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1940 Fire Company 
Reports Show Gains 
In Premiums Written 


Increase Over 1939 Averages 
About 10°, Based on Reports of 
Relatively Few Companies 


NEW RECORD FOR AMERICAN 


Increase Given as 131%; Fire As- 
sociation Group and Other In- 
surers Show Same Trend 








Fire-marine insurance company finan- 
cial reports, now being issued, almost 
entirely reflect a larger increase in pre- 
mium income last year over 1939 than 
was expected. The average gain is about 
10%. While this figure is derived from 
only a comparatively few reports it is 
significant because the reports available 
come from companies representing a 
good cross section of the business. And 
added to the figures covering 1940 have 
come statements from prominent com- 
pany executives to the effect that this 
year is likely to produce further gains 
in premium receipts. 

American of Newark 


With an increase of 13.52% premium 
income of the American of New Jersey 
in 1940 was the largest in the history 
of the company. Premiums written 
amounted to $15,557,425, an increase of 
$1,852,958 over 1939. Due to the in- 
creased volume of business it was neces- 
sary to increase the reserve for un- 
earned premiums $1,068,391. Outstanding 
losses increased $421,688. The addition 





of these reserves produced a_ small 
statutory underwriting profit of $55,789. 
This, however, was increased $95,921 
by an improvement in the reserve for 
overdue balances, resulting in a gain 
irom underwriting of $151,711. 

Assets increased $1,175,779. Surplus, 
due to the increased reserves and the 
deduction for dividend, showed a de- 
crease of $475,530, and at the end of 
140 was $10,878,968. If securities were 
valued on an actual market basis, the 
surplus would be greater by $772,357 
and would amount to $11,651,325. Com- 
pared with the 1939 surplus on the same 
asis it is smaller by only $75,346. 

The Fire Association of Philadelphia 
feports an unearned premium reserve 
of $10,907,981, against $9,527,819. Total 
assets on December 31 last were $24,- 

879 compared with $23,463,843 and 
surplus to policyholders was $11,919,459, 


(Continued on Page 26) 
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A BANKER SAID... 








4 It is my responsibility to see that prop- 
erty in which we are financially inter- 
ested is adequately and properly insured. 
We require a sound financial statement, 
a well-balanced investment portfolio and 
an honorable loss payment record. I am 
convinced that your companies meet all 

these requirements. 
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Equal Service 


Two stories 


of life insurance in action. 


One concerns an 


immigrant not too well off, the other concerns a very wealthy 


man. 


The first started back in 1914 with a 20 Year Endowment. 
Several premiums were paid, and then nothing more was heard 
from the insured. Letters to his house were unanswered. He had 
moved, and no one knew his whereabouts. Twenty years later, 
when the pure endowment portion of the insurance matured, 
the company was in the position of having money to pay but 
not knowing where to pay it. 


A search was necessary, so it was some time before the 
company was able to write to a Colorado representative telling 
him that the man was somewhere in his territory, that $1,007 
was due him. The representative located the man, operating 
a farm, went to see him and offered the check. But the farmer 
declined to sign any papers or accept the check—he believed 
that all his rights had been negatived by the lapse of years 
before. He was persuaded to send the check to his bank, which 
quickly added new figures to his account. 


At about the same time. after weeks of search, we were able 
to pay another policyholder, who happened to be a very wealthy 


man, the sum of 


$2.07. 


THE PENN MUTUAL LIFE INSURANCE CoO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


President 


INDEPENDENCE SQUARE, PHILADELPHIA 

















JOHN A. STEVENSON 


teal 

















tf 
_ Cost Not Surrender 


Value Held Federal 
Gift Tax Basis 


U. S. Supreme Court Decides Case 
of Guggenheim Single Pre- 
mium Policies 


POLICIES COST $852,438 


Contrary Opinions Had Been 
Given by Circuit Courts 
of Appeals 


Single premium life insurance policies 











assigned to others at the time of issu- 
ance should be assessed for Federal Gift 
Tax purposes on their cost rather than 
the cash surrender value, according to 
a United States Supreme Court decision 
this week in the case of Mrs. Florence 
Guggenheim of Port Washington, N. Y., 
against the internal revenue collector for 
the first New York district to recover 
a deficiency assessment. The supreme 
court granted a petition for certiorari 
because of a conflict of decisions in the 
circuit courts of appeals. 

In December, 1934, petitioner pur- 
chased, at a cost of $852,438.50, nine 
single premium life insurance policies on 
her own life in the aggregate amount of 
$1,000,000. At substantially the same 
time she assigned them irrevocably to 
three of her children. Her gift tax 
return listed the policies at their asserted 
cash surrender value of $717,344.81. The 
commissioner determined that the value 
of the and 
asssessed the deficiency which petitioner 
paid. Judgment for petitioner by the 
district court was reversed by the cir- 
Justice Douglas, 
who wrote the opinion, agreed with the 
circuit court of appeals that cost rather 
than cash surrender value is the proper 


policies was their cost 


cuit court of appeals. 


criterion for valuation of such gifts un- 
der Section 560 of the act. 
Justice Douglas’ Opinion 

In his opinion Justice Douglas said in 
part: “Surrender of a policy represents 
only one of the rights of the insured 
or beneficiary. This right is one of 
the substantial legal incidents of owner- 


ship. But the owner of a fully paid life 
insurance policy has more than the 
mere right to surrender it. He has 


the right to retain it for its investment 
virtues and to receive the face amount 
of the policy upon the insured’s death. 
That these latter rights are deemed by 
purchasers of insurance to have sub- 
stantial value is clear from the differ- 
ence between the cost of a single pre- 
mium policy and its immediate or early 
cash surrender value—in the instant case 
$135,000. All of the economic benefits of 
a policy must be taken into consideration 
in determining its value for gift tax 
purposes. To single out one and to 


disregard the others is in effect to sub- 
(Continued on Page 15) 












February 7, 194 























4 : | 
MDEREETE! 


Home ownership is aided by life insurance dollars 
invested in first mortgages on private dwellings 
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Life insurance dollars invested in utility bonds 
help bring licht and power to factories, homes, 
streets, schools and public buildings 
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Farmers benefit from life insurance funds invested 
in first mortgages on farms 


How your Life Insurance money works 


PERHAPS YOU HAVE WONDERED what a life in- 
surance company does with the money you pay as 
premiums on your policy. 


Maybe you have thought of this money as being 
put away under lock and key. But, actually, that 
part of it known as reserves, which is not needed for 
current claims and expenses, is invested with other 
funds for the benefit of policyholders. If this were 
not the case, your life insurance premiums would be 
higher because, when the Company calculates your 
premiums, it assumes that the reserves will be in- 
vested to produce a stated rate of interest. The 
reserves must be increased by this rate of interest 
each year the policy is in force. 


> Therefore, the money representing such reserves is 
put to work in many forms of human endeavor and 
in all parts of the United States and Canada. 


And if you could take a trip from coast to coast, 
you would see public schools, hydroelectric plants, 
farms, homes, office buildings, dams, sewer systems, 





Life insurance dollars invested in federal, state 
and municipal bonds help bring you better schools, 
roads and public improvements of all sorts 





hospitals, and highways in which life insurance funds 
have played an important part. 

Life insurance dollars, invested in federal and 
municipal bonds, for instance, are busily at work all 
over the United States and Canada, helping to 
finance new bridges, better roads, modern school 
buildings, and a host of other public improvements. 


On your trip, you would see also private homes, 
apartments, stores, and office buildings that Met- 
ropolitan Life insurance dollars, invested in bonds 
and first mortgages, have helped to build. 


Other life insurance dollars, invested in farm mort- 
gages, are helping farmers to buy their farms, keep 
farm buildings in proper repair, purchase needed 
machinery, protect the fertility of the soil, and pro- 
duce better crops. 


Metropolitan has other dollars invested in the 
basic securities of railroads that serve the public. 
This money is at work helping to provide new 
equipment and to move the raw materials that keep 








Better living conditions are fostered by life insur- 
ance dollars invested in first mortgages on modern 
apartments 


factories humming, men in jobs. 


Other millions of dollars of policyholders’ money 
are invested in plants that help provide light and 
power for homes, farms, and businesses. Still other 
millions are at work helping industrial concerns to 
build better mills, lighter, cleaner, safer manufactur- 
ing plants, make better products, and to establish 
new industries. 


Of course, your primary interest in life insurance 
company investments is to know that they are in 
sound securities and that they earn the interest 
which, as previously explained, helps to keep your 
premiums lower than they otherwise would be. You 
are also interested in having the Company earn the 
highest rate of interest consistent with security of 
principal, for any interest earned in excess of the 
rate assumed as the basis for the premium may fur- 
ther reduce the cost of your life insurance through 
dividends. In the meantime, your life insurance dol- 
lars are also playing an important part in the social 
and economic structure of the nation. 





COPYRIGHT 1941—METROPOLITAN LIFE INSURANCE COMPANY 


This is Number 34 in a series of advertisements de- 
signed to give the public a clearer understanding of how 
a life insurance company operates. Copies of preceding 
advertisements in this series will be mailed upon request. 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 


Frederick H. Ecker, CHAIRMAN OF THE BOARD - 


Leroy A. Lincoln, PRESIDENT 


1 MADISON AVENUE, NEw York, N.Y. 














THIS !S THE THIRTY-FOURTH in Metropolitan’s series of ad- 
vertisements designed to give the public a clearer under- 
standing of how a life insurance company operates. It ap- 
pears in: Collier’s, Feb. 1; Saturday Evening Post, Feb. 15; 


Business Week, Feb. 1; Time, Feb. 3; American Weekly, 
Feb. 2; This Week, Feb. 9; Forbes, Feb. 1; United States 
News, Feb. 7; Cosmopolitan, Mar.; Nation’s Business, Feb.; 
Fortune, Feb.; Newsweek, Feb. 3; American Mercury, Feb. 
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Private Enterprise and Federal Money Policy 


The Eastern Underwriter last week 
printed that part of the address delivered 
by George L. Harrison, new president of 
the New York Life, delivered before the 
Bond Club of New York on January 29 
which covered his remarks about private 
placement of securities. A section of his 
address outlining some of the objectives 
of Federal Reserve policy in recent years 
as he sees them with particular reference 
to their impact on the capital market is 
printed below. They were of especial in- 
terest to the audience because for some 
years until the end of 1940 Mr. Harrison 
was president of the Federal Reserve Bank 
of New York: 

My purpose is to make a few personal 
observations in the hope that we might 
form some impressions about the present 
and future position of the private invest- 
ment market. 

It seems petty this 
now with the world on fire and with 
every ounce of our strength to be used, 
I hope, to help the British in their gal- 
lant defense of all that we stand for. 
But it is because I believe that Britain 
will emerge victorious from this struggle 
and that we will have increasingly great 
problems of reconstruction when that 
time comes that IT excuse myself for this 
relatively less important discussion of 
how the capital market must be main- 
tained as an active force in our economy 
both for preparedness and for recon- 
struction. 


and small to do 


A Firm Money Policy 


May I, therefore, attempt to outline 
some of the objectives of the Federal 
Reserve policy in recent attempts as I 
see them with particular reference to 
their impact on the capital market ? 

As you know, the traditional central 
bank practice is to adopt a “firm money” 
policy—that is. a policy of restraint— 
whenever there appears danger of over- 
expansion and inflationary developments, 
and to adopt an “easy money” policy 
or a relaxation of restraint and the pro- 
motion of an ample supply of available 
funds at low rates in periods of business 
recession and deflation. 

Pursuing that general practice the 
ederal Reserve System, immediately 
following the collapse of the speculative 
boom in 1929 changed from a policy of 
restraint to an “easy money” policy, 
which was pursued with increasing vigor 
as the depression progressed. Imme- 
diately following the break in the stock 
market in October, 1929, the Federal 
Reserve Bank of New York alone bought 
$120 millions of government securities 
in two days and the rate of discount 
was reduced from 6% in October, 1929, 
to 14% in May, 1931. In the years 1930 
and 1931 further purchases were made 
and in the Spring of 1932 the system 
bought $1,000,000,000 and in 1933, after 
the banking crisis, $600,000,000 additional 
were purchased. The purchases in Oc- 
tober, 1920, provided member banks in 
ew York with adequate reserves to 
take over stock exchange loans which 
were being rapidly called by corpora- 
tions, other than banks, and by other 
fair-weather lenders, thus easing the 
shock of the panic so far as the stock 
market was concerned. Subsequent pur- 
chases provided member banks with ade- 
quate funds not only to pay off prac- 
tically all of their indebtedness at the 
ederal Reserve Banks but, indeed, to 
accumulate reserves in excess of their 
egal requirements. At the conclusion 
of the open market purchases in 1933, 
member banks held approximately $800,- 
sag of excess reserves. At that 

e that was an unprecedented amount 








which seemed more than ample to 
enable the banks of the country to 
provide whatever amount of credit 


might be required to finance business 
recovery, 
Depressing Money Rates 

Since then excess reserves have risen 
to nearly $7,000,000,000, due primarily to 
the tremendous inflow of gold and silver 
during the past eight years. The effect 
of all this has been to depress money 
rates to unprecedentedly low levels. As 
was stated in the report of the Federal 
Reserve System to the Congress, which 
was released for publication on January 
11, 1941, “some rates are well below the 
reasonable requirements of an easy mon- 
ey policy and are raising serious. lone- 
term problems for the future well-being 
of our charitable and educational insti- 
tutions, for the holders of insurance pol- 
icies and savings bank accounts and 
for the national economy as a whole.” 

These low rates have persisted in snite 
of the fact that the Treasury has bor- 
rowed approximately $30,000,000,000 of 
new money to finance its requirements 
during the last ten years. 

Easy Money 

It might be asked how an easy money 
policy was supposed to influence a re- 
covery through the medium of the cap- 
ital markets. 

In theory easy money or idle money 
in the banks should have the following 
results: 

First—A decline in open market money rates— 
initially in short-term rates extending gradually 
to yields on long-term bonds of the _ highest 
grades, first governments and then other high- 
grade bonds. 

Second—As yields on high-grade bonds reach 
levels unattractive to investors, a diversion of 
investment interest to medium grade _ bonds 
and stocks because of the more attractive yield 
obtainable on such securities. 

Third—A refunding of high interest rate ob- 
ligations into lower interest rate obligations. 

Fourth—Because of attractive rates available 
to borrowers, a revival of investment of new 
capital in industries for improvement and ex- 
pansion, thus promoting business recovery. 

Some of this chain of developments 
occurred as expected. Yields on high- 
grade bonds have gone far below any 
levels that had been contemplated and 
much refunding of corporation indebted- 
ness has been done to take advantage of 
the progressive decline in interest rates. 
But the amount of new capital sunplied 
to industry through the flotation of new 
securities has been relatively small, Hes- 
itant and intermittent recovery in busi- 
ness occurred in the 1930’s, it is true, 
but it attained real vigor only in the 
minor boom of late 1936 and earlv 1937, 
and again since the outbreak of war, 
especially since the inauguration of our 
program of defense. 

So the program of: easy money to 
stimulate private investment cannot be 
said to have been wholly successful. Why 
was this so and what part did govern- 
ment deficit spending play in the pro- 
gram? 

In its early stages the expansion of 
government spending was referred to as 
“pump priming”—it was supposed that 
by this method consumer spending would 
be stimulated and that the demand for 
additional consumer goods would lead 
to increased business spending for in- 
dustrial plants and equipment which it 
was hoped would, in turn, stimulate bus- 
iness recovery and reduce unemployment. 
But until the great activity of the de- 
fense program developed, the transition 
for government spending to business 
spending did not develop except to a 
limited amount. Instead of tapering off 
when business recovery appeared to be 
progressing, government spending was 
maintained at high levels. That is one 
of the difficulties in choosing the path 
of deficit spending—instead of private 
investment, as a means of recovery. It 
lacks flexibility in that it is usually too 
slow in beginning and too slow in stop- 








GEORGE L. 


HARRISON 


ping, or else it may fall off so rapidly 
as to be unsettling to our whole econ- 
omy. No one can fairly question that 
deficit financing and spending by the 
government provides a necessary and 
proper outlet for idle bank funds in a 
period of temporary depression when 
private spending does not result in main- 
taining employment, But there is an 
important difference, on the one hand, 
between temporary deficit financing that 
is intended to induce private investment, 
and, on the other hand, deficit financing 
that is intended to take the place of 
private investment on the theory that 
our economy has now matured and that 
private investment has neither the op- 
portunity nor the will to revive. The 
former I think wholly necessary and 
desirable on political, social and econom- 
ic grounds; the latter I believe to be 
unnecessary and undesirable on any 
ground. 

In my opinion, we need not conclude 
that the original program of “easy mon- 
ey” was based upon a false promise or 
that it was foreordained to failure. There 
were unforeseeable developments and 
conditions in recent years that operated 
to prevent its complete success. 

Private Enterprise 


These developments and conditions af- 
fected, on the one hand, the ability and 
inclination of investors to provide new 
capital for private enterprise; on the 
other hand, they affected the inclination 
of business management to assume the 
risk of employing additional capital for 
expansion and improvements. Some of 
the more important of these develop- 
ments and conditions may be mentioned 
briefly : 

First, as to the ability and inclination 
of investors to provide new or risk capi- 
tal for private enterprise. The great re- 
duction during the past decade in the 
gross incomes of the wealthy, plus the 
heavily increased rates of taxation on 
such incomes, have tended to eliminate 
a large source of risk or equity capital. 
Furthermore, the raising of both income 
and estate taxes has encouraged the in- 
vestment of large estates in tax-exempt 
securities, thereby further depleting the 
amounts available from wealthy investors 
for undertakings involving risk, 

These conditions apply only in lesser 
degree to incomes of intermediate size. 
The proposals to impose still heavier 
taxation on such incomes is a further 
potential deterrent to the investment of 
savings in securities that involve any 
appreciable degree of risk. 

As to smaller incomes, there has been 





a substantial diversion of savings from 
such incomes into government channels 
through Social Security and unemploy- 
ment insurance taxes, and through the 
investment in government securities of 
large portions of the savings of in- 
vestors which have been deposited with 
insurance companies and savings banks 
as well as commercial banks. 


Business Men’s Investments 


A further deterrent to investment in 
private enterprise was a widely preva- 
lent impression that business was in the 
“dog house.” Partly because of this im- 
pression and probably more largely be- 
cause of the unfavorable record of cor- 
poration profits during the past decade 
the incentive to buy so-called business 
man’s investments was greatly checked. 
In no year since 1930, for which figures 
are available, has the number of cor- 
‘orations reporting any net profit been 
appreciably above 40% of the total num- 
ber of corporations. It is true that some 
companies, especially those in rapidly 
developing industries, have been able to 
make larger profits than ever before but 
their experience is not typical. But it 
has been computed that in no year of 
the 1930’s has the rate of net profit 
on total invested corporation capital been 
much in excess of the yield obtainable 
on government securities, despite the 
writing down of much capital in de- 
pression years, 

Second, as to the inclination of busi- 
ness management to assume the risk of 
employing additional capital. Here the 
increased taxes of corporations have had 
an important effect, tending as they do 
to diminish the opportunity for profit 
and causing, therefore, greater hesitancy 
on the part of business management to 
enlarge their facilities. Corporation tax 
rates are now much higher than ever 
before, not excluding the World War 
year of 1918. Total taxes paid to the 
Federal government together with state 
and local taxes have exceeded net profits 
of all corporations, after taxes, in every 
year since 1929. In the nine years ended 
with 1938, all corporations paid a total 
of about $30,000,000,000 of taxes, Fed- 
eral, state and local, while their net 
profits reported to the Bureau of Inter- 
nal Revenue (after deducting losses) 
amounted to not much over $1,500,000,000. 

In addition to these general conditions 
affecting all business, there have, of 
course, been specific conditions affecting 
particular industries which in the past 
have been important fields for the in- 
vestment of savings. 

The outstanding example of this is 
the group of industries known as public 
utilities, including railroads, as well as 
electric, gas and traction companies. 

Finally—and this thought applies per- 
haps to both investors and business man- 
agement—for a number of years there 
was no doubt a very real feeling of dis- 
couragement and a lack of confidence 
which appeared to have pervaded large 
areas of business and the investing pub- 
lic due not only to conditions already 
mentioned but also to the fact that 
many people felt, whether rightly or 
wrongly, that government policies were 
going to make it impossible for capital 
to earn a living wage. 

Recovery Had Long Way to Go 

But in this connection it should be 
remembered that while recovery was 
slow and hesitant, the depression of the 
early ’30’s was without precedent in its 
severity. Consequently, recovery had a 
long way to go and the process of re- 
cuperation was perhaps unavoidably long 
and difficult. This in itself should make 
us slow to put the full blame for all of 
our disappointments on any one of 
these conditions—either on a tendency 
(Continued on Page 13) 
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Thirty Years With Equitable Society 


William J. Graham Guest of Honor at Banquet Given by 
Company’s Greater New York Board 
of Managers 


William J. Graham, vice-president of 
the Equitable Life Assurance Society, 
in charge of agencies, has been with that 
Society thirty years. During these three 
decades he has won distinction not only 
in the life insurance field, but has also 
won many other honors, having been 
president of the Insurance Institute of 
America, the American Management As- 
sociation, and, at the present time, is 
vice-president of the Chamber of Com- 
merce of New York State. 

In recognition of Mr. Graham’s an- 
niversary and in tribute to his achieve- 
ments with the Society, he was guest 
of honor Friday night at a dinner which 
filled one of the large dining rooms of 
the Waldorf-Astoria, The dinner was 
given by the Equitable’s board of man- 
agers of Greater New York. Officers of 
the board of managers are Fred S. Gold- 
standt, president; A. Bleetstein, vice- 
president; L. A. Miner, secretary. W'l- 
liam J. Dunsmore was chairman of the 
dinner committee, 

Among those attending the dinner 
were nearly all of the officers of the 
Society, including President Parkinson, 
who paid tribute to Mr. Graham’s long 
career with the Society and praised him 
warmly for his achievements. Several 
out-of-town managers joined the New 
York managers for the evening, includ- 
ing Robert R. Reno, Jr., Chicago, and 
Roy Hale, Baltimore. 

Jade Gifts 


On Friday there was a long stream of 
visitors to Mr. Graham’s office of persons 
extending congratulations, and among 
the callers was Joshua B. Glasser, su- 
pervisor of S, Lustgarten agency, Chi- 
cago, and president of the Equitable’s 
Group Millionaires Club. On behalf of 
his club associates Mr. Glasser present- 
ed Mr. Graham with a desk set made of 
jade, consisting of two vases and four 
miniature horses. 

The Equitable introduced Group life 
insurance thirty years ago. Mr. Gra- 
ham’s association with the Society’s 
Group division has been almost from 
the start, and for years he has been head 
of the division. In the early days -he 
wrote some of the Equitable’s largest 
Group cases, His pioneering did much 
to make the coverage popular. The So- 
ciety’s sum total of Group writings for 
1940 reached a new high for it—$425,- 
000,000, an increase of $60,000,000 over 
the previous peak year of 1939. The So- 
ciety now has Group life insurance in 
force of $2,235,000,000. 

Goldstandt Sketches Career 


Fred S. Goldstandt, president of the 
Greater New York board of Equitable 
managers, was toastmaster. He sketched 
Mr. Graham’s career, saying in part: 

“Mr. Graham at the age of 19 achieved 
membership in the Actuarial Society of 
America, not by appointment but through 
examination, and was the first individual, 
irrespective of age, in the South to be- 
come a member of that august body. 
He entered life insurance as an actuary 
in Kentucky, his home state, and in that 
capacity was conscripted by the Insur- 
ance Department of that state to secure 
his advice and counsel. In 1905 at the 
time of the Armstrong investigation the 
Western and Southern states organized 
a separate investigation of life insur- 
ance companies, making Mr. Graham 
joint actuary in charge. 

“He then went to Europe to check 
into operations of American life insur- 
ance companies there, several of the 
larger companies operating in Europe 
at the time. Later, there was a visit 
of a committee of insurance commis- 
sioners and actuaries to the then Presi- 
dent of the United States, Theodore 
Roosevelt. This brought about the first 
meeting of state officials with govern- 
ment officials since the Civil War and 


culminated in a convention in Chicago 
in 1906 that was largely attended by 
state governors, attorney-generals and 
insurance commissioners. 

“Next Mr. Graham wrote a book which 
became a best seller in life insurance 
circles at the time, It was called ‘The 
Romance of Life Insurance.’” 

After telling of Mr. Graham’s activi- 
ties in the reorganization of the North- 
western National Life, and his early ad- 
vocacy of inheritance and estate tax in- 
surance he told of his joining the Equi- 


At William J. 


and that companies have a volume of 
over $15,000,000,000 of this type of in- 
surance in force. Mr. Graham has al- 
ways been active in this expansion. He 
was the first president of the Group 
Association. 

“He was president of the Insurance 
Institute of America, which at that time 
had to do with promoting of insurance 
education in all its branches, and was a 
member of the committee that made a 
comprehensive survey of the pension 
funds and systems of the City of New 
York. He has lectured throughout the 
country on social insurance and has ap- 
peared either in print or personally at 
least four times to my knowledge be- 
fore the International Congress of Ac- 
tuaries in various foreign capitals. 

“Mr. Graham is a member of the fac- 
ulty of the Summer conference course 
of industrial relations at Princeton Uni- 
versity, and he also served as president 
of the American Management Associa- 


Graham Dinner 





Left to right: William J. Graham, Fred S, Goldstandt and President Parkinson 


table organization as Western superin- 
tendent of agencies, with headquarters 
in Chicago, after which he became ac- 
tive in pioneering Group life insurance. 

Continuing, Mr. Goldstandt said: “It 
was thén that he was instrumental in 
bringing about the Group insurance cov- 
erage for Montgomery Ward & Co., up 
to that time the largest Group coverage 
ever underwritten by the Equitable, the 
only company then writing Group. A 
year after his joining the company, he 
was made superintendent of the new 
department of Group insurance and the 
home purchase plan in the New York 
office. Through these connections he 
was in touch with the heads of busi- 
ness employing large personnel, and it 
was about then that he became known 
to the Equitable field force as the master 
salesman, 

“You are all familiar with the huge 
volume of Group life insurance that has 
been written in the past thirty years, 
and you all know that there are more 
than 10,000,000 certificates outstanding, 


tion from 1930 to 1934, and is still on 
its executive committee, 

“In 1937 he was elected chairman of 
the executive committee of the New 
York Chamber of Commerce and con- 
tinues now in that organization as vice- 
president. It is interesting to note that 
he has just finished a term of office as 
president of the New York Southern 
Society. In 1938 he was made an hon- 
orary doctor of laws by Hobart Uni- 
versity, which he now serves as trustee. 

“His promotion in the ranks of the 
Equitable from superintendent of the 
Western agencies to fourth vice-presi- 
dent, then third, then second, and now 
vice-president and director in charge of 
agency and Group departments bespeak 
better than I can his value to the Equi- 
table Society. 


Pay Tribute on Scroll 


“So that we may all individually show 
our desire to express ourselves person- 
ally, you have this evening placed your 
name upon a scroll which, along with 
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LIFE — ACCIDENT — HEALTH — HOSPITALIZATION 


Aggressive Connecticut agencies will find this an unusual opportunity to 
become associated with a sound, progressive New York life insurance com- 
pany, the tenth oldest in America. In back of you will be a friendly, helpful 
group of company executives, an aggressive agency department, ample 


sales aids, 
ing and varied needs of 
pitalization protection. Write today. 
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and a complete portfolio of policies designed to meet the grow- 
the public for Life, Accident, Health and Hos- 
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the various telegrams received fro 
managers of the Society throughout na 
country, will be presented to Mr Gra 
ham at the conclusion of this occasi 4 
I think that among all the other a 
mentos of a busy insurance executive 
this document of ours to our boss wil 
= een one of his prize posses. 

The parchment scroll reads as fol- 
lows: “We, your associates jn the 
Equitable, mindful of the important con. 
tributions made by you to the institu. 
tion of life insurance with the resultant 
social and economic benefits to hosts of 
policyholders and beneficiaries, and in 
recognition of the high tyne of leader. 
ship you exemplify, extend to vou on 
this your thirtieth anniversary with the 
Society congratulations and felicitations 
and wish for you many, manv years of 
continued success with a full measure 
of life’s joys and blessings.” 


Dechert Warns Against Use 
Of Loopholes in Tax Laws 


Robert Dechert, Philadelphia attorney 
and insurance law expert, speaking at 
the joint dinner-meeting of the Phila- 
delnhia Association of Life Underwriters 
and the Corporate Fiduciaries Associa- 
tion, warned against seeking to find 
loopholes in tax laws to benefit clients 
because, he said, “the government has 
people who are almost as bright as we 
are, ready to plug those loopholes as 
fast as they are thought up.” 

“Many tax evasions that are perfectly 
legal today will be outlawed in one or 
two years from now. We who deal in 
other people’s money must go beyond 
mere legal decisions and the letter of 
the law. We must follow closely the 
living philosophy of the Supreme Court 
of the Congress as they reflect the tem- 
per of the times.” 

Mr. Dechert held» Pennsylvania’s 
“archaic” constitution responsible for 
placing an unfair burden on beneficiaries 
of life insurance by forbidding graduated 
taxes, including a graded income tar, 
and thus compelling reliance on a per- 
sonal property tax. He deplored the 
State Supreme Court decision making 
the proceeds of life insurance left with 
the company subject to the personal 
property tax. 





BRYANT WITH VOLUNTEER STATE 


Dean C. Bryant, producer in_ the 
James H. Cowles agency of Provident 
Mutual at Los Angeles for the past 
seventeen years, has been appointed 
general agent for the Volunteer State 
Life of Chattanooga at Jacksonville, 
Fla. While in Los Angeles, Mr. Dean 
has been a director of the local life 
underwriters association and a member 
of Provident Mutual quarter million 
club. 





CHICAGO FORUM SPEAKERS ; 

Dr. Harry W. Dingman, vice-prest- 
dent and chief medical director of the 
Continental Assurance Co., and B. ». 
Woodson, director of service, Life In- 
surance Sales Research Bureau, will be 
the speakers tomorrow, February 
the Saturday Morning Forum sessiom 
sponsored by the Chicago Association 
of Life Underwriters. Dr. Dingman be 
talk on “In and Out of the Medica 
Jepartment,” and Mr. Woodson will ex: 
plain the “Effective Presentation. 
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For G. H. Young Agency 
ANDERSON NAMED UNIT MGR. 
ain Recent College Graduates for 


“ State Mutual Agency at 
225 Broadway 





A production unit of young insurance 
men, well trained and supervised, will 
be built up in, the Gerald H. Young 
agency of the State Mutual Life at 225 
;roadway, New York, according to an 
announcement by Mr. Young, who has 
appointed A. Edward Anderson as super- 
yisor and unit manager, effective Feb- 
mir r- expects to work largely 
with recent college graduates, and will 
supervise them in production over the 
frst three years. He has extensive ex- 
perience in recruiting, training, and su- 
pervisory work, = tert an outstanding 

in personal writing. 
_ ea a native of Sweden, 
came to the U. S. as a boy of 15, and 
went to South Dakota, where he was 
sraduated from South Dakota State Col- 
lege in 1916. He saw service on the Mex- 
ican border in 1916-17, and was in France 
in the field artillery during the World 
War, being commissioned a captain in 
Me first entered life insurance with 
the Mutual Life of New York at Brook- 
ings, S. D., after the war, and later came 
to New York where he became assistant 
to the manager of the Warren Diefen- 
dorf agency of the Mutual Life. In 1936 
he became a unit manager for the 
Charles De Long agency of the Mutual 

Jenefit, and in 1938 joined the Gerald 

H, Young agency as an agent. 


NEW E. M. ACKERMAN POSITION 





Becomes Editor of Life Insurance De- 
partment of The Weekly Under- 
writer; His Position 

E. M. Ackerman, well known in in- 
surance circles of New York and Chi- 
cago, will become editor of the life in- 
surance department of The Weekly Un- 
derwriter on February 17. For some 
years he has been New York correspon- 
dent for another insurance paper. 

Mr. Ackerman was with the New 
York Journal of Commerce when Sum- 
ner Ballard was insurance editor of that 
paper. He entered the World War and 
was a pilot in the aviation service sta- 
tioned at Kelly Field at time of Armis- 
tic. After operating his own airplane 
passenger service he became insurance 
editor of Chicago Journal of Commerce 
in 1920, starting this page. He then 
went with The Insurance Field as asso- 
ciate editor in Chicago and in 1930 be- 
came secretary-treasurer of the Insur- 
ance Federation of Illinois and then 
manager of Illinois Association of In- 
surance Agents. Returning to The In- 
surance Field in 1934 he served that 
paper in Louisville and then in New 
York, where he has been Eastern ad- 
vertising manager. 


ELSIE MUMMA MAKES CHANGE 








Agent, Who Wrote Business on Round- 
the-World Journey, Now With 
Monnett & Vickrey, Inc. 
Elsie Mumma, who several years ago 
made a trip around the world during 
which journey she wrote life insurance 
‘na number of countries, has gone with 
the insurance brokerage firm of Mon- 
nett & Vickrey, Inc., of 1 Cedar Street. 
When with Johnston & Collins of the 
travelers in New York, she wrote 
81 W000 one year. For a time she was 
with the Allen & Schmidt agency of the 
New England Mutual. She was born in 
eansylvania and attended New York 
hiversity, 





WATKINS AGENCY ORGANIZER 


.,W. Hamilton Watkins, formerly a res- 
ident of Jacksonville, Fla., has returned 
0 that city to take over the duties of 
agency organizer and assistant agency 
manager for the New York Life. 







































The boy Lincoln never asked for short 
cuts and easy comforts in his efforts to 
gain his education. 


A shingle was his slate—charcoal 
his pencil, but by sticking to his 
studies he learned to sum and spell. 


Such an example is timely for 
all who would serve faith- 


fully and well in the field of 


life insurance. 


Present and prospective clients 
like to deal with an agent 
who knows his business. 








Home Office, NEWARK, N. J. 











Roberts Named Mass. 
Mutual General Agent 


WILL HEAD WHEELING AGENCY 





Former Part-Time Producer, Roberts 
Has Been in Baltimore for 
Past Two Years 








George Paul Roberts has been appointed 
general agent at Wheeling, W. Va., for 
the Massachusetts Mutual, effective Feb- 





















GEORGE PAUL ROBERTS 


ruary 1, succeeding Ned G. Patrick, who 
was recently transferred to Omaha. 

Mr. Roberts entered life insurance as 
a part-time producer at Elizabeth, W. 
Va., while assistant cashier of Wirt 
County Bank. He formed a partnership 
with Clyde O. Law as district agents at 
Clarksburg, and in 1920 Law & Roberts 
were appointed Nortwestern Mutual gen- 
eral agents at Wheeling. In 1924 he 
moved to Pittsburgh as a partner in the 
newly - formed Goldsbury & Roberts 
agency. 

For the past two years Mr. Roberts 
has lived in Baltimore, which city he 
leaves to return to his home state of 
West Virginia. He will be officially in- 
stalled on February 18. 


ROGER BOURLAND’S NEW POST 








Will Be in Charge of Development of 
Mutual Life’s Premium Budget 
Plan; His Career 


Roger Bourland, who has been district 
manager of the Mutual Life in the Cin- 
cinnati agency where he has featured 
salary savings, has been placed in charge 
of development of the Mutual Life’s 
premium budget plan, and is now with 
the home office in New York. 

Born in Kentucky, he was graduated 
from Columbia University and after 
leaving college engaged in direct mail 
advertising for the Dennison Manufac- 
turing Co. Later he went with Pictorial 
Review Co., from where he went into 
the advertising field. After some expe- 
rience there he was for five years na- 
tional advertising manager of the Lex- 
ington Leader, Lexington, Ky. He joined 
the Mutual Life and for three years 
was district manager in Lexington. He 
was then transferred to Cincinnati. 


TWO PAN-AMERICAN MANAGERS 
Pan-American Life has announced two 
managerial appointments. C. Gay Mc- 
Clenny will be district manager at Roa- 
noke, Va., where he is a resident and 
has been selling insurance for the past 
six years. Murray Earnest, after ten 
years as a life insurance producer and 
manager, has been appointed general 
agent for the Tuscaloosa, Ala., area. 





Colonial Life of Jersey City has ap- 
pointed Harold C. Davis, formerly assis- 
tant manager at Newark, as manager at 
Yonkers. 
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Low Interest Returns 
Raise Insurance Cost 


SAYS MASS. MUTUAL PRESIDENT 





Bertram J. Perry Anant Low Rates 
Make Financial Independence 
Harder to Achieve 





Savings bank depositors and life in- 
surance policyholders bear the brunt of 
the present low interest rates, said Ber- 
trand J. Perry, president of the Massa- 
chusetts Mutual, in his annual message 
accompanying the report on the 1940 
operations of the company. 

“Savings earn less and life insurance 
costs more under such conditions,” he 
said, “and the achievement of financial 
independence is made more difficult for 
the average citizen.” 

The annual statement shows that the 
net rate of interest on total invested 
funds in 1940 was 3.6%, compared with 
5.39% in 1928. “What this means in 
dollars and cents,” commented Mr. 
Perry, “may be illustrated by the fact 
that had the company enjoyed the same 
rate of interest return in 1940 that it 
did in 1928 there would have been avail- 
able for the benefit of policyholders an 
additional sum of approximately $12,- 
000,000 for the year.” 


Large Payments to Policyholders 


The report discloses that Massachu- 
setts Mutual policyholders and _ their 
beneficiaries received a daily average of 
almost $131,500 from the company during 
1940. Of the total benefit payments of 
$47,994,621, living policyholders received 
$30,593,720 in dividends, matured endow- 
ments, surrender values and disability 
and annuity payments, while $17,400,901 
was paid in death claims. An additional 
$13,750,352 of income payments and divi- 
dend accumulations was paid from funds 
left with the company in previous years. 

At the year end, life insurance in 
force was $1,989,685,982, representing 
520,290 policies. In addition, there was 
in force at the close of the year 12,466 
annuity contracts under which $3,885,018 
is being paid annually and 27,056 con- 
tracts under which annual incomes ag- 
gregating $14,610,000 will be paid in the 
future. 

During the year 30,752 new policies 
representing a face value of $126,452,377 
were written. Almost 40% of these 
new contracts covered additional insur- 
ance on the lives of present Massachu- 
setts Mutual policyholders. New annui- 
ty contracts numbering 2,011 and pro- 
viding annual payments in excess of 
$850,000 were purchased. 

The company’s total receipts during 
the year amounted to $121,986,618 with 
disbursements of $83,279,469. The balance 
of $38,707,149 was added to policyholders’ 
funds for the guarantee of future benefit 
payments. Admitted assets at the end 
of the year were $724,294,035. 

Of each $100 of premium income re- 
ceived in 1940, $14.65 was required for 
operating expenses, compared with $15.72 
in 1939. 

The mortality rate among policyhold- 
ers was lower than in any year since 
1928. Organic heart and circulatory dis- 
eases accounted for more than one-third 
of deaths during 1940. 





$6,000,000 AETNA MORTGAGE 





Insurance Company Participates in Re- 
financing of Forty-second Street Sky- 
scraper; Building Opened in 1930 

In the reorganization of the Lincoln 
Building, fifty-three story skyscraper at 
6) East 42nd Street, New York, con- 
taining many insurance offices among 
its clients, the Lincoln Building Corpo- 
ration negotiated a new first mortgage 
of $6,000,000 at 334% for twenty years 
on the property with the Aetna Life In- 
surance Co. The building contains 900,- 
000 square feet of rentable space, 90% 
of which is occupied. The building was 
completed in 1930 and represents an in- 
vestment of $25,000,000 in land and build- 
ing. 


Harmelin Agcy., Columbian 
National Life, Has 50% Gain 





ARNOLD HARMELIN 


Arnold Harmelin, general agent Columb- 
ian National Life, 60 John Street, New 
York, made a 50% increase in production 
last year over 1939, January business this 
year showed a remarkable increase. He 
attributes the increase, especially the 
January, 1941, one to the new Five Year 
Renewable Term policy announced by the 
company in June, 1940, and the new Pre- 
ferred Protection Disability policy an- 
nounced on January 2, 1941. 

Mr. Harmelin has been general agent 
of the Columbian National Life for twen- 
ty-three years. His father was a Gov- 
ernment employe in old Austria, and 
Arnold became a traveling salesman in 
the commercial field in several European 
countries where his knowledge of various 


Howard Goes to England to 
Study British Home Guard 


John K. Howard, vice-president and 
secretary of the Columbian National 
Life of Boston, is one of two citizens 
of Massachusetts who will visit England 
to study the organization of the British 
Home Guard as representatives of the 
Massachusetts Public Safety Committee. 
They will learn all the workings and 
methods of operations of this force and 
report their findings to the committee 
on their return. 

The British Home Guard was first 
organized in May, 1939, when the possi- 
bility of an invasion of England first 
appeared. It was originally called the 
Local Defense Volunteers. It now has 
a strength of 1,700,000 men, and is in 
addition to such purely civilian forces 
as air raid wardens, auxiliary fire fight- 
ers, and so forth. 


MINNESOTA SOLON INJURED 

John A. Johnson, life insurance agent 
and member of the Minnesota legisla- 
ture from Preston, who was injured in 
a motor accident, is now at home after 
several months in a Rochester hospital. 
He will not be able to resume his seat 
in the legislature for some time. 





languages helped. He came to this country 
in September, 1900, and the third day after 
arriving found employment as a drygoods 
salesman. In December, 1907, he be- 
came an agent of the Metropolitan in 
Bayonne, then was transferred to Newark 
where he was assistant superintendent. 
From there he went to the Columbian 
National. From 1918 to 1923 his activities 
were confined to New Jersey where he 
started from scratch and developed a $2,- 
000,000 agency. He was transferred to 
New York City in February, 1923, and 
quickly developed an agency. 

Associated with him are his sons, David 
R., who is office manager and who, after 
graduation from New Jersey Law School, 
was admitted to the bar, and William, 
graduate of New York University, who is 
manager of the brokers department. 
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LIFE INSURANCE (OA\PANY 


547 MADISON AVENUE 


AGENT 








Indianapolis Life 
Holds Two-Day Meet 


AGENTS IN FROM SIx STATES 





Assets, Surplus and Insurance ; 
of Company At Peak, Presiden 
B. Raub Reports 





_ Indianapolis Life, more than thirt 
five years old, enjoyed one of its el 
production years in 1940, Insurance in 
force increased $3,712,455 bringing the 
total of $114,757,904 at the year-end 
The annual report of President Edward 
B. Raub points to gains in assets son 
surplus which bring these items y . 
the highest point in the company’s hic 
tory. Assets increased $2,140,922 to 
$26,144,751 and surplus gained $115.13 
making the total $1,663,435. Last year 
the company paid out to policyholders 
$1,718,007. Indiana led all other states 
in volume of new business written and 
also led in insurance in force, 

Last Friday and Saturday at Hote 
Claypool, Indianapolis, President Rau) 
and other officers took pleasure in te. 
porting in detail on these satisfactory 
results to agents called in six states. 
Indiana, Illinois, Ohio, Towa, Michigan 
and Minnesota. It was known as the 
Central States agency convention, start. 
ing off with a luncheon and closing with 
a banquet Saturday at Indianapolis A. ( 
Susiness session Friday afternoon was 
led by A. Leroy Portteus, vice-presiden: 
with a prospecting panel being the 
center of interest. Participants and 
their subjects were as follows: 

suilding a Wider Acquaintance—Lyle 
Clark. - 

Twenty-five Per Cent of Life Insur- 


ance Suyers Are Women— Harty 
Fleenor. : 
Securing More Referred Leads — 


Reginald Sheppard. 
Prospecting Among Buyers of Larger 
Policies—Everett McGriff. 
Prospecting with Age Changes—Chest- 
er O. Martin. 
Securing More Closable Cases from 
Policyholders—John Reynolds 
A Prospect File—Russell Farmer. 
Numerical Rating of Prospects—Edgar 
H. Gould. 
A Prospect Bureau 





Frank Smith, Jr. 
Package Selling on Saturday 

The following morning Vice-President 
A. H. Kahler presiding the agents con- 
centrated on package selling ideas with 
the program including the following 
pertinent subjects: 

Why Insurance Packages, and Their 
Place in Modern Selling—Doyle Zaring. 

Selling Packages that Stress Invest- 
ment and Savings: <A Thrift Plan— 
George Anawalt; Using a Diagram— 
Finck Dorman; The Bank Book Plan— 
Don Hart. 

Selling Packages that Stress Protec- 
tion: The Fifteen Cents-A-Day Plan— 
Darwin Fuller; Income Guarantor & In- 
come Providor—Hugh Shaw; Mortgage 
Redemption—W. E. Eickhog. 








How Package Sales Produce a Large 
Number of Applications—Tom O'Malley. 

The Packages I Use Most—Maurice 
Kennedy. 

After luncheon programming speeches 
occupied the afternoon’s discussion with 
participation being J. W. Schwab, H. 
Bruce Veazey, Al Bluhm, Jerry Wert- 
heimer and John D. Miller. Then came 
the distribution of prizes for conserva 
tion and the introduction by Agency 
Secretary Doyle Zaring of the App-A- 
Week Club and the Honor Roll. 





CORRECTION 


Referring in The Eastern Underwritet 
of January 31 to the appointment of 
William H. Barber as manager for the 
Connecticut General Life at Newark, 
N. J., the company name was erront- 
ously given as Connecticut Mutual. John 
A. Ramsay is general agent for the Con 
necticut Mutual in Newark where 
has been prominent 
for many years. He is president of the 
Life Insurance General Agents at 
Managers Association of Northern New 
Jersey and his agency is one 0 the 

company’s leading offices. 
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Supplementing the field work of Northwestern Mutual Agents — 








CAN YOUR WIFE READ THESE? 


Wa 


4 7000 





MORE TF. 
OO POLICYHOLDER. 


AN she judge the ups and downs of the mar- 

ket? Can she determine the value of real estate? 
Does she know the value of your interest in your 
business? Can she—or can you—predict such 
values ten years hence? Can she judge which of 
your assets to liquidate should her liabilities mount 
larger than the cash in your bank accounts? 

Difficult problems, these, for a widow confused 
by new and strange perplexities, dubious as to 
where to turn for counsel. 

Yet these are problems which inevitably will 
confront a widow—your widow, perhaps, unless 
you yourself find the solutions, unless you put your 
estate—and its distribution 
—in order, before you die. 

What part of this job is 
yours? What part can you en- 
trust to your attorney? To a 





‘ 4 tax consultant? To trust offi- 
a e cers? To a qualified life in- 
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We ave THE NORTHWESTERN MUTUAL 


LIFE INSURANCE COMPANY 
MILWAUKEE, WIS. 


surance underwriter? For each has a part in ar- 
ranging the transfer of an estate if you would as- 
sure maximum conservation of your assets, mini- 
mum depletion through taxes and probate costs. 


Often one of the best ways to avoid difficulties, 
losses, and delays is to make use of life insurance. 
A consultation with a Northwestern Mutual agent 
who specializes in financial planning will deter- 
mine this and will put you in touch with estate set- 
tlement plans highly useful in the light of present 
day conditions. 


Whatever your age or the size of your estate, 
write now for further information on estate pro- 
tection. The Northwestern Mutual and its agents 
have for many years specialized in handling life 
insurance problems for men of means. Numbered 
among its present 700,000 policyholders there 
are probably many businessmen whom you know 
and who can tell you about this strong 82-year old 
institution. 





will be this full page ad in February Nation's Business, part of a campaign 


that will appear every other month in this publication during 1941. 
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Great-West Expands 
American Business 


PRESIDENT CHRISTIE REPORTS 





Winnipeg Finds War Has Not Interfered 
with Program in the 


United States 





The war has not interfered in any 
important way with the business of the 
Great-West Life of Winnipeg in the 
United States, President M. F. Christie 
and General Managers H. W. Manning 
and F. D. MacCharles reported to the 
annual meeting of policyholders and 
shareholders, February 3. 

Thirty-two per cent of new Ordinary 
business last year was written through 
the American branches, the volume of 
insurance in force in the United States 
now having reached $137,000,000. 


“We maintain a deposit in that coun- 
try of high-grade assets,” the report 
says, “which amount is substantially in 
excess of the corresponding liabilities. 
Furthermore, the income from our 
United States business and investments 
is much more than adequate to provide 
for disbursements and increase in lia- 
bilities, so that our American business 
is in fact self-supporting as an inde- 
pendent unit of the company.” 


Despite Dislocations 


The scope of the company continued 
to expand last year, the report says, 
despite “the many dislocations of the 
year.” Business in force at the close of 
1940, including annuities, was more than 
$640,000,000, the highest point in the 
company’s history. It represents an in- 
crease of $14,500,000. 

During the year, $53,401,000 of new 
business was placed. This sum includes 
a substantial volume of Group insurance 
and Group annuities. In 1940 the com- 
pany wrote a larger number of groups 
than in any previous year, and the total 
amount was, with one exception, the 
largest on record. 

Income from all sources amounted to 
over $26,500,000 and exceeded that of 
the previous year, a small decline in 
premium income being more than off- 
set by increased income from invest- 
ments. 


Two War Loans 


The company participated in two war 
loans during the year and has still 
further supported the national effort by 
the substantial purchase of Dominion 
Government bonds. At the close of the 
year, the assets of the company were 
$173,512,000. Valuation at which the 
assets have been included are conserva- 
tive, and bonds and debentures are 
rated at book values which are substan- 
tially below market values. Fifty-seven 
percent of the company’s investment 
portfolio is made up of bonds and de- 
bentures. This account was increased 
last year by $8,000,000. More than half 
its investment in bonds and debentures 
is made up of government bonds and 
government guarantees. 

Out of the company’s surplus earn- 
ings, $2,526,000 was set up as a reserve 
for the continuation of the 1940 divi- 
dend scale to policyholders. The con- 
tingency reserve of $3,000,000 was main- 
tained and the surplus was further in- 
creased. The report says that the bal- 
ance of surplus earnings was used to 
write down doubtful accounts, and the 
view was expressed that the directors 
would commend this policy under the 
existing circumstances. The policy re- 
serves are on a stringent basis and the 
total surplus, which now amounts to 
$5,600,000, affords a most ample margin 
for all contingencies, the report says. 

Payments to Policyholders 

Payments to policyholders and bene- 
ficiaries during the year amounted to 
$17,250,000, and of this amount 73% was 
paid to living policyholders. This flow 
of life insurance benefits to policy own- 








M. F. CHRISTIE 


ers, in case of emergency and to bene- 
ficiaries who without them would often 
have been in dire need, the report con- 
tinues, has been a steadying influence 
on the economic and social life of the 
nations. 

More than $239,000,000 has been paid 
out in policy benefits in the forty-nine 
years since the company was estab- 
lished and, in addition, $170,000,000 of 
assets are earmarked to provide for fu- 
ture payments to policyholders. 

In accordance with its policy of ex- 
tending its American business, the com- 
pany has recently obtained a license to 
operate in the state of Indiana. 





insurance brokers and with 
problems and requirements. 


(if sufficiently competent) who 


basis or combination of both. 





WANTED BY 
Quality General Agency Organization 


Brokerage Supervisor or Manager (if sufficiently com. 
petent) with wide acquaintance among life writing generg] 


Full Time New Production Supervisor or Manager 


well enough to select above average men only. 

Both positions present excellent opportunities to men of good background 
with demonstrable personal production records, for thorough, ultimate train. 
ing in all phases of Agency Management under enviable auspices of 
effective agency representation of a leading, low net cost company. 
Compensation commensurate with results on either salary or contingency 


Our personnel has been informed of this advertisement in order to aid in 
this development. Reply in confidence, stating age, experience, personal 
production, brokerage and/or full time induction performance. 

Box 1392, The Eastern Underwriter, 94 Fulton St., New York 


——, 


a thorough knowledge of their 
2. 


knows Recruiting and Induction 








Hold St. Louis Conference 


Monarch Life of Springfield held a 


western conference in St. Louis from 
January 29 to 31 with about eighteen 
general agents of the company attend- 
ing. This was one of a series of con- 
ferences which the Monarch holds dur- 
ing the year at which field representa- 
tives welcome the opportunity to dis- 
cuss their problems with home office 
executives. The latter included Col. 
James W. Blunt, vice-president; Fran- 
cis L. Merritt, vice-president and agency 
manager, and Alan W. Crowell, assis- 
tant director of agencies. 
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Taggart Asks Opinions On 
Real Estate Rule Adoption 


Matthew H. Taggart, Insurance Com. 
missioner of Pennsylvania, has asked all 
insurance companies, associations and 
exchanges authorized to do business jin 


Pennsylvania for comments and sug. 
gestions regarding the adoption by 
Pennsylvania of the rules governing the 
supervision of real estate proposed by a 
subcommittee on real estate of the Na- 
tional Association of Insurance Commis- 
sioners and unanimously adopted by the 
Commissioners at the December meet- 
ing in New York. 

The rules in question cover the valua- 
tion by appraisal and depreciation of 
real estate after foreclosure by insurance 
companies. In his letter Commissioner 
Taggart says that the aid of a common 
standard among all the states is very 
meritorious, but that complications may 
arise with the adoption of the rules in 
some states. He asks that the compan- 
ies submit their views before March 1. 

In another letter Commissioner Tag- 
gart calls to the attention of all com- 
panies authorized to do_ business in 
Pennsylvania a state act requiring that 
all companies admitted to the state file 
a financial statement with the Insurance 
Department on or before the first day 
March. Penalty for neglect is set at one 
hundred dollars for each day of fault. 





A. HOMER VIPOND DEAD 


Agents’ Counselor for New York Life in 
Canada Dies on Business Trip to 
Florida, Age 64 
A. Homer Vipond, agents’ counselor of 
the New York Life at Westmount, Que- 
bec, died in Florida last Thursday a 
the age of 64. He was active in busi 
ness and had gone to Florida on a busi- 
ness convention, although for the past 
two years his health had been poor. 
Born in Hudson, Que., Mr. Vipond 
was educated at Stanstead college and 


joined the New York Life at the age © 


of 20, staying with that company for his 
entire career. He had been agents 
counselor for Canada of the New York 
Life since 1927. 

One of the founders of the Life Under- 
writers’ Association of Canada, Mr. Vir 
pond was president of that association In 
1911 and in 1930 was made a charter life 
member of the association for outstand 
ing service to life insurance in Canada 
He was also president of the Life Ur 
derwriters Association for the Province 
of Quebec in 1926. 


Girard to Go on 3% Basis 





It was announced at the Girard Life § 


convention in Atlantic City last week ‘ 
the company will go on a 3% basis am 
when this becames effective there will 
an increase in premium rates from ‘ 
up, depending upon the age of insured an 
type of policy. 
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300 Hear Connecticut 
General A. & H. Talks 

y. Y, AGENTS AND BROKERS 

Goulden, Cook & Gudeon, 


Haviland, Goodwin, 
Cook Talk 


Guests of 
Coneral Agents; 
Soper, Cope, 





More than 300 agents and brokers in 
New York were guests at a breakfast 
even at the Hotel New Yorker on 
Wednesday of this week by Goulden, 
Cook & Gudeon, general agents, Con- 
necticut General. At the breakfast the 
opportunities presented by accident and 
health insurance and the remarkable 
progress that has been made by A. & H. 
in recent years were discussed. Gould- 
en, Cook & Gudeon, an agency estab- 
lished in 1904, has written an unusually 
large volume of accident and health 
insurance as well as being one of the 
largest life insurance general agencies 
in the city. 

Walter T. Gudeon was _ toastmaster. 
Speakers were F. H. Haviland, vice- 
president; George Goodwin, secretary, 
accident department ; Laurence B. Soper, 
assistant secretary, accident department ; 
Jack Cope, in charge of accident pro- 
duction in the field; and P. Walter Cook 
of Goulden, Cook & Gudeon. From home 
office also came George C. Capen, assist- 
ant superintendent of agencies ; Edward 
A. Keenleyside, assistant medical direc- 
tor; Russell Dorr, home office accident 
underwriter; Godfrey Day, home office 
claim department; Charles Holman, acci- 
dent department. 

Points Made By Speakers 

Vice-President Haviland said the more 
keenly the insurance agents accept re- 
sponsibility to the public, the surer they 
will be that their income will grow and 
that income will increase in satisfaction. 
He said the statement has often been 
made that people live too long or die 
too soon, which is a normal analysis 
in a few words of man’s problems, but 
not a complete reflex of the situation. 
Although a man may live too long or die 


too soon, he may be saddled with 
troublesome economic problems. An ac- 
cident or illness, for instance, will 


cripple his income as well as cause him 
to lose his savings because of expenses 
incurred. It is the insurance man’s 
responsibility to protect that income and 
thus aid him to meet economic prob- 
lems. In programming agents should 
take advantage of the trend towards 
accident and thus give complete protec- 
tion, making sure, also, that they main- 
tain the maximum amount of time that 
they can spend among their prospective 
buyers. “Be counsellors to your clients 
in all kinds of insurance,” he said. 
Mr. Goodwin said the Connecticut Gen- 
eral has paid more than $3,000,000 in 
Accident and Health claims in New 
York City alone. For more than twen- 
ty-five years, he said, Goulden, Cook & 
Gudeon has been one of the leading 
agencies in New York City in writing 
health and accident business, and the 
agency has always specialized in broker- 
age business. 
He continued: “In ten years Goulden, 
Cook & Gudeon has paid the Connecti- 
cut General $3,409,000 in Accident and 
Health premiums. A survey of 1940 
listed 246 leading companies in Accident 
and Health production. The Goulden, 













Cook & Gudeon agency alone paid more 
A. and H. premiums here in New York 
City than was accounted for by 136 
of these companies through all of their 
agencies combined. 

Statistics published by the National 
Safety Council indicate that accidental 
injuries in 1939 cost the people of the 
Mited States $2,300,000,000. This is 
more than three times the cost of prop- 
erty damage in motor vehicle accidents, 
ee more than eight times the loss due 
of “ It is impossible to tell how much 
of this loss was covered by insurance 
ae kind or another, but probably 
daa nore than 2% was covered by acci- 
wey insurance and not more than 15% 
2 paerance of all kinds including life, 

lity, compensation or other kinds of 











Col. D’Olier in Europe 


Col. Franklin D’Olier, president Pru- 
dential, left for England on the Pan- 
American Airways Yankee Clipper on 
Wednesday. He is a member of a four- 
man mission of American Legionnaires 
which is to study civilian defense 
methods in England so that the Amer- 
ican Legion can arrive at a plan under 
which it can best serve should the 
occasion arise in this country. In the 
group on the clipper were Milo J. 
Warner, national commander, American 
Legion; Major General Frank Parker, 
U. S. A. retired; and J. S. Deitshle of 
Columbus, O., aide to the national com- 
mander. 


Bulkley and Parker Rete 


From Connecticut General 
George E. Bulkley, senior vice-presi- 
dent of the Connecticut General, and 
Frank J. Parker, cashier of the same 
company, have retired from their posi- 
tions. Mr. Bulkley will continue to serve 
on the board of directors. 

Mr. Bulkley retires after forty-five 
years with the Connecticut General, 
twenty-four of which were as senior 
vice-president. Mr. Parker is a veteran 
of forty-eight years with the company, 
and has been cashier since 1917. 








Supt. Pink Refuses Hearing 

Superintendent Louis H. Pink has 
denied the request of Robert E. Smith, 
secretary, Peoples Committee to Defend 
Life Insurance and Savings, for a hear- 
ing on the political activity of that com- 
mittee referred to in the superinten- 
dent’s departmental report. 


SEC Report Ready Feb. 15 
Senator O’Mahoney, chairman of 
TNEC, stated on Thursday that the in- 
surance study on legal reserve com- 
panies by SEC would be distributed 
about February 15. 








insurance against loss due to personal 
injuries. This is a staggering amount 
of money even in these days when we 
have become used to thinking in terms 
of billions of dollars in connection with 
our national preparedness plans. These 
figures are a challenge to us all. They 
indicate the opportunities and the re- 
sponsibilities resting on both the compa- 
nies and their field representatives and 
they certainly indicate that the public 
needs accident and health insurance.” 


Tells of Cumulative Effect of 
Commissions 

Laurence B. Soper told why the public 
needs and wants accident and health 
insurance, and recited its opportunities. 
He said that preliminary estimates indi- 
cate that accident and health premiums 
written by all companies in 1940 were 
13% higher than in 1939. Accident in- 
surance is becoming easier to sell as 
there is less sales resistance. 

Continuing, he said: “To those who 
are in the life insurance business I 
recommend accident insurance as one 
of the best ways of getting prospects. 
The presentation can be made short and 
simple; you are selling something that 
appeals to a prospect as something from 
which he himself may derive the benefit ; 
the hazard of accidental injury is not 
something remote which may not happen 
for years—it may happen to anyone at 
any moment, and people generally are 
aware of it; it calls for a relatively 
small expenditure; sales are usually 
made on the first or second interview. 
If a sale is made, the application gives 
you most of the information you need 
for making a life insurance proposal, 
and it is not difficult to get any other 
information you may need. 

“The beauty of an accident account 
is the cumulative effect of the com- 
missions. If you will produce business 
regularly, month in and month out, the 
results are astonishing. I know of no 
better way to assure yourself of an in- 
come when you reach the age at which 
you want to take things easy than by 
building a substantial accident account 
in your more active years.” 





Northwestern Mutual 
Issues 83rd Report 


ASSETS REACHED HIGH IN 1940 





President Cleary Reports Nearly Four 
Billion in Force on One Million 
Policies 





President Michael J. Cleary of the 
Northwestern Mutual has issued a pre- 
liminary summary of the eighty-third 
annual report of that company, cover- 
ing operations during 1940. The com- 
plete annual statement of operations, 
financial condition, and current condi- 
tions will soon be mailed to the North- 
western Mutual policyholders. The re- 
port shows that the Milwaukee company 
has total insurance in force of nearly 
four billion dollars on more than one 
million policies, and that total assets 
reached a new high of $1,359,000,000 at 
the end of the year. 


New Business Record 


During 1940. the Northwestern Mu- 
tual sold 58,223 new life policies for a 
total of $199,467,081, an average of $3,426 
per policy. Sales of new insurance were 
2.2% ahead of 1939. Northwestern Mu- 
tual also had $13,863,854 in reinstated 
policies and $4,108,860 in 1,038 life an- 
nuities. At the end of 1940 the company 
had total insurance in force of $3,948,- 
732,732, an increase from $3,911,212,531, 
and 1,069,549 policies compared with 
1,054,638 at the end of the preceding 
year. 

The five leading general agencies of 
the Northwestern in new business pro- 
duced in 1940 are, in order, C. L. Mc- 
Millen, New York City; Hobart & 
Oates, Chicago; V. M. Stamm, Milwau- 
kee; B. J. Stumm, Aurora, Tll., and 
Cameron & Carroll, Oshkosh, Wis. 


Financial Summary 

Total admitted assets of the North- 
western Mutual as of December 31, 
1940, were at a new high of $1,358,999,- 
648, a gain of $66,576,833 over the year 
before. Included was cash of $14,298,537. 

Bond investments totaled $796,341,377, 
representing 58.6% of total assets. The 
bond portfolio included U. S. Govern- 
ment obligations, direct or fully guaran- 
teed, $119,856,747; U. S. state, county 
and municipal bonds, $275,813,628; Can- 
adian Government, provincial and mu- 
nicinal, $39,860,789; railroad bonds, $119,- 
358,721; railroad equipment trust cer- 
tificates. $34.395.941; public utility 
bonds, $193,165,102, and industrial and 
miscellaneous bonds, $13,890,449. No 
stocks, either common or preferred, are 
included in the company’s assets. Bonds 
owned had a market value of $30,679,525 
in excess of the sum at which these se- 
curities are carried on the books. 

Mortgage loan investments of $309,- 
939,460 represented 2281% of assets. 
This item includes $223,813.022 in city 
loans, which increased $2,273,646, and 
farm mortgages of $81,364,852. which 
decreased $669,237. The company has 
been and is now aggressively seeking 
new farm and city mortgage loans. Real 
estate acquired during recent years 
through foreclosure, both city and farm, 
represented 2.85% of assets with a valu- 
ation of $38,720,662. In addition, home 
office property was carried at $4,512,701, 
and land contracts on real estate sold 
totaled $6,671,434. Policy loans repre- 
sented 10.19% of assets and totaled $138,- 
a showing a decrease of $15,586,- 

Investments and all other assets will 
nrovide for liabilities arisine out of pol- 
icy reserves and other obligations, in- 
cluding taxes payable in 1941 estimated 
at $3.261.030: dividends of $33,400,000 to 
be naid in 1941 from underwriting gains 
in 1940; a reserve of $5,083,113 against 
mortgage loan investments; and a sur- 
plus of $62,048,010, which increased $4,- 
861.668. 

Total income last year was $217,722,- 
352, the principal items being $129,844,- 
567 gross premiums collected, and $55,- 
813,456 interest and real estate income. 
Disbursements totaled $152,942,540, and 
included $108,149,860 paid to policyhold- 
ers and beneficiaries, of which $45,685,906 
represented death claims, and $32,145,988 





N. Y. Ass’n To Have 
Congressman Speaker 


ADDRESS WILL BE BROADCAST 





Representative Wesley E. Disney Will 
Talk at Association’s Lunch- 
eon Meeting 





Wesley E. Disney, representative in 
Congress from the first Oklahoma dis- 
trict, will speak on “Life Insurance 
Through the Eyes of a Public Official” 
at the luncheon meeting of the Life 
Underwriters Association of the City of 
New York at the Hotel Pennsylvania, 
February 13. The address will be broad- 
cast over station WEAF in New York 
and affiliated stations, according to the 
association’s announcement. 

Congressman Disney will be speaking 
on this subject for the first time before 
a New York audience. He is a member 
of the House Ways and Means Com- 
mittee, always a center of interest at a 
time when the whole Federal tax struc- 
ture must be overhauled, and the asso- 
ciation feels that it is fortunate in being 
able to afford Mr. Disney a forum for 
the expression of his views. 

In the Oklahoma House of Repre- 
sentatives, where he began his service 
in 1919, he became noted as the author 
of several tax measures. He has served 
in Congress on the sub-committee on 
taxation. He has some ideas of his own 
in connection with the problem of creat- 
ing an estate through life insurance, es- 
pecially for one who seeks his career 
in publi¢ service, believing that life in- 
surance is the only answer to some of 
the problems of estate creation. 

Formerly county attorney at Musko- 
gee, Okla. Mr. Disney was chairman 
of the board of managers which suc- 
cessfully prosecuted impeachment pro- 
ceedings against the Governor in 1923. 





dividends to policyholders. In addition, 
$15,684,717 was paid to beneficiaries un- 
der income settlement plans. Taxes paid 
amounted to $4,328,285. 


Interest Rates on Securities 


The interest rate on desirable securi- 
ties showed a further downward trend 
in 1940. The average net rate earned 
by the company was 3.7%, or 3/100 of 
1% lower than in 1939, which was in 
turn 4/100 of 1% lower than it was in 
1938. 

For 1940 the mortalitv experienced by 
the company was satisfactory, Death 
claims were received on 6,547 holders of 
11,227 policies. The average age of de- 
ceased policyholders when first insured 
was 39.32 years. and the average period 
of ownership 23.44 years, or an average 
age at death of 62.7 years. 

Diseases of the circulatory system 
again lead in the cause of death, ac- 
counting for more than 44% of all 
deaths.” This increase is doubtless trace- 
able to the greater average length of 
life. A larger percentage of people 
reach the older ages when degenerative 
diseases take a larger toll. Although 
deaths from respiratory diseases fluctu- 
ate rather violently as a result of peri- 
odical epidemics, it is interesting to ob- 
serve that since the discovery of sufanil- 
amide, and other related drugs, deaths 
from pneumonia have been cut sharply. 

Despite diminishing interest rates on 
invested assets, favorable mortality and 
economy in management have justified 
an allotment of $33,400,000 for distri- 
bution in 1941. 

The Northwestern Mutual’s Examin- 
ing Committee of Policyholders made its 
annual survey of the policy, practices, 
methods and present conditions of the 
company and reported that the com- 
pany is in sound financial condition. 
The committee commended the manage- 
nmient on its successful conservative in- 
vestments, on the practice of carefully 
selecting risks, and on the dividend 
policy. 





Lawrence A. Smith, comptroller of 
the General American Life for the past 
five years, has resigned. 
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Union Central Assets 
Reach New High Mark 


PASS FOUR HUNDRED MILLION 





W. Howard Cox, Reelected President, 
Discusses Effect of War at 
Shareholders Meeting 





Discussing the effect of the war on 
the problem of underwriting life insur- 
ance risks, W. Howard Cox, president 
of the Union Central Life, presented the 
annual report of the company to the 
annual meeting of shareholders last Fri- 
day. He announced that the assets of 
the company passed the four hundred 
million mark for the first time, gaining 
$16,907,175 during 1940 for a new high of 
$413,679,712. 

“Increases both in life insurance in 
force and annuities in force were made 
during the year,” Cox stated. “The total 
business in force at the year end 
amounts to $1,326,407,897, of which $1,- 
130,028,693 is life insurance and $196,- 
379,204 annuities. New business sold dur- 
ing 1940 totaled $90,677,092, of which 
$67,761,117 was life insurance and $22,- 
915,975 was annuities. 

“Income exceeded disbursements by 
$18,043,543. During the year, payments 
to policyholders and beneficiaries totaled 
$38,152,168, bringing the total so paid 
since organization of the company in 
1867 to $886,173,848. Insurance reserves 


increased $12,619,422, and now _ total 
$335,203,897.” 
Referring to the effect of the war 


abroad and national rearmament at home 
on insurance risks, Mr. Cox pointed out 
that at present the Union Central is 
attaching war clauses to new policies 
only where actual military service is in- 
volved, or where there is a probability 
of travel in dangerous localities. Wider 
use of war clauses which limit the death 
payment might be necessary, he said, 
but in no case does the war clause af- 
fect any policy unless it is attached 
when the policy is first issued. 

“The function of our underwriting 
staff is to make certain that our busi- 
ness in force shall be on the lives of 
an average cross-section of our national 
life,’ Mr. Cox told the shareholders. 
“Risks which cannot be classified be- 
cause they present special hazards, or 
are not typical and normal, are de- 
clined. Furthermore, these risks have a 
wide geographical distribution through- 
out the country. While no one can know 
what the effect of a modern war would 
be from the standpoint of life insurance, 
still there is no reason to believe that 
this effect on the company mortality 
rate would differ much from the effect, 
not on some single locality or type of 
risk, but on our national life as a whole. 

“During the year, close attention was 
given to the new business, in order to 
see if there was a class of applicants 
seeking insurance primarily on account 
of some suspected war hazard. No evi- 
dence of this was found. In a few cases 
where actual military service was in- 
volved or where there was a probability 
of travel in dangerous localities, the pol- 
icies were issued with war clauses limit- 
ing the death payment under certain 
war contingencies to return of premium. 

“If the situation becomes more acute, 
it may be necessary to broaden the use 
of these war clauses. Consideration of 
these matters which are so much a part 
of public policy quite properly has been 
given by a committee of the state super- 
vising authorities, in order that any ac- 
tion taken shall be in the public in- 
terest. It is important for policyholders 
to remember, however, that such war 
clauses affect new business only and 
have no effect whatever on policies al- 
ready issued and in force.” 

After acceptance of the president’s re- 
port, the shareholders elected Jesse R. 
Clark, Jr., John W. Pattison, Thomas 


J. Davis, Clifford R. Wright, Jerome 
Clark, Frank W. Cottle, W. Howard 


Cox, Richard S. Rust, Russell Wilson, 
John R. Schindel, John W. Tarbill, 
Charles W. Dupuis, Frederick V. Geier, 
William Henry Harrison, Loren G. 
Gatch, R. H. Jamison and W. H. Fry 


as directors. 


Prudential Adds to Home Office Group 
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For several years the Prudential has 
been planning to erect a large office 
structure as an addition to the already 
extensive group of home office buildings 
at Newark. Plans are now completed 
for a building to cover about half a city 
block on property acquired several years 


ago. 

This building will face on Washing- 
ton Street directly opposite the Pruden- 
tial’s Gibraltar Building and will be 
eighteen stories high. At present the 
company has been renting considerable 
space in outside buildings in the area. 
Voorhees, Walker, Foley & Smith are 
the architects, and the George A. Fuller 


Company are the general contractors. 
The building will be erected on a por- 
tion of the block bounded by Washing- 
ton, Plane, Academy, and Bank Streets. 

The structure will be simple in design 
and modern in every respect. It will be 
completely air conditioned and will util- 
ize the latest features in lighting and 
other office building appointments. The 
layout of the building has been designed 
for maximum utility with special consid- 
eration given to a free flow of work 
from one department to another. The 
building core containing elevators, cor- 
ridors, stairways, toilets, shafts, etc., will 
be located on the south side of the 
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building, thus providing open department 
space for the rest of the floor area, Six- 
teen high-speed elevators will furnish 
vertical transportation for the employes, 

Due to pressure for space, the erection 
of a building had been under considera- 
tion for some time but authorization 
covering drawing of final plans and 
specifications was deferred pending an 
expression of opinion from officials in 
Washington that the erection of an of- 
fice building at this time would in no 
way interfere with the defense program, 
Upon receiving such opinion, coupled 
with the statement that its erection at 
this time would seem highly desirable 
from a social and economic standpoint, 
the Prudential decided to proceed. 

This new Prudential building will be 
the first major office building to be 
erected in Newark in the past decade 
and will be for the exclusive use of the 
company. 

The cost of the proposed project will 
be approximately six million dollars and 
the company hopes to be able to break 
ground early this Spring. 





Girard President Trophy 
Won by Agency in York, Pa. 


At the field convention banquet of 
the Girard Life at Hotel Traymore. 
Atlantic City, on Friday, President 
Albert Short presented the 1940 Presi- 
dent’s trophy to Town & Village In- 
surance Service, Inc., York, Pa. the 
trophy being received on behalf of his 
associates by Milton L. Baker, manager 
of the agency. Runner up honors went 
to Jay & Jay of Newark, N. J., who 
had won the trophy during the first two 
quarters of the year. 

Discussing financial statement of the 
company Mr. Short reported that new 
investments of Girard Life in 1940 will 
give an annual yield of 3.54% as com- 
pared with 3.65% in 1939. Railroad bonds 
acquired by the company last year have 
a yield of 3.58%; utility bonds, 3.40%; 
industrial bonds, 3.63%. 

Discussing general decline in_ policy 
loans by companies he attributed this 
in part to activities of banks in lending 
on policies at lower rates of interest 
than insurance companies are allowed to 
offer. He said he did not object to a 
bank lending on policies, but that there 
was irritation in inference made by some 
bankers that life companies are charg- 
ing their policyholders too much. He 
pointed out that the life company must 
make a large number of small loans 
whereas banks make larger loans where 
the overhead is relatively less. Also, he 
said that banks have the option of rais- 
ing the interest rates or calling the 
loans. 


MRS. C. H. WINTERBLE DIES 

Mrs. C. H. Winterble died at her home 
in Primghar, Iowa, recently after several 
months of critical illness. The late Mrs. 
Winterble’s husband is a veteran 0 
thirty-seven years in the Bankers Life 
field force and her son, W. F. Winterble, 
is the company’s director of agencies. 
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Insurance First Line 
Of Defense for Many 


ADDRESS OF JOHN M. LAIRD 





President of Actuarial Society of Amer- 
ica Banquet Speaker at Girard 
Life Convention 





John M. Laird, president of the Actu- 
arial Society of America, and vice-presi- 
dent of the Connecticut General, dis- 
cussed insurance as first line of defense 
in a talk to the Girard Life field con- 
vention in Atlantic City last week. He 
began by discussing several cases illus- 
trating how fortunate the persons under 
review were that insurance was a part 
of estates. 

Continuing, he said: 

“During the depression life insurance, 
with its diversification of assets, stood 
up so well that in recent years many 
rich men have bought annuities or in- 
surance policies calling for a large ini- 
tial premium. Today, as never before, 
they realize how difficult it is for even 
the smartest and best-informed individ- 
ual to invest a substantial sum of money 
in such a way as to obtain an adequate 
net yield with safety of principal. They 
are therefore seeking to place large 
amounts with the life insurance compa- 
nies in order to obtain a safe home 
for their own funds. Strange as it may 
appear, the companies do not relish this 
use of their investment facilities, and 
practically every life insurance company 
now refuses to accept more than a cer- 
tain amount of money from any one 
person for this purpose. ; : 

‘life insurance is in fact primarily 
not for the rich but for the normal, 
thrifty citizen. Half the people in the 
United States now own life insurance, 
and most of the other half will in some 
way benefit from this form of protection. 

Average Size Policy 

“The people of the United States own 
more life insurance per capita than any 
cther nation in the world. The average 
amount per family, however, is less than 
$4,000, and this will provide only a little 
more than $100 a month for three years. 

“Twenty-three years ago, during the 
first World War, our Federal govern- 
ment set a standard of $10,000 of life 
insurance on each enlisted man. Today, 
in a new crisis, it again offers $10,000 
of this protection to each man in the 
service. Most of these men are young 
and have no dependents, but even $10,- 
000 does not represent the potential 
worth of our best young men. 

“As a nation we are now aroused to 
the need for adequate defense against 
aggression, which may come. As indi- 
viduals, let us use life insurance to pro- 
tect our homes and families against dis- 
tress when our earning power is sure to 
be curtailed. 

Systematic Thrift 

“Any life or endowment policy is a 
form of systematic thrift but part of 
the premium buys yearly protection and, 
in fact, the chief appeal of life insur- 
ance lies in the fact that it permits 
the farsighted man to say, can set 
aside $2 or $3 each month. I will there- 
fore guarantee my family $1,000.’ 

“Unfortunately, a certain number who 
want such life insurance cannot pass the 
medical examination and other tests of 
insurability. Among 100 people who ap- 
ply, seven have to be declined because 
it is too late. If you men go out to- 
morrow and secure sixteen applications, 
then, by the law of average, one of 
these will not be able to pass the tests. 

“In the United States during 1941 ten 
million people will pass the tests and 
secure some form of new life insurance 
—Ordinary, Industrial or Group—and of 
these select lives fifty thousand will die 
during the first year. 

Have you made an inventory of the 
assets you now own or have purchased? 
As you look them over with the benefit 
of hindsight, you will have to admit that 
you have bought some ‘cats and dogs,’ 
ut in good times or bad you are proud 
of your life insurance. That is why so 
many thrifty people say, ‘Life insurance 


,” 


IS my first line of defense’. 








Anderson Sales Promotion 


Head, Equitable of Iowa 








A. SCOTT ANDERSON 


Manager of the newly-created sales 
promotion department of the Equitable 
of Iowa is A. Scott Anderson, who has 
been manager of the service section. In 
his new post, Mr. Anderson will be in 
charge of advertising, contests, conven- 
tions, direct mail, production records, 
publications, and promotional, sales and 
conservation material. He is vice-presi- 
dent of the Life Insurance Advertisers 
Association. 





T. JOHNSON CLANCY DIES 
T. Johnson Clancy, for thirty - three 
years general agent for the Home Life 
in Kentucky and southern Indiana, died 
last week at his home in Louisville, Ky., 
at the age of 73 
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More Qualifiers for 
Mutual Benefit Clubs 


SHOWS ’41 PRODUCTION JUMP 





Newark Company Reports 5% Increase 
in 1940 New Paid Business, 
4% More Lives 





Production increases for the Mutual 
3enefit during 1940 were reflected by 
the increased number of qualifiers for 
the company’s production clubs over the 
previous year. $100,000 of paid-for busi- 
ness is the basic requirement for the 
Leaders Club (the company gives no 
credit for annuities and writes no Term 
insurance), and there was an increase 
of 83% in the number qualifying in 
1940 as compared with the membership 
after 1939. The Lives Leaders Club, with 
a minimum requirement of fifty lives 
paid-for, showed a membership increase 
of 35.8% in 1940 over 1939. 

In 1940 there was an increase of 58% 
in the number of men paying for more 
than half a million of business; 55% 
increase in the number over ,000 ; 
48% in the number over $300,000; 30% 
in the number over $200,000. 

New business paid for by the Mutual 
3enefit in 1940 gained 5.5% over the 
production of 1939 and lives paid for in- 
creased 4%, bringing total production in 
1940 to $123,529,135 on 27,765 lives. 

Insurance in force at the end of the 
vear had increased by nearly $20,000,- 
000 to a total of $2,068,361,343. 





HOME BENEFICIAL HEAD DIES 


Moses D. Nunnally, president of the 
Home Beneficial of Richmond, Va., died 
January 31 at his home in that city. 

Mr. Nunnally was one of the founders 
of the Home Beneficial in 1899, and was 
made vice-president at that time. In 
1932 he succeeded R. D. Watkins as 
president. He began in insurance as an 
agent for the Metropolitan Life. 
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ACCIDENT © 
INSURANCE 
in its 
ASCENDENCY 


With accident insurance in its 
ascendency the smart Life insur- 
ance agent of today is rounding 
out his income by the sale of 
the popular income protection 
forms. The reason is obvious: 
Greater receptiveness on the 
part of the public to Income 
Protection makes easier sales 
and a quicker approach to the 
prospect’s life insurance prob- 
lems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI- 
DENT is now offering agents 
its new and modern 55th Anni- 
versary Policy containing many 
liberal features at reasonable 
premium cost. Recommend it to 
your best prospects and clients 
with the assurance that PRE- 
FERRED’s fifty-five years of 
Disability insurance experience 
will back you up. This is one 
of many accident policies issued 
by this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 
know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not get complete details 
today on our 55th Anniversary 
Policy and other contracts. The 
information will be speedily 
furnished upon request. 


You may as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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Meeting of Provident 
Mutual Agency Heads 


TOP OFFICERS ARE SPEAKERS 





Willard K. Wise Tells General Agents 
Necessary Qualifications of 





Good Recruits 
M. Albert Linton, president of the 
Provident Mutual, Willard K. Wise, 


vice-president and manager of agencies, 
and F. Phelps Todd, vice-president, were 
among the speakers at the meeting of 
the Provident Mutual General Agents’ 
Association at the Edgewater Beach 
Hotel, beginning Monday of this week. 

Other speakers on the program in- 
cluded J. Henry Hooper, Baltimore; 
Hobert E. Brake, Sioux City; Alex M. 
Hammer, Boston; W. Lawrence Rotz, 
Decatur; Donald A. Hampton, San 
Francisco; Allen L. Dickey, New York; 
Raymond E. Holway, Rutland; Samuel 
P. Quarles, Kansas City; Lewis C. 
Sprague, New York; Ernest H. Perkins, 
Albany; Louis F. Paret, Philadelphia; 
George P. Shoemaker, New York; James 
H. Cowles, Los Angeles; Joe B. Long, 
Knoxville; Malcolm L. Williams, assis- 
tant manager of agencies; E. Milnor 
Bechtel, agency assistant; and Nelson A. 
White, advertising manager. The pro- 
gram for the annual meeting was 
planned by a special committee consist- 
ing of J. Stinson Scott, George P. Shoe- 
maker and Willard Ewing. 

Vice-President Wise Speaks 

In his talk on the basic qualifications 
of a life insurance recruit, Vice-Presi- 
dent Wise told the general agents that 
the essential and distinctive qualifications 
for a life insurance man are friendliness, 
appreciation of life insurance, social 
consciousness, and the concept of the 
finished sale. 

“Although a life insurance agency 
wants men of integrity, courage, char- 
acter, health, ambition, energy and per- 
sonality, these things are common de- 
nominators for any position of impor- 
tance whether it be selling life insur- 
ance, running a medical clinic, or build- 
ing a skyscraper,” said Mr. Wise. “But 
there are other characteristics far more 
subtle and far more basic which are 
specifically and peculiarly essential to 
success in the life insurance business. 

Friendliness First 

“First of all comes friendliness. A 
life insurance man must know and like 
people, or he must have the quality of 
being able to get acquainted with peo- 
ple. Conversely, he must be a likeable 
person. This quality is susceptible to 
perfection and enlargement but the germ 
of it must be in the man to start with. 
The number of people he knows at a 
given time is not nearly so important 
as his ability to know more of them if 
he puts his mind to it. 

“A second qualification is an appre- 
ciation of life insurance. A man must 
have a respectful familiarity with life 
insurance and the way it works before 
he thinks of trying to sell it. Also, he 
must have the qualities of personality 
and intelligence that permit him to 
absorb the real mission of the business, 
not as an intellectual conception but 
wholeheartedly and unreservedly. He 
must know and believe that life insur- 
ance rates are adequate and fair, that 
policy terms meet the best interests of 
society, and that the whole institution 
is one of great social benefit. 

ther Qualifications 

“A third qualification is the ability to 
appreciate the social needs of others. A 
successful underwriter must have an ap- 
preciation of society in its relationship 
of father and son, of mother and daugh- 
ter, of husband and wife, of child and 
parent, of partner and partner. 

“Last of all, and very important, the 
prospective recruit must have what we 
might call the ‘concept of the finished 
sale,’ the ability to realize instinctively 
that all is of no avail without a signa- 
ture on the dotted line. He must not 
merely be a preacher and a teacher, but 
a salesman, and must realize that no 
sales are ever going to be made until 
he himself takes the initiative.” 


Guy Horton Retires 
From National Life 


COMPANY ATTORNEY SINCE 1919 





Will Retire to Farm and Revise Four 
Books Dealing With Life In- 


surance Trusts 





Guy B. Horton, attorney for the Na- 
tional Life of Vermont since 1919, has 
submitted his resignation to the direc- 
tors, but upon the request of Deane C. 
Davis, general counsel of the company, 
he will remain at his post until May 1. 

Mr. Horton has reached the optional 
retirement age and wants to retire to 
his farm at South Hero, an island in 
Lake Champlain, with Mrs. Horton and 
revise the four books he has written 
on law and life insurance and do other 
special service for insurance companies 
in the field of settlement agreements 
and life insurance trusts, in which he is 
expert. 

Born in North Clarendon, Vt., Mr. 
Horton was educated in Rutland schools 
and graduated from Middlebury College 
in 1900. He studied law and was ad- 
mitted to the bar in 1906. He collab- 
orated on a digest of Vermont Supreme 
Court reports for the entire period from 
1879 to 1910. He joined the National 
Life when settlement agreements and 
life insurance trusts were becoming a 
new phase of the insurance business 
and he concentrated on these subjects 
for many years and became recognized 
widely as one of the best informed men 
on the subject. 

The books he has written are these: 
“Making the Best Use of Your Insur- 
ance,” “Life Insurance Trusts,” “Some 
Legal Aspects of Life Insurance Trusts” 
and “The Power of an Insured to Con- 
trol the Proceeds of His Policies.” 


Mutual Life of N. Y. Issues 


New Preferred Risk Policy 


The Mutual Life of New York is now 
issuing a new Preferred Risk Modified 
Life Policy, which is essentially an Ordi- 
nary life contract with reduced premiums 
for the first three years, to be issued in 
amounts of $5,000 or more. 

Because of the low initial rate there 
will probably be no dividend at the end 
of the first and second years. Double 
indemnity and waiver of premium bene- 
fits can be written in connection with 
the Preferred Risk contract. 

Since the Preferred Risk policy will 
be written on the Ordinary life plan, the 
company will issue a life paid-up at age 
85 in place of the present Ordinary Life 
policy. 

Sample rates for the Preferred Risk 
Modified Life policy, without double in- 
demnity or waiver of premium benefits, 
are given below: 





Premiums 
Age Per $1,000 of Insurance 
At Issue lst 3 Years After 3rd Year 
| a $13.60 $17.00 
BB, iow aisles 15.22 19.03 
| er 17.79 21.89 
joe 21.12 25.60 
ERR ee 25.52 30.47 
Ae SR oe 31.48 37.03 
ee 39.22 46.14 





Oklahoma Sales Congress 


Breaks Attendance Record 


Five hundred and fifty Oklahoma life 
underwriters, a record attendance, were 
at the twenty-second annual sales con- 
gress of the Oklahoma Association of 
Life Underwriters at Oklahoma City 
January 31. C. C. Day, Pacific Mutual 
general agent, presided. Among the 
speakers were Robert B. Coolidge, su- 
perintendent of agencies for the Aetna 
Life; Harry T. Wright, president of the 
National Association of Life Underwrit- 
ers; Francis G. Bray, general agent for 
New England Mutual at Houston; G. 
Franklin Reams, assistant superintend- 
ent of agencies, Mutual Benefit, and 


Stanley E. Martin, general agent of the 


Ohio State Mutual Life. 














IDEAL PROTECTION POLICY 


A Convertib'e Term Policy for the 
Productive Period of Life 


Policy issued at age 35 pro- 
vides term insurance to age 69. 
The policy is convertible prior 
to age 60 without examination. 
Waiver of Premium and Acci- 
dental Death Benefits may be 
included. Also issued on sub- 
standard lives. 


ee 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 

















Low Termination Rate In 
Penn Mutual 1940 Report 


The ratio of terminated business of 
the Penn Mutual Life during 1940, in- 
cluding all lapses and surrenders, was 
lower in 1940 than in any of the past 
twenty years, according to a statement 
on 1940 operations by John A. Steven- 
son, president of the Philadelphia com- 
pany. 

Insurance in force, at the end of the 
year, was $1,996,757,014, a gain of more 
than twenty-seven millions in 1940, com- 
pared with a gain of less than eighteen 
millions the previous year. 43,184 new 
policies paid for totaled $145,990,841 of 
new life insurance, a gain of 4% over 
1940. 

The Penn Mutual’s assets, on Decem- 
ber 31, 1940, were $772,564,413, repre- 
senting an increase of $36,300,000 over 
the 1939 figure. Also, there was an 
increase of $1,992,000 in the company’s 
surplus reserve which provides a margin 
of safety for mortality and investment 
fluctuations and other contingencies. At 
the end of 1940, the surplus reserve 
stood at $32,936,935. 





Continental Assurance 


Tops All Past Records 


The Continental Assurance of Chicago, 
headed by H Behrens, reports a 
highly successful experience in 1940, with 
record breaking increases as respects 
operating profit, assets, surplus to policy- 
holders, premiums written and paid-for 
insurance in force. It also enjoyed a 
most successful year in the matter of 
new agents appointed. 

It reports assets of $36,665,084, an in- 
crease of over $3,000,000. Surplus to pol- 
icyholders was $3,849,847. The report 
shows a surplus of $2,849,847, an increase 
over last year of $207,403; an operating 
profit of $467,432, and dividends paid to 
stockholders of $200,000. It had $7,477,- 
808 in cash and United States Govern- 
ment obligations. Its paid for insurance 
in force was $274,442,684, an increase 
over 1939 of $21,770,973, 
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Penn Mutual Man Conducts 


Survey on First Policies 


C, Hampton Price, Penn Mutual rep- 
resentative at Salt Lake City, recently 
completed a survey among: successful 
representative business and professional 
men in his territory, covering the age 
at which each bought his first policy, 
the type of insurance bought, and the 
purpose of the first policy. 

His mimeographed questionnaire, sent 
to 104 men, was filled out and returned 
by fifty-two. Answers indicated that 
the average age for the first policy was 
21 years, with the size of that first 
contract averaging $2,465. 

He asked what kind of contract the 
man’s first one was and found that 38% 
of them had bought Ordinary Life, and 
38% Twenty-Payment Life, and 22% 
Twenty - Year Endowment with the re- 
mainder miscellaneous. 

He asked why the first policy had 
been purchased and 46% indicated for 
saving and investment; 30% protection 
for wife or family, and 24% for the pro- 
tection of parents. Of the group 24% 
had been married and had families and 
6% of them had just been married. 

When he asked the man’s income at 
the time of purchase of the first policy, 
he found incomes had averaged $105 a 
month, , 

He then asked, “If you were to do it 
over again, would you choose a con- 
tract of the same size, larger, or small- 
er?” The answers to this split, 50% 
saying that they would take the same 
thing and the other 50% saying they 
would try to take a larger policy. 

He found one man who had been earn- 
ing $17 a month saving $4 of it on 4 
Twenty-Year Endowment for $1,000. An- 
other earning $12 a month had_ put- 
chased a Twenty-Payment Life contract 
for $2,000. Those whose monthly in 
comes had been less than $50—the aver- 
age being $30—had purchased contracts 
averaging $1,430. Two of the contracts 
had been for more than $10,000. 
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George L. Harrison Talk 


(Continued from Page 3) 


toward maturity of our economy or upon 
a lack of confidence as to the future of 
business. ‘ ; 

In all of these circumstances it is not 
surprising that the capital market has 
not been called upon to raise large sums 
of new capital in private enterprise in 
recent years. Many of the conditions 
discussed above still prevail. Some, in 
fact, such as heavy taxation, will neces- 
sarily be accentuated by the demands of 
the defense program. Furthermore, it 
is not impossible that to prevent a future 
price inflation growing out of the huge 
demands of the defense program and 
British war purchases, some action may 
have to be taken to absorb a part of 
the present surplus of bank reserves. 
In fact, the special report of the Fed- 
eral Reserve System, previously men- 
tioned, recommended certain definite 
means for absorbing excess reserves. 
And along with this recommendation the 
so-called “lend-lease” bill implies the 
possibility of a diminishing inflow of 
gold. These measures, if adopted, should 
at least tend to check the downward 
trend in interest rates, if not to reverse 
it. If reversed, large scale funding op- 
erations to reduce interest charges may 
then be curtailed, and these operations 
have been the mainstay of the invest- 
ment banking business in recent years. 

In view of all this, must we necessar- 
ily conclude that investment banking is 
threatened with extinction? To my mind 
that conclusion is not warranted, al- 
though, frankly, my primary concern is 
not so much with the success or failure 
of that business, as such, as it is with 
the protection of private enterprise, 
which I still believe is the essential basis 
of our American economy. But private 
enterprise depends upon private invest- 
ment, and private investment presup- 
poses that we must have some machinery 
for bringing together borrowers and in- 
vestors, both big and little. 


The Defense Program 


This is all the more important now 
that the energies of the whole nation, 
industrial and financial, are being de- 
voted to the successful prosecution of 
the program of defense. In the financ- 
ing of that program, private capital must 
do its part if we wish to lighten the al- 
teady heavy burden upon the govern- 
ment. That program, quite properly, re- 
lies, in the first instance, upon estab- 
lished industrial concerns, and it would 
seem equally important, in the interest 
of national defense itself, that those 
concerns should obtain the funds re- 
quired to finance expansion of plant or 
equipment, either through the capital 
market or through their established 
banking channels, rather than through 
the government, 

This presupposes an active, fair and 
experienced machinery for negotiating, 
issuing and selling securities. For that 
reason, if for no other, I seriously ques- 
tion the wisdom of undertaking any ex- 
periment, certainly at this time, such as 
the proposed plan for the compulsory 
competitive bidding of certain classes of 
public utility securities. Such an un- 
dertaking, especially if extended in scope, 
would, I believe, risk material curtail- 
ment of the existing machinery of the 
capital market without any assurance 
whatsoever that securities so issued 
would be better securities for investors. 
Personally, I would much prefer the con- 
tinuation of negotiated sales, where the 
iivestor has an experienced representa- 
lve to protect his interests in drawing 
the contract and where security as well 
as price will be an important influence. 

! the very least, a borrower should be 
free to choose to negotiate a sale, if he 
thinks it desirable in the circumstances 
of his own case. * * * 

_To keep our productive and distribu- 
tive facilities going full speed will re- 
quire large amounts of capital. How is 
It to be supplied? Unless we are to 
tisk an unhealthy expansion of bank 
credit, much of it must of course come 
out of the accumulated savings from 


national income, whatever channel is 
employed. If those savings are to be 
taken by the government by taxation 
or borrowing and if the financing of 
industry is then to be done by the 
government, you will be resorting, at 
least temporarily, to a form of state 
socialism which is wholly contrary to all 
of our traditional concepts and is not 
demanded even by the extreme exigen- 
cies of the present situation, But if we 
want, as I presume we all want, to pre- 
serve our system of private enterprise, 
we must make sure that the bulk. of the 
savings of individuals and business are 
reinvested in business and that appro- 
priate machinery is available for that 
purpose. It is becoming more and more 
apparent that we do not have as wide a 
margin of efficient productive capacity 
as was first thought. Large amounts of 
capital will still be required either for 
expansion or adaptation of present 
equipment if output is to be increased, 
as fast as it should be, to meet defense 
requirements in addition to civilian 
needs. Otherwise curtailment of civilian 
consumption will be essential to avoid 
so-called beitle-necks or price inflation. 
An increasing demand for capital has 
already been reflected recently in the 
revival of security financing and it is 
not unlikely that the trend will continue 
as the defense program progresses. 

But as I see it the need for a sub- 
stantial flow of private capital into pro- 
ductive employment probably will not 
end with the defense program. Another 
major problem will have to be faced at 
the end of the war and after the com- 
pletion of our defense program. Much 
of the current expansion of plant and 
equipment is of specialized types de- 
signed for the manufacture of war ma- 
terials, Unfortunately many of those 
will be of little use in the production 
of goods for civilian consumption. That 
being so, peace time requirements may 
have to be met by the enlargement or 
readaptation of present facilities to peace 
needs. 

Certainly the present diversion of pro- 
ductive activities to defense needs to- 
gether with heavy taxation to help pay 
for it may well leave a large latent con- 
sumer demand at the end of the war. 
In addition to these potential post-war 
demands for domestic purposes there 
will likely be a substantial foreign de- 
mand for both credit and goods if, as I 
hope and expect, the democratic system 
is preserved. 


Our National Genius 


Of course we may find that the vol- 
ume of idle savings may not be as great 
as world needs. Vast amounts of capital 
are being destroyed or used up in non- 
productive channels. Considerable sums 
of the country’s accumulated savings 
have already been absorbed in financing 
government requirements. Furthermore 
there are some who still feel that as 
the country has matured those oppor- 
tunities for private investment have 
lessened or may shortly disappear, In 
some degree they may be right though 
I personally do not question that new 
opportunities in the form of new inven- 
tions and new industries will arise in 
the future as they have in the past. Our 
national genius has too much momentum 
to become static overnight. But even 
if we must assume that there are long 
range changes in progress which are 
tending to decrease new investment, as 
was the case in England in the decade 
preceding the outbreak of the war, nev- 
ertheless, as was also true in England, 
we shall likely find that as new invest- 
ment wanes the slack in the national 
income will be taken up by replacement 
and modernization. To the extent that 
this replacement and modernization is 
financed out of current earnings of in- 
dustry your business in the investment 
banking field will of course have to 
suffer. 

But for all the reasons I have enume- 
rated I believe that during this emergen- 
cy, and after the emergency is past, we 


shall have continuing need for private 
capital and for the maintenance of a 
capital market mechanism by which bor- 
rowers and investors may be brought 
together. If that mechanism is to run 
smoothly and effectively, it will require 
not only a sympathetic and constructive 
attitude on the part of the government, 
but, more than that, it will require an 
ever increasing effort on the part of 
the market itself to lose no opportunity 
to improve its own mechanism in order 
that as conditions change it may do a 
better job both for the borrower and 
for the investing public. That abuses 
in the past have invited government in- 
tervention is not, I think, a reason to 
despair. The government has no doubt 
done much to arouse a keener conscious- 
ness on the part of the investment bank- 
ers as a whole of their greater respon- 
sibilities, Some of you may feel that 
the government has gone too far and 
that some relaxation of its supervision 
may now be more appropriate than fur- 
ther regulation. That may be true. But 
I venture the hope that the tremendous 
unified effort that the nation is now 
making for defense in the utilization of 
its resources in industry, capital and 
man-power will impress upon all of us, in 
and out of government, the vital im- 
portance of tolerance, sacrifice, mutual 
understanding and cooperation in order 
that each of us may give the maximum 
of strength and ability to this great task 
before us. 





Pittsburgh Agency, Phoenix 


Mutual, Wins Directors’ Cup 

The Pittsburgh agency of the Phoenix 
Mutual Life, managed by C. Hugh Blair, 
has been awarded the Directors’ Cup 
for the second time in three years. The 
cup is presented annually, by the direc- 
tors, to the agency which best attains 
agency objectives and excels in the fac- 
tors of successful management. 

Mr. Blair’s agency reported increases 
in both paid premiums and amount over 
the previous year, and showed continued 
growth in man-power with a group of 
junior salesmen who exceeded their 
quota by 35%. Premium leader of the 
agency during 1940 was George W. Old- 
ham, who will soon complete nineteen 
years of consecutive weekly production. 

Mr. Blair joined the Phoenix Mutual 
as a fieldman in 1921, with experience 
as a newspaper man. In 1926 he was 
made manager of the Pittsburgh agency, 
which marked its fiftieth anniversary 
last year. 





L. L. Long Promoted to 
Managership in Columbus 


Leslie L. Long, assistant manager in 
the Philadelphia office of Retail Credit 
Co., has been made manager of the com- 
pany’s branch office at Columbus, O. 
A graduate of Lafayette College, Long 
was in newspaper work prior to joining 
the Scranton branch of Retail Credit in 
1926. He was transferred to Pniladel- 
phia in 1928 as assistant manager of life 
and accident business. Later, with mer- 
ger of the Philahelphia offices, he was 
made assistant manager of the combined 
Philadelphia office. 


UNITED SERVICES LIFE REPORT 

United Services Life reports that dur- 
ing January of this year the twenty-four 
producers in its field force averaged 
$32,687 of Ordinary or better production. 
Average size application was $4,996.81. 
Melville M. Menefee of Washington was 
the producer for the month with $108,000 
paid for. He has been writing life in- 
surance less than two years and paid 


for $395,000 during 1940. 








PM EDITOR WILL SPEAK 

Henry Paynter, assistant managing 
editor of PM, newest New York daily, 
will speak on “Fighting the Fifth Col- 
umn” at the luncheon meeting of the 
Life Underwriters Association of North- 
ern New Jersey in Newark on Febru- 
ary 10. 


Prospect Lists Should 

Be Revised, Says Adsit 
STATUS OF PEOPLE IS CHANGED 
Tells Girard Life Meetings of Facts 


About Employment Increase, Indus- 
trial Progress, Public Spending 











At the Girard Life convention in 
Atlantic City last week George A. Adsit, 
vice-president and manager of agencies, 
discussed the economic condition of the 
country. Mr. Adsit had a large folder 
fuli of newspaper clippings, Kiplinger 
reports, house organs of banks and in- 
dustrial corporations, all of which illus- 
trated the tremendous stimulus being 
given to business by national defense. 

He briefly sketched some of the details 
of the nationwide progress. Calling at- 
tention to the great appropriations be- 
ing made in Washington he traced how 
some of this money will be spent 
throughout the country in making the 
plant wheels go around. He also 
prophesied great improvements. in 
science and invention which will also be 
reflected in money available for the 
purchase of insurance. As the world of 
business is increasing its activities, its 
industry and its velocity, agents should 
keep pace. 

Rechecks of Prospects 

Among other things he discussed the 
tens of thousands of FHA homes which 
will be completed in 1941, saying that 
every time there is a mortgage on a 
home there is an opportunity to sell in- 
surance to cover the mortgage. He said 
that 52% of the insurance business sold 
in the United States last year was to 
new buyers. 

Mr. Adsit particularly called attention 
to the facts that as unemployment is 
decreasing and people are holding bet- 
ter jobs, there is a complete new list 
of prospects available, therefore all pros- 
pect lists of insurance agents need re- 
vising. Names and addresses may be 
the same, he said, but the situations on 
the list have changed. New money is 
coming in and there is a new outlook 
on life. 

“Reclassify, re-locate and learn the 
needs of these clients,” he said. “Their 
story is not the same as it was a 
year ago.” 

Growing Demand for Income Insurance, 
Says Botting 

C. T. Botting, superintendent of 
agents, said that the January, 1941, busi- 
ness of the Girard Life was 40% ahead 
of that for the same month last year. 
He told of the growing demand for 
income insurance and of insurance as an 
outlet for purchase by people of larger 
incomes. During the course of his talk 
he called attention to the fact that the 
Life Insurance Advertisers Association 
had again given an award of excellence 
to the Girard Life for its trade paper 
advertising. He also called attention to 
the Stephen Girard exhibit in the con- 
vention hall. There were many memen- 
toes, clippings, prints and other docu- 
ments having to do with Stephen Girard. 

Among other speakers were Dr. Wil- 
liam H. Carpenter, medical director, and 
W. L. Crawford, actuary and under- 
writer. 


United Life & Accident 
Reelects All Officers 


A dividend of 5% was ordered by the 
board of directors of the United Life & 
Accident of Concord, N. H., at its annual 
meeting last week. 

President John V. Hanna announced that 
new business to the amount of $4,773,880 
last year was the largest gain in nearly a 
decade. Total insurance in force of $45,- 
667,972 is a gain of 3% over 1939. 

All officers were reelected. John A. 
Swenson of Concord was elected to the 
board of directors to fill the vacancy: caused 
by the death of Charles E. Tilton. 








T. D. HARVEY LEADS MUTUAL 

Thomas D. Harvey of the Heifetz 
agency, Chicago, led Mutual Life agents 
for the entire country in 1940. 
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G. S. Nollen Reports on 
Bankers Life of Iowa 


FARM HOLDINGS REDUCED 24% 





President Nollen Discusses Mutual Life 
Company Operation in 
Annual Message 





Payments to policyholders and bene- 
ficiaries of the Bankers Life of Iowa, 
according to the company’s sixty-first 
annual report announced last week by 
President Gerard S. Nollen, amounted 
to $18,496,480 during 1940, or more than 
$50,000 per day. 

Benefit payments under Bankers Life 
policies were $14,986,844 to more than 
ten thousand individuals, including $7,- 
044,271 to policyholders and $7,942,573 
to beneficiaries. Dividend payments were 
$3,509,636. 

In addition, the Bankers Life added 
$11,429,293 to its assets during the year, 
including an addition of $725,323 to the 
surplus, which now amounts to more 
than $14,500,000. 

Admitted assets of the company passed 
the quarter-billion dollar mark in 1940, 
Mr. Nollen reported, and on December 
31, 1940, totalled $251,508,742. Life in- 


surance in force on the same date was 
$762,909,932, a gain of approximately 
$6,000,000 for the year. The total of new 
life insurance written in 1940, exclusive 
of annuities, was $56,710,378, a substan- 
tial increase over the total for 1939. 

During the past year, the company 
reduced its total of farm holdings by 
more than 24% and by the close of the 
year, more than 81% of all farms ac- 
quired by the Bankers Life in Iowa 
had been sold to farm buyers. Farm 
sales for the year totalled 346, of which 
244 were in Iowa, with the balance in 
Minnesota, South Dakota, and Texas. 

New farm loans approved in 1940 
totalled $5,841,000, of which more than 
$2,000,000 was loaned on improved Iowa 
farms. 

Analysis of the company’s 1940 death 
losses showed that organic heart disease 
was by far the chief cause of death 
among Bankers Life policy owners last 
year. That disease brought death to 923 
policy owners during the year and ac- 
counted for 39.5% of death claims. This 
was an increase of 2.3% over the num- 
ber of deaths by organic heart disease 
in 1939 and nearly 5% over 1938. Deaths 
from cancer accounted for 11% of all 
death losses, which was a’ slight de- 
crease over 1939, Deaths from cerebral 
hemorrhage were up slightly during 1940, 
whereas deaths from pneumonia, tuber- 
culosis, and other respiratory diseases 
showed a decline. 

Departing from the established custom 
of commenting on the company’s finan- 
cial gains for the year, Mr. Nollen in 
his annual message to policy owners, 
explains the principal operations of a 
mutual legal reserve life insurance com- 
pany. His explanation shows how policy 
owners receive their benefits year after 
year at actual net cost to them. He 
likewise explains how policy premiums 
are calculated and the various factors 
which enter into the cost of life insur- 
ance. 

Pointing out to policy owners the 
vital importance of company personnel, 
Mr. Nollen’s message cites the Bankers 
Life program of building adequate com- 
pany personnel. 

“A life insurance company needs an 
able investment department composed of 
men who are experts in the various in- 
vestment fields which the company 
covers; it needs experts in the actuarial 
field, mathematicians schooled in the 
science of life insurance; experts in the 
medical field, professional men versed 
in the science of life insurance under- 
writing; experts in the legal field, law- 
yers who have a thorough knowledge of 
life insurance law; experts in the or- 
ganization management field, men versed 
in the science of organization manage- 


and experts in the field of sales- 
manship, including a sales force com- 
posed of men trained to act as life in- 
surance counselors for the benefit of 
the company’s existing policy owners 
and prospective policy owners. 


ment; 


“The excellence of your company’s 
existing personnel in all of those fields 
is due to a careful building process 
throughout the past years. Great care 
has been exercised by the management 
in the selection of all company workers. 
Even those who are accepted for the 
clerical activities of the company are 
chosen on the basis of a written exam- 
ination as well as a personal interview. 
Through this process, the company man- 
agement meets that highly necessary re- 
quirement—the constant introduction of 
young and able workers. 

“During recent years, we have made 
a special point of giving definite instruc- 
tion to the company personnel. This has 
included the development of a compre- 
hensive sales course for fieldmen. We 
are endeavoring to build a field force 
composed wholly of salesmen worthy to 
be recognized as life insurance coun- 
selors. This is not a process of rapid 
building, but we believe it to be a proc- 
ess which builds more firmly for the 
future. We are interested in quality 
of service as a matter of first considera- 
tion.” 


State Mutual Life Reports 
Twelfth Monthly Increase 


A full twelve months of consecutive 
monthly gains by the State Mutual Life 
was completed when January showed 
paid business 11.56% ahead of January, 
1940. Agencies in Omaha, Louisville, 
Baltimore, Memphis, Burlington, Wor- 
cester, Los Angeles, New York, Knox- 
ville and Pittsburgh all ‘reported Jan- 
uary gains of 50% or more over the 
same months last year. 

In releasing figures for the past month 
the State Mutual also described the 
large increase in 1940 business experi- 
enced in returns from brokers. The 
company noted a 55% increase in num- 
ber of brokers participating in total 
volume, a 47% increase in paid volume 
from this source and a lives increase 
of 43%. 

During the past year the company 
publication, Pipefuls, has had a steady 
increase in its circulation. Edited for 
brokers, it is a four-page human interest 
publication with but one part devoted 
to descriptions of contracts, company 
procedure and of sales points that have 
worked for whole time personnel. 


Big Policy Buyers Listed 
By Lincoln National Life 


A Lincoln National Life survey of o¢. 
cupational groups buying policies fo; 
$10,000 or more during 1940, shows tha 
wholesale dealers led all other occupa. 
tional classifications in total amount of 
insurance purchased in large Policies, 
but ranked second to brokers, bank map. 
agers, and real estate company officials 
in number of big policies. bought. 

Listed according to the total amounts 
purchased, the leading occupational 
groups were wholesale dealers; factory 
managers; brokers, bank managers and 
real estate company officials; retail deal. 
ers; physicians and surgeons; students, 
lawyers, judges and justices ; iron and 


steel factory managers; insurance sales. 
men; farmers, and housewives. 


Listed in order of big policies bought, 
the groups were brokers, bank managers 
and real estate company ‘officials ; whole- 
sale dealers; physicians and surgeons: 
retail dealers; lawyers, judges and jus. 
tices ; factory managers ; students ; insur- 
ance salesmen; iron and steel factory 
managers; and agents, canvassers and 
collectors. 











Again, the Great-West Life looks into the 
future with confidence, proud to fulfil its re- 
sponsibilities as a leading financial institution, 
and knowing that its obligations to its policy- 
holders are thoroughly safeguarded. 


4 . 
, PRESIDENT 


ITEMS FROM THE 1940 ANNUAL STATEMENT 


Insurances and Annuities in Force - - $640,255,615 
New Business Placed - - - -« 53,401,865 
Payments to Policyholders and Beneficiaries 17,249,139 
Assets - ° - - - - 173,512,329 
Liabilities - - - - + + 166,825,422 
Surplus, Contingency Reserve and Capital - 6,686,907 


“GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE - WINNIPEG, CANADA 
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Insurance Democracy 
As Seen by Major Hull 


ADDRESSES GIRARD MEETING 





Runs Smoothly. Serves Sound Purpose, 
Makes Millions Secure, Is Co- 


operative in Every Sense 





Talking to the Girard Life conven- 
tion in Atlantic City last week at the 
Hotel Traymore, Roger B. Hull, general 
counsel, National Association of Life 
Underwriters, took as his theme the 
democracy and security of life insur- 


ance. 

Democracy and security are the two 
words heard more often than anv others 
these davs, he said, and he drew a 
graphic picture of life insurance, during 
which he called the insured “a nation 
of 28,000,000 families.” The policies on 
them were written by a standing army 
of 200,000 trained men and women, “who 
are the ambassadors of thrift. the evan- 
gels of individual security. Representa- 
tives of great financial reserves, thev 
stand ready to go to the defense of 
even the least of the citizens of this 
democracy, whenever and wherever those 
citizens are threatened with insecurity 
and want. Yet this democracy runs so 
smoothly, works so well, serves such 
sound purposes, even its own members 
are hardly conscious of its existence. 
But let some grasping, dictatorial power 
seize it, or let some short-sighted sroun 
imneril its service; your family and vir- 
tually all of the other millions of fami- 
lies in America. would feel that impact, 
and suffer the loss of security.” 


True Democracy 

Among other things Major Hull said: 

“Examine this true democracv. We 
call it the life insurance business—a 
truly coonerative institution. In its 
simplest form, life insurance is two 
friends who shake hands and agree that 
if disaster overtakes either one, the 
other will look after the interests of 
both.” 

Major Hull then illustrated the growth 
of the group until it embraces large 
numbers of persons, and life insurance 
: Aine country is one hundred years 
old, 

“No self-respecting free citizen of 
democracy wants charity. No one wants 
the nrivileges of a slave or a serf—the 
privilege of demanding that his master 
feed and clothe him, or his family. But 
a union of free men, who all gain 
strength and greater freedom by com- 
bined action and mutual support—that 
is something to be proud of,” he said. 

Agent a Missionary 

As for the 200,000 trained life agents 
they carry no deadly weapons of war. 
They mostly carry messages. They have 
one primary duty. It is to see that no 
person misses the advantages which 
come from membership in our democ- 
racy. In that sense the agent is a mis- 
sionary, a recruiting agent, to see that 
the membership is kept up. He finds 
many procrastinators, many who must 
be urged to do that which they know 
they ought to do. But any group of 
men who can find and hold sixty-five 
million converts even to the best cause. 
must be granted medals for valor and 
attention to duty. 

“One of the privileges of the citizen 
under freedom and democracy is to be 
‘different.’ Exercising that right. our 
sixtv-five million have widelv differing 
needs, responsibilities, desires and 
means. And then, too, their individual 
fortunes shift and change. These dif- 
erent people need the service of quali- 
ed agents, to advise them how best to 
meet their changing situations. 

“For all the great tangle of human 
Problems, the life insurance ‘army’ must 
try to fit some policy or combination 
of policies to the peculiar needs of each 
individual. Then it must maintain a 
ife-long watch over its members—to 
meet the changes in need and changes 
in financial situation which inevitably 
come to the individual. The ‘army’ must 





HEARD On The WAY 





Frank Cohen, formerly the partner of 
Julius Barnes in several casualty com- 
pany organizations and who later ob- 
tained a stock interest in the Reserve 
Loan Life of Texas, is now in the muni- 
tions business. Mr. Cohen is treasurer 
of the Empire Ordnance Corp. of 521 
Fifth Avenue, New York. The Empire 
Ordnance Corp. recently purchased over 
$1,000,000 of life insurance on seven of 
the officers and key men of the com- 
pany. Of this amount $250,000 was on 


Mr. Cohen. The agent in the case is 
Max J. Hancel, general agent, New 
York City, Continental American, 45 


John Street. 





S. Burton Heath, who won a Pulitzer 
prize for distinguished newspaper re- 
porting during which he uncovered the 
evidence which sent Judge Martin Man- 
ton of the Federal Court to the peni- 
tentiary, and other facts about municipal 
corruption in Greater New York, attract- 
ing very wide attention, has written his 
memoirs, called “Yankee Reporter.” 

3rought up in Vermont, Mr. Heath 
started in iournalism on country papers. 
Most of his stories about corrupt ad- 
ministration were published in the New 
York World Telegram. However, among 
other things. he wrote a series of articles 
on Industrial life insurance. What he 
wrote on that subject was certainly not 
of a nature to win a Pulitzer prize for 
“distinguished” reporting, or any other 
prize for excellent newspaper reporting, 
as those stories were decidedly one- 
sided and apparently inspired by critics 


of life insurance, such as radio muck- 
rakers. 
Heath has a very good opinion of 


himself and in the book takes credit for 
bills in the legislature affecting Indus- 
trial life insurance and for the lecisla- 
tion which brought about Savines Bank 
life insurance in this state. 

Mr. Heath is no longer with a daily 
paper as on January 1 he joined the 
McClure Newspaper Syndicate. 

Uncle Francis. 





Pilot Life of Greensboro 
Assets Earn 4.6% Interest 


Maintaining an interest rate of 4.6% 
on its mean invested assets during 1940, 
the Pilot Life of Greensboro, N. C., in- 
creased its premium and investment income 
over the 1939 figure by more than $325,000. 
The average size policy issued during the 
year also increased, being approximately 
40% larger in 1940 than the previous year. 

Insurance in force reached an all-time 
high of $146,642,047, a gain of $9,075,957 
during the year. Assets were increased 
by $1,821,947 to $23,127,622. Emry C. 
Green and A. W. McAlister were reelected 
president and chairman of the board 
respectively at the stockholders and direc- 
tors meeting at the home office last week. 





Harry O. Finch, whose appointment 
as agency organizer of the William H. 
Kee agency of the Mutual Life of New 


York in Brooklyn was announced last 
week, succeeds S. D. Bonner in that 
post. Mr. Bonner will return to personal 
production. 





do all this with knowledge, patience, per- 
suasion—but not with force. The life 
insurance agent is the servant of a free 
people. 

“And so this great democracy — twenty- 
eight million families with sixty-five mil- 
lion independent members—is banded 
together. The democracy of American 
life insurance constitutes only a little 
more than 3% of the world’s population, 
but through its personal thrift it has 
found the means to accumulate and 
safeguard 70% of the world’s , earned 
security through life insurance. 

“This is truly security—for the peo- 
ple and, most important, by the people 
themselves, through personal initiative 
and responsibility—using as their instru- 
ment the institution of life insurance. 


C. L. McMillen Entertains 
Agency Leaders at Dinner 


Clifford L. McMillen, general agent for 
the Northwestern Mutual at 347 Madison 
Avenue. New York, entertained at a din- 
ner on Thursday evening, January 30, in 
honor of the members of the First 40 
Club, the forty ton underwriters asso- 
ciated with the McMillen agency, and as 
a send-off for Douglas B. Stearns and 
Dabney H. Maury, associates of the 
agency who have entered the U.S. Army. 

The dinner followed an agency meet- 
ing addressed by Larry J. Evans, assist- 
ant director of agencies of the North- 
western Mutual, at which plans were 
laid for a series of unique agencv meet- 
ings. Special recognition was given to 
George H. Kutcher. H. J. Hannigan, 
Leon Sternberger. C, E. Mackav. Jr., 
Nelson Way, Field Robinson, J. Robert 
Guy, T. K. Carnenter, Herster Barres, 
Ernest S. Hickok, R. S. Darrenoucue, 
Dabney H, Maury, James M. Gray, John 
W. Nipps and Edward Corriston. 

Extensive remodeling of the McMillen 
avency is about completed. The main 
change is that the so-called “bull nen” 
has been done away with comnletely 
and a greatly increased number of »ri- 
vate offices provided for the associates. 
Mr. McMillen believes that this is hichly 
desirable because of greater emnhasis 
on estate analysis, pension trvst lans 
and business insurance, all of which re- 
quire study, conferences and carefully 
prepared proposals. 

Paid-for business of the agencv for 
the month of January was $1.090,145. 
Submitted business was $1,640,399 





Mutualization Plans for 


Bankers Life of Nebraska 


The directors of the Bankers Life 
of Nebraska have adopted a plan for 
the mutualization of the companv. fol- 
lowing authorization by the stockhold- 
ers, President Howard S. Wilson told 


a conference of general agents in 
Lincoln. 
Bankers Life, oldest life insurance 


company in Nebraska, was organized in 
1887 as a stock company, and the pres- 
ent capital stock is $500,000, upon which 
8% dividends have been paid for the 
past ten years. The fund for stock 
retirement, with payments spread over 
about twenty years, will be financed 
from a general surplus fund totaling 
$3,700,000, accumulated from earnings in 
addition to the usual reserves and 
surplus. 

The retirement plan calls for payment 
of three million dollars over a_ period 
of years. At the request of the com- 
pany the state insurance department 
named valuators to provide a basis for 
determining the interest of the stock- 
holders. Their figure for the value of 
the stock was approximately five million 
dollars, and the stockholders agreed to 
accept three millions, or 60% of the 
appraised value of their interest. 

At the annual meeting of the stock- 
holders all the stock was placed in an 
irrevocable trust which will be operated 
by three officers of the company, who 
will direct and control the company 
until the transfer is complete. No 
changes will be made in premiums, divi- 
dends, reserves or company surplus. 


Gift Tax Case 


(Continued from Page 1) 


stitute a different property interest for 
the one which was the subject of the 
gift. In this situation, as in others, an 
important element in the value of the 
property is the use to which it may 
be put. Certainly the petitioner here 
did not expend $852,438.50 to make an 
immediate gift limited to $717,344.81. Pre- 
sumptively the value of these policies up 
to date of the case was amount which 
the insured had expended to acquire 
them. Cost is cogent evidence of value 
and here it is the only such criterion 
which involves the value to the owner 
of the entire bundle of rights in a single 
premium policy—the right to retain it 





Mutual Life Meetings 
Held in St. Petersburg 


PRESIDENT DOUGLAS A SPEAKER 





Vice-President George A. Patton Pre- 
sides; Forum Held on Recruiting, 
Training and Supervision 
President Lewis Douglas of the Mu- 
tual Life of N. Y. addressed the annual 
meeting of agency managers of the com- 
pany held January 30-31 and February 1 
at Vinoy Park Hotel, St. Petersburg, 
Fla. He discussed the broad aspects of 
problems connected with ‘life insurance 
management under current conditions, 
setting forth the soundness of the com- 
pany’s position, its long record and ex- 
perience. He told why confidence in the 
future growth of life insurance is 

warranted. 

George A. Patton, vice-president and 
manager of agencies, presided at the 
meetings. Others attending the conven- 
tion from the home office were G. A. 
Sattem, superintendent of agencies; J. 
Roger Hull, assistant superintendent of 
agencies; Dr. Eugene F. Russell, vice- 
president and manager of selection; 
Henry Verdelin, vice-president and man- 
ager of real estate; Joseph B. Maclean, 
associate actuary; Walter F. Shaw, as- 
sistant manager of agencies; A. W. 
Buettner, agency inspector; C. C. Sher- 
man, agency assistant; E. M. Hunt, man- 
ager publicity and field service, and Rob- 
ert L. Young, agency secretary. 





Some Topics Discussed 


Verdelin discussed 
mortgage loans; Dr. Russell talked of 
selection; George A. Patton explained 
the company’s new Preferred Risk Mod- 
ified Life policy, and Joseph B. Maclean 
commented on current topics: 

Other speakers and topics included: 

Charles J. Currie, Atlanta: Stimulating Our 
Agency Forces; H. B. Caldwell, Oakland, Cal.: 
Agency Development; John L. Kassloff, New 
York City: Building Full Time Organization in 
Metropolitan Area; Richard E. Meyer, Detroit: 
Planning for Present Day Opportunities; J. 
Roger Hull: Co-ordinating Our Efforts: Hiram 
W. Moore, St. Paul: Building Agency Morale: 
John H. Blackman, Jr., Scranton: Developing 
and Maintaining Agency Prestige; A. F. Haas. 
Pittsburgh: The Manager’s Responsibility ; Fred 
J. Joyce, Phoenix: Optimism ir Work, 

A forum on recruiting, training and 
gy eC was held on January 31, with 

A. Sattem as interrogator, and others 


Vice - President 


ba part being Charles E. Brown, 
Grand Rapids; C. J. Frey, Erie; W. K. 
Hood, Portland, Ore., and Charles J. 
McCoy, Cincinnati. Forum concluded 
with comments by Vice-President Pat- 
ton. 





as well as the right to surrender it. 
Cost in this situation is not market 
price in the normal sense of the’ term, 
but the absence of market price is no 
barrier to valuation. 

“Petitioner, however, argues that cash 
surrender value was made by measur- 
ing of value by Article 2, Treasury Reg- 
ulations 79, promulgated October 30, 
1933, which provided that the ‘irrevoc- 
able assignment of a life insurance pol- 
icy * * * constitutes a gift in the amount 
of the net cash surrender value, if any, 
plus the prepaid insurance, adjusted to 
the date of the gift. The argument is 
that under this regulation the reserve 
in case of a single premium policy 
covers the prepaid insurance and repre- 
sents the entire value of the policy. The 
regulation is somewhat ambiguous. But 
in our view it applied only to policies 
upon which current premiums were still 
being paid at the date of the gift, not 
to single premium policies. Accord- 
ingly, the problem here involves an 
interpretation of the meaning of ‘value’ 
in Section 506 unaided by an interpre- 
tative regulation.” 





P. J. CUNNINGHAM DEAD 
Patrick J. Cunningham, vice-president 
of the Home Life of America in Phila- 
delphia, died of a heart attack on Thurs- 
day, January 30, in that city. 
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HIDDEN TAXES 


That insurance constitute 
among the most important portions of 


demon- 


taxes on 


the nation’s “hidden taxes” is 


strated in an illuminative which 
the insurance committee of the Chamber 
of Commerce of the United States has 
Objective of this 
policyholders and other mem- 
bers of the public about 
amount of hidden taxes they pay on in- 
The Chamber emphasizes that 
policyholders 
vigilant 
intelligently 


survey 


issued. survey is to 
acquaint 
with facts 
surance. 
well as 
alert 


beneficiaries as 


should be on guard, and 
interpret 


“which not only af- 


to appraise and 
insurance measures 
fect their personal interest, but which 
important, strike at a 
tradition — en- 
pro- 


also, and more 
American 


individual to 


fundamental 
couragement to the 


vide for security through voluntary ef- 
fort.” 

In the last year only $5,014,247 was 
spent for maintenance of State Insur- 


ance Departments out of a total of 
$106,422,311, which was collected by the 
states from insurance companies in pre- 
mium taxes, licenses and fees and other 
charges. The collected estab- 
lishes a new high and represents an in- 


amount 


crease of more than 100% over 1922, the 
first complete figures 
are at hand. 

On the average out of every dollar of 
insurance collected by the states 
last year only 4.71 cents was spent for 
supervisory service to policyholders. The 
to 95.29 cents of 
every such dollar of taxes was used for 
general revenue purposes. These figures 
and state income 


veor for which 


taxes 


remainder amounting 


do not include Federal 
taxes under 
Act and re- 
estate 
other 


taxes, capital stock taxes, 
the Federa! Social Security 
lated state laws, 
and personal property 


taxes on real 


and such 
taxes and fees as are common to busi- 


ness generally. 





MORE THAN COINCIDENCE 

It might possibly be laid to 
dence, but it is a fact that the span of 
years that has witnessed unprecedented 


coinci- 


growth in accident and health underwrit- 
ing, is the same span that has covered 
the activities of the National Accident & 
Health Association. This organization 
held its twelfth annual mid - Winter 
meeting in Indianapolis last week. It 
insurance organi- 
but it is potent 


is young in years, as 


zations are reckoned, 
in its field. 


Like the organization itself, the mem- 


bership is composed largely of 
men. Two decisive factors have contrib- 
uted to its success. The first is that it 
was the definite answer to an undeniable 
need at the time of its organization, 
when health and accident selling was a 
hodge The 
factor is the earnestness with which its 
leaders and members view their organi- 
zation, and its concentration on selling. 
It is neither oratory nor issues which 
govern their meetings and _ activities. 
Selling is their watchword. 

It is unlikely that anybody will ques- 
tion that this virile, young organization 
has played its contributory part in the 
growth of accident and health insurance 
and in its improved sales methods. It 
can be expected to give a good account 
of itself in the future. 


young 


- podge proposition. second 





BEST SELLER IS UNREAD 

An interesting point is made by John 
H. Magee in his new book on Property 
Insurance, Richard D. Ir- 
win, Inc., It is to call the in- 
surance “the unread best sell- 
er.” And that is correct. It is the best 
selling printed document in the United 
States and for the most part is unread. 


published by 
Chicago. 
contract 


This is because the public has so much 
confidence in the agents with which it 
does and in the companies 
which carry the insurance that mere 
possession of the policy gives the re- 


business 


quired sense of security. 





George L. Harrison, president of the 
New York Life, was elected an hono- 
rary member of the New York Chapter, 
American Institute of Banking, at its 
fortieth annual meeting last week. 

k Ok x 


Paul E. Fitzpatrick, Buffalo insurance 
company man, has been reappointed a 
commissioner of the New York State 
Insurance Fund by Governor Lehman. 
The term is for three years. 

* * * 


L. B. Lynch, of the United States 
Aviation Underwriters, has been ap- 
pointed to the faculty of the Insurance 
School of the New York Chapter Knights 
of Columbus Business School at 316 
West 57th Street. Mr. Lynch will lec- 
ture on aviation insurance coverages as 
required by the broker and his contacts 
in the field. 

x ok * 

Lynn Horton of Oklahoma City, presi- 
dent of the National Association of In- 
surance Adjusters, was the guest of 
honor at a recent dinner given by the 
Los Angeles members of the organiza- 
tion. Frank Tidwell of the Frank J. 
Tidwell Co. was in charge of the ar- 
rangements. 





Banquet in 


em even mn, 





in 


Indianapolis 





The picture above was taken at the civic banquet of the National Accident & 


Health Association in mid-Winter session at Indianapolis last week. 


The dinner 


was held in conjunction with local Chamber of Commerce and was human interest 


high spot of the convention. 


Democrat elected in a Republican Indiana landslide. 
Travelers was given the honor of introducing Gov. Schricker. 
Also shown at head table are Harold R. Gordon, 
H. Ferguson, Great Northen Life, president 
A. & H. Association. 


the Governor’s. 
dent Underwriters Conference, and E. 
also of the National / 


Guest of honor was Gov. Henry F. 


Schricker, only 
To Don G. Trone of Indiana 
He is a neighbor of 
Health & Acci- 





John Sheldon, assistant to William J. 
Traynor, publicity director of the North 
British & Mercantile Group, will enter 
federal service on February 10, when 
the 207th Coast Artillery (anti-aircraft) 
is inducted. The regiment, popularly 
known as the old Seventh, will be sta- 
tioned at Camp Stewart, near Hinesville, 
Ga. Paul Sprague will assume Mr. Shel- 
don’s duties for the year he is in camp. 

x x x 


J. W. Hobbs, president of the Conti- 
nental Life of Canada, with head office 
in Toronto, has been elected vice-presi- 
dent of the Canada Trust Company. 

* * x 

Thomas T. Bryant, who has just been 
elected president of the Cincinnati Fire 
Underwriters Association, began his in- 
surance career in 1911 with the Ken- 
tucky Actuarial Bureau at Louisville, 
where he was born. In 1915 he joined 
the Booker & Kinnard agency there, and 
went to Cincinnati in 1917 to become 
associated with the agency of Walter 
P. Dolle & Co., in which he is now a 
partner. The General Insurance Agency 
Co. is a subsidiary of the Dolle agency 
and Mr. Bryant is president of it. It 
is engaged principally in the bonding 
business. He is serving the last year of 
his second two year term as a member 
of the board of trustees of the Cincinnati 
Association. In that organization, the 
board of trustees selects the president 
from its membership. 

* *k * 


H. S. Standish, who retired recently 
as manager for the Sun Life of Canada 
in Southern California, is currently or- 
ganizing and helping to train the 
Sheriff’s Reserves, a uniformed body be- 
ing created in Los Angeles as an auxil- 
iary law enforcement and defense group. 
When completed, the new force will 
number 3,000 men, well drilled and 
trained in the use of all kinds of guns. 
During World War I, Mr. Standish was 
major in command ‘of a battalion of 
Chicago police. 

* * Ox 

W. C. Brenan, manager of the Law, 
Union & Rock of Eire, is retiring on 
a pension. 

xk * x 

E. A. McNutt, vice-president and treas- 
urer of the Sun Life of Canada, was 
installed as first vice-president of the 
Montreal board of trade on January 28. 


Homer J. Bisch, manager of National 
Casualty Co. in Toledo, is observing his 
twentieth anniversary with that com- 
pany this year and is one of its highly 
respected veterans in point of field serv- 
ice. Prominent in national A. & H. 
circles, Mr. Bisch is third vice-president 
of National Accident & Health Associa- 
tion in addition to being president of the 
Toledo association. At the Indianapolis 
mid-winter meeting last week Mr. Bisch 
was a symposium speaker as well as be- 
ing presiding officer at the managers’ 
session on the closing day. 

x ee * 


SYKES 


DR. LAWRENCE G. 


Dr. Lawrence G. Sykes, medical referee 
in New York of the Northwestern Mutual 
Life, has been elected president of the 
Eastchester Neighborhood Association, 
which is one of the oldest family wel- 
fare groups in Westchester County. He 
is a former president of the Bronxville 
Parent-Teachers Association. Eastches- 
ter Neighborhood Association is twenty- 
nine years old and at the beginning was 
called the Tuckahoe Day Nursery. The 
name was then changed to Associated 
Charities of Eastchester, and twenty 
years ago the present name was adopted. 
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George E. Allen Was in Charge of 
Roosevelt’s Birthday Balls 

George E. Allen, vice-president of the 
Home Insurance Co., originated the idea 
of the President Roosevelt birthday balls 
seven years ago and since that time has 
been chief engineer of the machinery in 
the operation of these social affairs. The 
balls are held on the night of President 
Roosevelt’s birthday, January 30, and 
take place in most of the cities of the 
country, The biggest turnout is in 
Washington, where there is a dance in 
every leading hotel. Since the balls 
have been an annual function $10,000,000 
has been collected, one-half of which is 
spent on research through the National 
Foundation for Infantile Paralysis in its 
fight against that dread disease, and the 
other half goes to the local communities. 
The Foundation has been doing great 
work in research and has made special 
progress in after care. 

The birthday balls of 1941 were the 
most successful of any year. Attending 
the dances at the Washington hotels 
were more than 50,000 persons, and in 
all $2,000,000 was raised in various ways. 
Mr. Allen, who is vice-president of the 
National Foundation for Infantile Paral- 
ysis, the president of which is Basil 
O'Connor, and is also a member of the 
executive committee of the Foundation, 
was chairman of the March of Dimes 
feature, 

The appearance of a flock of theatrical, 
operatic, movie and radio stars in Wash- 
ington each year to attend the balls, 
these celebrities going from one hotel 
affair to another, also originated with 
Mr. Allen. The stars this year included 
Lana Turner, Deanna Durbin, Constance 
Moore, Lauritz Melchior, Jay C. Flip- 
pen, Clifton Fadiman, Alice Marble, 
Helen Vinson, Wallace Beery, Preston 
Foster, Maureen O’Hara, Jean Hersholt, 
Tommy Harmon, Al Ritz and Sterling 
Hayden. 

The big publicity hit this year, how- 
ever, was not made by the movie stars 
or any of the celebrities, but by a 13- 
year-old Polish girl named Anna Sklepo- 
vich from a small town in West Vir- 
ginia. This little girl, natural and un- 
affected, had written a letter of con- 
gratulation to the President on his birth- 
day and had received a reply signed by 
Mr. Roosevelt. The letter was opened 
(presumably by her brother), who, in a 
misguided sense of iest, wrote on the 
ottom of it an invitation that Anna 
should come to Washington and visit the 
President. Anna, her father and her 
mother took the invitation seriously. Her 
Parents dressed her in her Sunday 
clothes, and she arrived in Washington 
at 6.30 in the morning. Immediately she 
went to the White House, where she 
Was intercepted by Secret Service men 
who also appropriated her letter. 

As a matter of routine Anna was sent 
to the City Receiving Home. Since 
there is an average of twelve or thirteen 
Nersons who are stopped at the White 
House each day by the Secret Service 
and sent to a police station or some 
other place, not much attention was paid 




















to Anna until shortly after midnicht, 
when Frazier Edwards of the Washinz- 
ton Times-Herald saw the notation on 
the police blotter, made some inquiry. 
and then awakened Mr. Allen, an old 
friend, whom he had first known when 
Mr. Allen was District of Columbia com- 
missioner. Mr. Allen called up the po- 
lice and asked them to check with the 
West Virginia town in order to ascer- 
tain whether the girl’s story was ac- 
curate, and for some information about 
her parents. The reply received was 
that the girl came from a hard-working, 
respectable family and was in first year 
in high school, 

Mr. Allen then told the police that he 
desired to have the child as his guest 
at the birthday balls. He sent a wire 
to the parents, asking if they had any 
objection to Anna remaining over for 
the birthday balls, and they wired back 
that they did not, “if it were not too 
much trouble.” 

When the story appeared later in the 
morning on the front pages of the daily 
papers it was read by President Roose- 
velt, who immediately called up Mr. 
Allen and asked that the child be brought 
right over to see him. She was given 
precedence over diplomats and other vis- 
itors who had engagements. In the 
meantime, at the request of Mr. Allen, 
Captain Mulligan of the police denart- 
ment assigned a police matron as an es- 
cort and chaperone for the girl while 
she was in Washington, 

This turned out to be a real Cinderella 
story. Stores sent her gowns; she also 
received shoes and other articles of 
clothing for the balls. Although in com- 
petition with the movie stars and others, 
she grabbed the major part of the fea- 
ture publicity. 

* * 


Late W. G. McAdoo Owned Control- 


ling Interest in Insurance Agency 

William Gibbs McAdoo, who died last 
week and who had been practicing law 
in Los Angeles after retiring from the 
Woodrow Wilson cabinet, had a large 
acquaintance with prominent figures in 
the insurance business. Most of this ac- 
quaintance was formed during the World 
War when so many insurance men went 
to Washington to confer with and in 
many cases to give their services to the 
government. Furthermore, he met many 
of the financial men of the business 
when going about the country with 
David F. Houston (later president of 
the Mutual Life), making addresses in 
which was explained the Federal Re- 
serve banking system at the time it was 
about to be launched. 

Mr. McAdoo owned the controlling 
interest in Rowan & Co., Los Angeles, 
manager of whose insurance department 
is Eugene Battles. Mr. Battles is a 
former member of the executive com- 
mittee of the National Association of 
Insurance Agents, having served from 
1933 to 1935. He succeeded his intimate 
friend, the late Percy H. Goodwin of 
San Diego, as Pacific Coast representa- 
tive on the committee, and was in turn 
succeeded by William H. Menn of Los 
Angeles, who later became president. 


George E. Allen a 


Mr. Battles has a splendid mind and 
was a valuable member of the commit- 
tee. He would have been a popular 
choice for president of the organization, 
but his duties with Rowan & Co. be- 
came so time consuming that he retired 
from the committee at his own request. 

Rowan & Co. does an investment bus- 
iness, and its insurance department un- 
der Mr. Battles developed from a sort 
of side line into one of the most im- 
portant branches of the company. A few 
years ago Mr. Battles was made a vice- 
president. His son, Robert, after spend- 
ing some time in South America follow- 
ing his graduation from college, is now 
associated with his father in Rowan & 
Co. The Battles’ home is in Pasadena. 


* * * 
Noyes Moves to Wall Street 


Charles F. Noyes Co., leading real es- 
tate organization in New York, which 
handles many buildings in the insurance 
district, has moved to 40 Wall Street. 

Mr. Noyes came to New York from 
Norwich, Conn., in 1898 when he was 
20 years old to establish the business. 
For five years he made only $8 a week, 
relying for sustenance on his income of 
about $1,000 a year from his Summer 
concessions on Block Island steamers 
and hotels. 

In 1904, after a brief occupancy at 
62 Cedar Street, he leased an entire floor 
at 92 William Street for his firm. By 
1920 the business had grown to a point 
where the ground and first floors at 118 
William Street, comprising about 4,000 
square feet, were required. This space 
was gradually expanded until the firm 
occupied the entire six story and base- 
ment building at that location. 

The Noyes company has grown until 
at present it transacts an annual busi- 
ness of more than $60,000,000; employs 
nearlv 2,500 persons and manages more 
than 500 buildines, assessed at more than 
$200,000,000 in New York City. 


* * * 


Studying Bank Loaning Phase of 
Factory Insurance of Defense 
Contracts 
Harold G. Eberle, manager insurance 
department, Hartford-Connecticut Trust 
Co., and one of co-authors of the series 
of bank insurance articles which the 
magazine Banking ran, has recently been 
working on the problem of bank super- 
vision of insurance coverages on fac- 
tories engaged in the filling of defense 
contracts where the bank acts as a 

lending medium. 
Normal insurance coverages which the 





Wide World Photo 
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factories are expected to carry for their 
protection have been complicated by the 
danger of sabotage, malicious mischief 
and other factors. 

* * oa 


Telephones From Spokane to 
Willkie in London 

No one better knows the 
publicity than an insurance agent be- 
cause the more people who know him 
or about him the easier it is to approach 
prospects. 

Evidently, Tom Kelley, a Spokane in- 
surance agent, had this thought in mind 
when he summoned newspaper reporters 
in his city and announced to newspapers 


value of 


there that he was going to call up 
Wendell Willkie in London. He got 
him all right after twenty-six hours, 


Willkie being out of his hotel on visits 
during his study of London in war- 
time. 

When Willkie got on the telephone it 
took him a few moments to learn what 
the telephone call was all about, but 
nobody is better natured than the for- 
mer candidate for President and he 
listened patiently to Kelley’s questions 
which were about how he found condi- 
tions over there. Willkie politely de- 
clined to answer and finally _ said, 
“Thank you, Kelley,” and hung up. 

The reporters with Kelley during the 
stunt then left to write their stories 
and to go home and get some sleep. 

It was an expensive telephone call, 
but Kelley said it was worth it. Every- 
body in Spokane now knows who Kelley 
is. 

* * * 


Quarter Century With Aetna 

William S. Hart, assistant secretary 
of the Automobile and Standard Fire, 
on February 1 observed his twenty-fifth 
anniversary with the Aetna Life Affili- 
ated Companies. Mr. Hart was born 
in Hartford and was connected with the 
Scottish Union & National for fifteen 
years before he joined the Automobile 
and Standard Fire on February 1, 1916. 
In 1924 he came to New York City as 
manager of the companies’ local fire 
department and in 1926 returned to the 
home office as superintendent of agen- 
cies for the Eastern department. He 
was elected assistant secretary of the 
Standard Fire in 1928 and of the Auto- 
mobile in 1929. He is a former member 
of the rating committee of the New 
York Board of Fire Underwriters, 
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Elect Myring Chairman 
Explosion Conference 


Cc. W. JOHNSON VICE-CHAIRMAN 


Both Hold Same Position with Sprinkler 
Leakage Conference; Executive Com- 
mittee Is Enlarged to Nine 


Thomas F. Myring, secretary of the 
Atlas Assurance, was elected chairman 
of the Sprinkler Leakage and Explosion 
Conferences at the annual meeting in 
the Hotel Pennsylvania, New York, on 
January 29. C. W. Johnson, assistant 
secretary of the Insurance Co. of North 
America, was elected vice-chairman, and 
P. M. Brink, supervisor improved risk 
department of the Home, and Dwight C. 
Stone, secretary of the Aetna Casualty 
& Surety, were reelected secretary and 
treasurer, respectively. 

Due to increase in problems requir- 
ing special consideration brought about 
by the defense program the members 
approved constitutional amendments in- 
creasing the executive committee of the 
conferences from seven to nine mem- 
bers. Those now on this committee are 
the following: 

F. Minot Blake, vice-president, Phoe- 
nix of Hartford; Robert G. Clarke, sec- 
retary, Great American; Harry Miller, 
assistant manager, Commercial Union 
Assurance; William Bellmer, assistant 
secretary, National Fire: Henry C. 
Klein, assistant secretary, New York Un- 
derwriters; John F. Downey, secretary, 
Aetna Fire: Kenneth B. Hatch, vice- 
president, Fire Association of Philadel- 
phia; George F. Neiley. assistant man- 
ager, Royal: Fred P. Walther, assistant 
secretary, Continental. 


Jurisdiction Over Several Lines of 
Insurance 

Both conferences represent over 240 
insurance companies and are national in 
their jurisdiction of the insurance of 
sprinkler leakage, explosion, riot and 
civil commotion, aircraft and motor ve- 
hicle property damage, vandalism and 
malicious mischief, earthquake and land 
war risk. In addition to the company 
representation there were several invited 
guests present representing regional and 
rating organizations. 

Interesting reports on the activities of 
both conferences were read by the act- 
ing chairman, the manager and by the 
chairman of the special committees. The 
reports included a comprehensive discus- 
sion of war risk insurance, what. it 
means to companies and to the insuring 
public. In view of the recent tremors 
experienced in New England there was 
an informative discussion on earthquake 
insurance. 

A memorial upon the death of the late 
chairman of both conferences, William 
Bartlett Burchell, was read to the mem- 
bers. 


Elect E. J. Perrin, Jr., 
Standard Fire Director 


E. T. Perrin, Jr., vice-president of the 
\utomobile and Standard Fire, has been 
elected a director of the latter company. 
Mr. Perrin associated with the Automo- 
bile in the New York office in 1914 
where he was manager of miscellaneous 
lines. He was called into the home 
office in Hartford in 1920 to take charge 
of the inland marine department. He 
was elected assistant secretary in 1923; 
secretarv in 1926; and vice-president in 
1929. Mr. Perrin’s insurance career be- 
gan with the New York Fire in 1905. 

Mr. Perrin served two terms as presi- 
dent of the Inland Marine Underwriters 
Association and has been prominent in 
several other insurance organizations. 


INSURANCE DEFENSE GROUP 


Van Schaick, Blanchard, Huebner and 
Landis Named to Advisory Com- 
mittee By War Department 
The War Department in Washington 
this week announced appointment of an 
insurance advisory committee which will 
assist in the formation of policies and 
principles to be followed in placing in- 

surance on national defense projects. 

The personnel of this committee con- 
sists of three well known insurance men 
and one former member of the Securities 
and Exchange Commission. The mem- 
bers are George S. Van Schaick, vice- 
president of the New York Life and 
former Insurance Superintendent of New 
York State; Professor Ralph H. Blan- 
chard of Columbia University ; Professor 
S. S. Huebner of the Wharton School 
of Finance of the University of Penn- 
sylvania, and Dean James M. Landis of 
the Harvard Law School, former mem- 
ber of the SEC. The members of this 
committee hope to arrange for their first 
meeting some time next week. 





ATLANTIC MUTUAL 1940 REPORT 


Premiums Show Gain Over 1939; Total 
Admitted Assets $16,657,622; Policy- 
holders’ Surplus $9,545,515 
The Atlantic Mutual, in making its 
report of business written during its 
ninety-ninth year of operation, reports 
net premium income, exclusive of war 
premiums, of $5,879,118 for 1940 compared 

with $5,355,643 for the preceding year. 

Total admitted assets of the company 
as of December 31, 1940, amounted to 
$16,657,622 against liabilities, including 
adequate reserves, of $7,112,107. The un- 
terminated premium reserve increased 
from $1,691,086 to $2,076,546. In con- 
formity with its practice of conservative- 
ly stating its assets, the company has 
reduced the value of its home office 
building at 49 Wall Street by $500,000. 
Surplus to policyholders, after setting 
up a special reserve of $750,000 for war 
risk claims, stood at $9,545,515. 

Cash on hand is shown as $3,428,498, 
and the company’s security holdings are 
valued in the statement at $8,651,618. On 
the basis of December 31, 1940 market 
quotations for all bonds and_ stocks 
owned, the company’s total admitted 
assets would be increased to $16,939,662 
and surplus to $9,827,555. 





THOMAS L. FARQUHAR DIES 


Retired President of Newark Fire Was 
66 Years Old; Had Been in III 
Health for Many Years 


Thomas L. Farquhar, president of the 
Newark Fire until his retirement in 
1930, died on Monday after an illness 
of vears’ duration. He assumed the 
presidency of the company in 1925, serv- 
ing five years in that post. 

Born in Philadelphia in 1875 Mr. Far- 
quhar moved at an early age to York, 
Pa., where he was educated. At the 
age of 20 he joined the Spring Garden 
Insurance Co. of Philadelphia, remaining 
six years. In 1901 he became a daily 
report examiner for the United States 
branch of the London Assurance and 
three years later was appointed special 
agent of the Newark Fire for New York 
and Pennsylvania. In March, 1911, he 
was promoted to agency superintendent 
and in October of that year was elected 
secretary. In 1920 he was advanced to 
vice-president and secretary. 


PERMITS COMPREHENSIVE FORM 


Insurance Commissioner John Sharp 
Williams, 3rd, of Mississippi has just 
issued a ruling permitting writing of 
the personal property floater, or house- 
holders’ comprehensive policy, in that 
state. 


Commissioners Issue 
Report on Firemen’s 


ENDS ON DECEMBER 31,_ 1939 

Admitted hue Sow Gain During 

During Three-Year Period; Premiums 
Also Revealed an Increase 


The Insurance Bureau of the New Jer- 
sey Department of Banking and Insur- 
ance has released its report on the ex- 
amination of the Firemen’s of Newark 
as at December 31, 1939. This exami- 
nation, in accordance with the prevalent 
practice, was on the Zone Convention 
plan. This plan divides the United 
States into six zones of eight states 
and following it Zone No. 1 was repre- 
sented by Assistant Chief Examiner Ber- 
nard J. McLaughlin of New Jersey, and 
Zone No. 2 by Thomas L. Paul of Penn- 
svlvania, Zone No. 3 by McAllen B. 
Fariss of Mississippi, Zone No. 4 by 
Frank W. Holahan of Minnesota, Zone 


No. 5 by Henry F. Ries of Colorado 
and Zone No. 6 by William Bruce of 
California. 


The report, covering a three-year pe- 
riod, presents a thorough analysis of 
the financial condition of the company 
as at December 31, 1939, at which time 
the admitted assets totaled $32,423,242, 
an increase of $1,647,911 over the amount 
at the date of the last examination, De- 
cember 31, 1936; while the liabilities and 
surplus as regards policyholders are 
shown as $16,497,096 and $15,926,146 re- 
spectively. 

Real Estate and Mortgage Loans 

Book value of real estate is given as 
$4,812,929, consisting of its home office 
building $3,758,769 and other real estate 
$1,054,160, while its investment in mort- 
gage loans amounts to $939,877. a total 
investment in real estate and mortgage 
loans of $5,752,806, against which there 
are shown assets not admitted the 
charges for depreciation on real estate 
$448,732 and mortgage loans disallowed 
of $36,576, a total deduction of $485,309, 
or a net investment in real estate and 
mortgage loans of $5,267,497, or 16.5% 
of the total admitted assets. 

Book value of bonds and stock is given 
as $25,277,163, of which $5,269,871 is rep- 
resented by bonds and_ $20,007,291 by 
stocks. United States government bonds 
constitute 22.63% of all bonds owned, 
state and municipal bonds 5.62%, rail- 
road 2.92%, public utilities 17.31% and 
industrial and = miscellaneous 49.11%. 
Stocks owned amounting to $20,007,291 
consisted of $1,010,046 of railroad, public 
utilities and industrial stocks and, for 
the most part, represented preferred is- 
sues, and $18,997,255, represented invest- 
ments in other fire and casualty insur- 
ance companies and non-insurance gen- 
eral corporations. 

The Firemen’s has the entire owner- 
ship of, or a predominating interest in, 
the outstanding stock of the following 
companies: Girard Fire & Marine, Na- 
tional Ben Franklin of Pittsburgh, Su- 
perior Fire, Concordia Fire of Milwau- 
kee, Milwaukee Mechanics, Commercial 
Casualty, Metropolitan Casualty of New 
York and Royal Plate Glass & General 
of Canada, all of which were concur- 
rently examined in accordance with the 
zone plan, as were the non-insurance 
general corporations. 

Report on the Group 

From these examination reports the 
New Jersey Department, as has been a 
long standing practice of William B. 
Wiegand, chief examiner of New Jersey, 
prepared a report on condition of the 
group based on a consolidation of the 
assets and liabilities of each company 
and the elimination of items, inter-com- 
pany in nature. 

At the date of the examination the 
consolidated statement of assets and lia- 
hilities shows admitted assets of $62,603,- 
755, liabilities of $46.672,849 and surplus 
as regards policyholders of $15,926,146. 
During the period under review, bonds 
and stocks sold or redeemed produced 
a net profit of $66,972, and earnings 
from interest and dividends amounted 
to $2,170,910. 

Premium balances are given as $1,- 


as 








Revised Fire Policy 
Bill in N. Y. Senate 


Senator Hampton of New York 
has reintroduced in the state legisla. 
ture the bill to revise and modernize 
the New York Standard fire insur- 
ance policy. This bill, bearing Intro. 
ductory No. 454, has the support of 
the Insurance Department and_ jg 
essentially the same measure as was 
before the legislature last year 
However, some minor changes have 
been made. 

A year ago action on the bill was 
deferred pending further considera- 
tion by the National Association of 
Insurance Commissioners of the 
whole problem of revising the various 
standard contracts now in use 
throughout the country. Insurance 
Superintendent Louis H. Pink of New 
York was chairman of the commis- 
sioners’ special committee and js 
known to be a strong supporter of 
the movement to revise the present 
New York fire policy. 











863,431, of which $145,741, or 7.82%, are 
over ninety days past due and not ad- 
mitted as an asset, in accordance with 
State Insurance Department regulations 
throughout the country. 

Of the total liabilities of $16,497,096, 
the reserve for unearned premiums 
amounted to $13,967,492 and the reserve 
for losses and claims and the expenses 
of investigation and adjustment thereof 
amounted to $1,770,982 and $156,731. The 
report discusses that the individual losses 
as reviewed in the latter part of 194) 
were in most instances settled for 
amounts less than the reserves provided 
by the company at December 31, 1939, 


Premiums and Losses 


Total premiums written for the three- 
vear period of the examination totaled 
$37,954,948, an increase in the last year 
over the first year of $768,898, or 6.2%, 
whereas the losses incurred totaled $14- 
737,847. The percentage of losses incurred 
on all classes of business to premiums 
earned for the three-year period were 
39.03%, 39.26%, 43.45% for an average of 
40.64%. The report sets forth in detail 
a schedule of underwriting expenses in- 
curred which total when compared with 
the premiums earned shows percentages 
of 55.17, 55.52, 53.98, for an average of 
54.88%. 

Dividends paid during the three-year 
period of the examination totaled $1,879,- 
538, representing 6% for the years 1937 
and 1938 and 8% for 1939. 

A report on the examniation of the 
Commercial Casualty was released si- 
multaneously with the Firemen’s report. 
The report shows admitted assets of 
$10,188,631, liabilities of $7,430,670 and 
surplus as regards policyholders of $2,- 
757,961, an increase in the three years 
intervening between examinations of $1,- 
504,963, represented by gains from un- 
derwriting of $872,250, from investments 
of $517,546, and restoration of provi- 
sions for special reserves $115,168. 

Premium writings for the three-year 
period of the examination are shown 
as $22,469,734 with an increase between 
the first and last year of $1,407,545, or 
20.9%. Losses incurred for a_ similar 
period totaled $8,987,561. The percentages 
of losses incurred on all classes of busi- 
ness to premiums earned were 41.75, 
42.69, 40.36 for an average of 41.55%. 
The report shows that the company’s 
liability for losses and claims at De- 
cember 31, 1939, was approximately 10% 
more than required. . 





PAUL REVERE PREMIUMS UP 17% 

The Paul Revere Fire of Buffalo, 
member of the Home of New York 
Fleet, declared the regular semi-annua 
dividend of sixty cents a share and an 
extra dividend of ten cents. For severa 
years the company has paid an extra 
dividend of five cents in addition to the 
regular payment. Premium income 0 
the company during 1940 increased more 
than 17% over 1939, Vice-President E. 
Howard H. Roth reported. 
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Financial Statements of U. S. 
Branches of Foreign Companies 


A clear-cut exposition of the general 
fnancial position of admitted branches 
of foreign fire and marine companies 
was presented by Assistant United States 
Manager R. P. Stockham of the North 
British & Mercantile when addressing 
the Bankers Insurance Forum in New 
York City on Thursday last week. Re- 
ferring in his talk to rumors that con- 
British insurance 
liable to transfer 


siderable assets of 


companies 
abroad he said: 

‘Deposited and trusteed assets cannot 
be released without the consent of the 
Superintendent of Insurance ; hence 
there need be no fear in the mind 
of anyone that such assets may be sub- 
stantially diminished through release and 
transfer abroad of part of them. * * * 
The Superintendent has it in his power 
to prevent any remittance at all from 
being made if he should see fit.” It is 
customary, he continued, for foreign 
branches to remit to the home offices, 
at least, a considerable part of the in- 
vestment earnings. 

Dependable Protection Provided 

Mr. Stockham referred at the begin- 
ning of his address to the fact that four 
of the British companies have been do- 
ing business here between seventy-five 
and ninety-three years. Foreign compa- 
nies in gener ral, along with the domestic 
companies, have provided “that adequate 
and dependable insurance protection 
which was and still is indispensable to 
the vast growth and industrial devel- 
opment of this country. 

Directing the attention of his banker 
audience to a few fundamentals of which 
some knowledge is a prerequisite to a 
proper understanding and interpretation 
of the financial statement of a foreign 
fire and marine insurance company, Mr. 
Stockham said in part: 

“The only statement of condition that 
a foreign company is permitted by law 
to publish is the statement of condition 
of its United States branch. Therefore, 
you may be sure that the assets and 
liabilities shown pertain only to the 
United States business of the company, 
for such branches are not permitted by 
law to operate outside of the forty-eight 
states, the territories of Alaska and 
Hawaii, and the District of Columbia. 

Statutory Deposit 

“All of the items appearing in a for- 
eign fire and marine insurance com- 
pany’s statement are comparable to those 
ina domestic fire and marine insurance 
company’s statement except one. In the 
place of ‘capital’ there appears ‘statu- 
tory deposit.’ Obviously, a United States 
branch does not have any ‘capital 
stock’ of its own, but nevertheless such 
branches are required to meet the same 
general requirements as to capital, sur- 
plus and reserves as are domestic com- 
panies chartered in New York. 

“To be more specific, a company trans- 
acting fire and marine insurance must 
deposit securities with the Superintend- 
ent of Insurance of New York having a 
par value and a market value (Section 
102) at least equal to the minimum cap- 
ital required of a like domestic com- 
pany, which is $500,000. This is called 
the ‘statutory deposit.’ Such securities 
are held by the Superintendent in trust 
for the benefit of all the policyholders, 
or all the policyholders and creditors of 
the company in the United States (Sec- 
tion 104), 

“The statutory deposit, plus the net 
surplus which is the excess of assets 
Over the total of liabilities and statu- 
tory deposit, is termed the ‘surplus to 
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policyholders’ (or ‘policyholders’ sur- 
plus’) and is comparable with the total 
of capital and net surplus, also termed 
‘surplus to policyholders’, in the case of 
a domestic company. 

Trusteed Assets 

“In addition to the statutory deposit 
a very substantial part of the assets of 
United States branches of foreign com- 
panies must be trusteed—that is to say, 
placed under the control of, with legal 
title vested in, an American bank or 
trust company approved by the Super- 
intendent for the benefit of policyhold- 
ers and creditors in the United States. 
This is accomplished by a deed of trust 
granted by the company to the trustee. 

“The law (Section 99) is quite spe- 
cific that such deeds of trust contain 
certain provisions. For example, none 
of the assets so held in trust may be 
withdrawn without the written consent 
of the Superintendent of Insurance, ex- 
cept for the purpose of making deposits 
with officials of other states where re- 
quired by law for the benefit of all 
policyholders, or policyholders and cred- 
itors, in the United States; or for the 
purpose of substituting other assets per- 
mitted by law of at least equal value 
to those withdrawn; or for the purpose 
of transferring such assets to an official 
liquidator or rehabilitator pursuant to an 
order of a court of competent juris- 
diction. 

“The law provides, however, that the 
income earned on such trusteed assets 
may be turned over to the United States 
branch by the trustee. All such deeds 
and amendments thereto must be ap- 
proved by the Superintendent of Insur- 
ance and filed with the State Insurance 
De partment. 

“It is also a legal requirement (Sec- 
tion 96) that United States branches of 
foreign companies file with the Super- 
intendent of Insurance, not later than 
March 1 each year, what is known as a 
‘trusteed surplus statement’ on a form 
prescribed by the Superintendent. The 
primary purpose of this statement is to 
show the relation of deposited and trus- 
teed assets to liabilities. The excess 
of the former over the latter is known 
as the ‘trusteed surplus’ in the United 
States. If such ‘trusteed surplus’ should 
be less than the minimum capital re- 
quired of a like domestic company ($500,- 
000 in the case of companies transacting 
both fire and marine insurance) the Su- 


perintendent is required to call upon the 
company to make good the impairment 
within the time he may prescribe, not 
more than ninety days, and if it fails to 
do so the Superintendent may take 
steps to bring about liquidation of the 
United States branch of the company. 
He may, if he sees fit, suspend its license 
during the period in which it is required 
to make good any impairment. 

Must Have $500,000 in Excess of 

Liabilities 

“From the foregoing, it is apparent 
that a United States branch of a foreign 
company transacting fire and marine in- 
surance must have approved assets (Sec- 
tions 79, 80 and 81) on deposit with this 
and other states and deposited with its 
United States trustee for the benefit of 
all its policyholders, or policyholders and 
creditors, in the United States at least 
equal to $500,000 in excess of the liabili- 
ties (including the unearned premium re- 
serve) of the United States branch. 

“Now, since the financial condition of 
the United States branch of a foreign 
fire and marine company is judged by 
the state supervising authority primarily 
on the adequacy of its ‘trusteed sur- 
plus’ it is natural that the managements 


of such branches should at all times 
endeavor to maintain a very substantial 
‘trusteed surplus.’ Consequently, it is 


customary for a much larger part of the 
assets, than even the law requires, to 
be kept deposited with the trustee, and 
it is common to find that virtually all 
of the invested assets in excess of state 
deposits are so deposited, and that the 
‘free assets’ consist only of cash in of- 
fices and banks for normal working pur- 
and unpaid premiums owing by 
agents, brokers, etc., not over ninety 
days due. In some cases, well over 80% 
of all assets are deposited with state 
officials and the trustee, thus providing 
a very substantial ‘trusteed surplus,’ run- 
ning into several millions of dollars in 
the case of some of the larger British 
companies. 

“According to a pamphlet published 
in June, 1940, by Alfred M. Best Co., 
Inc., of New York, as of December 31, 
1939, sixty-five United States branches 
of foreign fire and marine insurance 
companies showed aggregate admitted 
assets of $288,792,000, of which $237,440,- 
000, equal to 183% of aggregate liabili- 
ties, were trusteed. 

“While it has not been a common prac- 
tice for United States branches of for- 
eign companies to show their deposited 
and trusteed assets separately from the 
‘free’ assets in their condensed state- 
ments of condition published for gen- 
eral distribution, a few companies have 
adopted the practice in order that the 
proportion of trusteed assets to total 
assets, and the ratio of trusteed assets 
to liabilities, could be seen at a glance. 
No Release of Assets Without Consent 

“May I here emphasize that these de- 
posited and trusteed assets are for the 
sole protection of policyholders and cred- 
itors in the United States and since they 
cannot be released without the written 
consent of state supervising authorities, 
they cannot be used for other purposes 
without such consent which obviously 
would not be given if the security of 
United States policyholders and cred- 
itors were likely to be prejudiced thereby. 

“At this point it would be logical and 
pertinent to enquire in what kinds of 
securities the assets, particularly the 
trusteed assets, are invested. Banks 
doubtless are well informed regarding 
the character and quality of the in- 
vestment portfolios of the companies 
with which they carry insurance, and 
will have observed that the investments 
of United States branches of foreign 
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Few Businesses 
Endure 100 Years 


There are but 21 Stock Fire 
Insurance Companies in the United 
States today which have weathered 
a Century’s storms. 

One of them—Camden Fire 
Insurance Association—is now cele- 
brating the 100th Anniversary of 
its organization on January 12, 1841. 

More than 3000 insurance 
companies have come and gone 
since that date. Why has this one, 
so tiny when it started, survived to 
become one of America’s leading 
Stock Companies? 

We are publishing the story of 
this business success in a series of 
brochures entitled “Cavalcade of 
Camden Fire.” If you would like to 
receive all 12 issues just write . 
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CAMDEN FIRE 


Insurance Association 


CAMDEN, N. J. 


A Century-Old American 
Capital Stock Company 





marine companies are almost 
all, and perhaps in some cases entirely, 
in American securities, with here and 
there an item of real estate located in 
the United States, and a few mortgages 


fire and 


Until January 1, 1940, the New York 
insurance laws did not permit such 
United States branches to have any 


foreign investments except in the securi- 
ties of the government of the country 
where the company was organized, and 
then only to the extent of the mini- 
mum capital required of a like domestic 
company, which then amounted to $00,- 


“The Insurance Law of 1939, which be- 
(Continued on Page 26) 
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New York Society Class in Fire 
Rating and Inspection Visits ADT 





In this group at the ADT demonstration studio Ed W. Dart stands at the 
extreme right. With him are eighteen members of the rating class and they include 


the following: 


William Finnie, Fireman’s Fund; Archie Hague, Fireman’s Fund; 


Albert Krenlin, Home ; Charles Moritz, John C. Paige; Marshal Shults, New York 
Fire Insurance Exchange; John Troll, Royal Exchange; Irvin Wetzel, Royal Ex- 
change; Edward Galvin, Northern of New York; Frank Caso, American Foreign 


Ins. Ass’n.; Hamilton Wade, Hamilton Wade; 
Walter J. Kulig, Great American; Cliff Hanson, Travelers; 
Continental ; 


Great American; William Cassidy, 


Schriefer, Hartford Fire; 
George S. Ripperger, 
Reardon, Continental; 


Fred 


Walter 


Joseph Baer, Schiff, Terhune & Co., Inc.; Pierce J. Connelly, Johnson & Higgins. 


It is interesting to note with what 
comparative ease the ambitious young 
man in insurance today can _ educate 
himself in the entire insurance business, 
says Ed W. Dart, well-known New 
York insurance broker, associated with 
Schiff, Terhune & Co., Inc., 99 John 
Street. He is chairman of a new course 
on fire insurance inspection and rating 
conducted by the Insurance Society of 
New York and has long been interested 
in insurance educational work. 

Writing to The Eastern Underwriter 
on this course and the general work of 
the Insurance Society of New York, 
Mr. Dart says: 

“There were thirty-two young men 
who registered for the course and an 
effort was made to make it just as all- 
embracing as possible. The course was 
opened with three lectures on building 
construction and has continued through 
with lectures on insurance plans, com- 
mon and special hazards and private fire 
protection. The students are now lis- 
tening to lectures on public fire protec- 
tion and later on will cover the subjects 
of rating, collateral lines and under- 
writing. 

Full Co-operation Given 

“Prominent men in the insurance busi- 
ness have willingly extended their serv- 
ices to conduct these lectures and many 


organizations have contributed their 
facilities to assisting in this educational 
program. 


“Herewith is a photograph of a portion 
of the class who accepted the invitation 
of the American District Telegraph Co. 
to visit their studio to become familiar 
with the various protection devices which 
are installed in connection with the fire 
protection and burglary equipment. 

“The American District Telegraph Co. 
also was very kind in loaning a very 
complete set of stereopticon slides which 
have been taken of their equipment in- 
stalled in numerous locations and it has 
been well determined that visual educa- 
tion through the use of stereopticon 
slides and motion pictures is of exceed- 
ingly great value in teaching subjects 
of this kind. 

“A field trip was made to the Gover- 
nor’s Stores of the New York Dock Co., 
where all facilities were extended to 
demonstrate the fire protection equip- 
ment installed at that point. A_ trip 
will also be made to the Trade Facilities 
3uilding of the New York Dock Co., 
where the most up-to-date fire protec- 
tion equipment can be examined. There 
is also much American District Tele- 
graph Co. fire equipment on the New 


York Dock Co. premises and the stu- 
dents can become familiar with the 
methods of transmitting signals and fire 
alarms over that system. 

“In planning a course of this charac- 
ter, certain errors in judgment are made, 
but taking advantage of such errors will 
undoubtedly mean that the course in the 
future will be one of the most compre- 
hensive courses ever given on this in- 
teresting and intricate subject.” 


PA. INSURANCE DAYS JUNE 3-4 


John J. Shonk General Chairman of 
Convention to Be Held in Bethle- 
hem; Local Ass’ns Cooperating 
Organization work of the general con- 
vention committee of the 1941 Pennsyl- 
vania Insurance Days Convention is 
under way. John J. Shonk, well known 
insurance agent of Bethlehem, has been 
chosen by the general convention com- 
mittee as the general chairman. Mr. 
Shonk and his committee have selected 
the Hotel Bethlehem as the headquar- 
ters for the convention, and Tuesday 
and Wednesday, June 3 and 4, as the 

dates. 

Following the custom of this gather- 
ing, all insurance organizations of the 
community in which the convention is 
held are affiliating, in order to make it 
a true insurance day’s convention. The 
Lehigh Valley Life Under riters Asso- 
ciation, through its president, P. W. 
Gerhardt, local superintendent of the 
Metropolitan Life, and their committees, 
will take entire charge of the life insur- 
ance forums. William P. Madden, Mas- 
sachusetts Mutual Life, Allentown, Pa., 
senior vice-president of the association, 
will be in charge of the program. 

The Bethlehem Insurance Exchange, 
Harry Green of Hildenberger & Green, 
Inc., president, and the Lehigh Valley 
Claim Men’s Association, Frederick J. 
Ebert, vice-president, are two other 
local associations which are affiliating 
and will take charge of an important 
part of the program. The Bethlehem 
Retail Credit Bureau, through S. F. 
Bossler, secretary, is acting in charge of 
the program for the opening luncheon 
of the convention. 








EDWARD L. STURGESS DIES 


Edward L. Sturgess, local agent of 
Glassboro, N. J., died last week in a 
Philadelphia hospital. He was a mem- 
ber of the Delaware River Joint Com- 
mission and a former state senator. 
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MEASURED BY LEADERSHIP 


es Sringfield Group has been a leader 
in the insurance field for over ninety years, 
and during that leadership has proved itself 
worthy of the trust received from its agents, 
brokers, and policyholders. 


It has grown with the confidence of the 
public, and today its name in insurance is 
recognized as the hallmark of security, ser- 
vice, and good faith. 


— Since 1849 — 
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THE SPRINGFIELD GROUP 
WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FPRE INSURANCE COMPANY . 


. . SPRINGFIELD, MASS. 
SPRINGFIELO. MASS. 
DETROIT, MICH. 
PITTSFIELD, MASS 


OF FIRE INSURANCE COMPANIES 
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@ When a local agent starts 
to operate on some new, un- f 
usual, and basic plan that lifts 
his business above the diff. 
culties that surround it, that’s 
when success starts. Such a 
plan is described in our free 
book “PLanneD Procregss,” 
4 Send for it, without obligation, 
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BOSTON, 
YINSURANCE COMPANY 


| OLD COLONY 


INSURANCE COMPANY { 
87 Kilby St., Boston, Massachusetts 
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NEW YORK CITY POND MEETS 





Blue Goose Group Hears War Corre- 
spondent Tell Reasons for the 
Quick Fall of France 
Members of the New York City Pond 
of the Blue Goose listened with keen 
interest to Stedman Jones, war corre- 
spondent and photographer for fifteen 
years in Europe, who addressed _ the 
dinner meeting held January 29 at the 
Downtown Club in Newark. Mr. Jones, 
who served through the war in France 
until after the conclusion of hostilities, 
attributed the quick fall of the country 
largely to lack of unity and of intense ef- 
forts by the government and many of 
the people, and warned Americans to be 
more personally active in their defense 

of liberty and democracy. 

No people can take their freedom for 
granted and leave it to someone else tu 
defend, he declared. They must be pre- 
pared and determined to fight for it 
when an emergency arises, or they are 
half defeated before the first clash of 
arms occurs. 

Herbert W. Puschel, most loyal gan- 
der of the New York City Pond, pre- 
sided at the meeting. A number of 
guests were present from the Penn Pond 
at Philadelphia, including Paul M. Fell, 
a deputy most loyal grand gander-at- 
large. Applications of eight new mem- 
bers of the New York Pond were ap- 
proved and they will be inducted at a 
later meeting. The pond is now engaged 
in a membership campaign and hopes to 
add more than 100 to the present mem- 
bership of slightly over 300. 

The pond voted to waive dues of mem- 
bers called to military service and also 
approved the move being taken by the 
grand nest organization to have Blue 
Goose in the United States contribute 
$2,000 to purchase a mobile feeding unit 
for Great Britain. Steps will be taken 
soon to raise the New York Pond quota. 
The model ritual team, which partici- 
pated in the grand nest convention at 
Philadelphia last August, accepted an 
invitation to conduct initiation ceremon- 
ies at the meeting of the Penn Pond 
next week. 





General Agents to Meet at 
Hollywood, Fla., Apr. 7-9 


The American Association of Insurance 
General Agents will hold its sixteenth 
annual convention at the Hollywood 
Beach Hotel, Hollywood, Fla., April 7-9. 
President Stuart B. Scruggs is arrang- 
ing the official program, and Chairman 
of the Executive Committee George E 
Edmondson of Tampa and Ray Mcln- 
tyre, general chairman of the conven- 
tion, are attending to local arrange- 
ments in connection with entertainment 
features, 
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IF WINDSTORM, FIRE, EXPLOSION 


OR OTHER HAZARDS INTERRUPT 
YOUR CLIENTS WORK - HAVE YOU 


PROTECTED THEM WITH 


BUSINESS INTERRUPTION INSURANCE? 
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McCrory, Armstrong & Waters of Jack- 
sonville, Fla., One of Leading Agen- 
cies in the South 

The well known Jacksonville, Fla., lo- 
cal agency of McCrory, Armstrong & 
Waters, Inc., is this week celebrating 
its twenty-ninth anniversary. Compan- 
ies represented in this large agency in- 
clude the following: Aetna Fire, Ameri- 
can Home, American of Newark, Dixie 
Fire, Fidelity-Phenix, Fireman’s Fund, 
Glens Falls, Hartford Fire, Hartford 
Steam Boiler, Home of New York, Na- 
tional Union Fire, Pacific Fire, Rhode 
Island, Royal, Springfield Fire & Ma- 
rine, Twin City, Westchester Fire, World 
Fire & Marine, Royal Exchange as gen- 
eral agents in the marine department 
and John Hancock Mutual Life. 

The business was started by W. Mal- 
colm McCrory as a one-man agency on 
West Forsyth Street. Automobile poli- 
cies were among the first sold and Mr. 
McCrory was so proud of the fact that 
he sold thirty-two automobile policies 
during his first month in business that 
he carried a newspaper advertisement 
telling about it. The advertisement 
brought more business and Mr. McCrory 
has been a consistent user of newspaper 
space since that time. He credits it with 
playing a major roll in his company’s 
growth. 

McCrory, Armstrong & Waters, Inc., 
today occupies almost an entire floor 
of the Barnett National Bank Building. 
Hard work, good service, making friends 
and newspaper advertising are the ele- 
ments in Mr. McCrory’s formula for 
success as the company observes its 
birthday. New lines and services have 
been added until the company now han- 
dles more than $750,000 in premiums 
every year. 

V. J. Armstrong, president, joined the 
company, after it had been in business 
a year. J. B. Waters became associated 
with the firm in 1920 and the company’s 
firm name was ‘adopted in 1933. He is a 
vice-president and secretary. W. Mal- 
colm McCrory is chairman of the board. 





Wolsk Agency Appointed 
By California for B’klyn 


The Kahn & Wolsk Agency, 150 Mon- 
tague Street, Brooklyn, is now known 
as the Wolsk Agency. This announce- 
ment was made by Samuel Wolsk when 
he also announced his appointment as 
Brooklyn and suburban agents for the 
California Insurance Co. of the Commer- 
cial Union group. 

In addition to the California, the fol- 
lowing companies are represented by this 
agency: For Brooklyn: London Assur- 
ance, Standard of N. Y. and Dixie Fire 
of the American of Newark group; for 
suburban: London Assurance, Standard 
of N. Y. Automobile, Union Assurance 
Society. 





CARR AGENCY VICE-PRESIDENT 


David A. Carr has been elected vice- 
president of the Leitner Agency, Inc., 
384 East 149th Street, New York City, 
and will have full charge of brokers’ 
production. Mr, Carr has been active 
in the Bronx Insurance Men’s Associa- 
tion. He formerly served as vice-presi- 
dent of the Haven agency. The Leitner 


agency, headed by Leonard S. Becker, 
has been in existence more than twenty- 
five years. 


PHOENIX OF LONDON - AMERICAN 
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COMPLETE 
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744 BROAD STREET - - - - - 


110 William Street 


FIRE ASS'’N AGRICULTURAL 


ST. PAUL - 


Kansas City Named For 
Agents’ National Meeting 


The National Association of Insurance 
Agents has selected Kansas City, Mo., 
as the site for the forty-sixth annual 
convention this coming October. The 
mid-year meeting will take place in Oak- 
land, Calif., in April, as previously an- 
nounced. The exact dates for the an- 
nual convention and the names of the 
hotels to be used as headquarters will 
be announced later. 


Robert A. Sullivan Honored 


At Dinner in Boston 

Robert A. Sullivan, of Hinckley & 
Woods, recently elected president of the 
Boston Board of Fire Underwriters for 
a fourth term, was tendered a “Compli- 
mentary Hand-out and Love-fest,” by 
his friends and associates at the Algon- 
quin Club, last week. Mr. Sullivan en- 
joys the distinction of being the board’s 
only “four-termer.” About sixty mem- 
bers of the board and friends and asso- 
ciates of Mr. Sullivan attended the 
affair. 

Frank A. Dewick of Dewick & Flan- 
ders acted as interlocutor. The speak- 
ing program included Robert P. Bar- 
bour, U. S. manager of the Northern 
Assurance; George C. Long, Jr., presi- 
dent, Phoenix of Hartford; Edward C. 
Stone, president of the Employers’ Fire; 
Walter Levis; C. F. J. Harrington, In- 
surance Commissioner of Massachusetts ; 
W. R. Hedge, president of the Boston; 
John J. Cornish, of Field & Cowles. 


Buffalo Agency Change 





CHARLES H.‘WILSON 


Charles H. Wilson, president of Wil- 
son, Forster & McCall, Inc., local agents 
of Buffalo, announced the formation of 
Wilson-Forster, successors to 
the original firm with offices at 17 Court 
Street. Harold L. Bruette has been 
elected vice-president of the new cor- 
poration. 


Ine:,-as 


FLORIDA AGENTS’ ATTORNEY 


Former Congressman Millard Cald- 
well of Tallahassee, Fla., has been ap- 
pointed attorney for the Florida Insur- 
ance Agents’ Association, succeeding 
Judge C. L. Waller, appointed Federal 
judge. Mr. Caldwell did not stand for 
reelection and is succeeded in Congress 
by Robert F. Sykes of Crestview. 





ILLINOIS AGENTS MEET NOV. 6-7 


The annual meeting of the Illinois 
Association of Insurance Agents will be 
held November 6 and 7 at the Pere 
Marquette Hotel in Peoria. 
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WHITE & CAMBY, INC. 


41 EAST 42ND STREET, NEW YORK 


CORDIALLY INVITES INSURANCE BROKERS TO 
ATTEND A SERIES OF LECTURES AND FORUMS 


BY 
ROY A. DUFFUS 
(Outstanding Authority and Lecturer] 


PUBLIC RELATIONS 
CONTRACTS AND PRODUCTION 


TO BE HELD AT 
HOTEL BILTMORE 
43RD STREET, AT MADISON AVENUE, NEW YORK CITY 
ON 


MONDAY FEBRUARY TENTH, 
FROM 5:30 TO 7:00 P.M. 


1941 



































FIREMAN'S FUND 
RANKLIN 


EXPERIENCE 
CO-OPERATION 


O’'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


NEWARK, N. } 


New York Brokerage Office. 


W. E. Craig, Mgr. 


OSTON 
NORWICH UNION 


Merrill Agency Formed; 


Represents Associated Cos, 

Merrill Agency, Inc., newly formed 
agency at 110 East Forty-second Street, 
New York, was recently appointed 
borough agent by Associated Indemnity 
and Associated Fire & Marine, the an- 
nouncement being made by R. L. Inglis, 
eastern resident vice-president of the 
Associated. 

The officers of the new agency are 
Eugene C. Merrill, president; Clarence 
K. Whitehill, vice-president; Leslie F. 
Zipfel, secretary, and Morton Whitehill, 
treasurer, all of whom are well known 
through their connection with Whitehill 
Agency, Inc., 10 Gold Street, New York. 

George FE. Baker, associated with 
Quenzer & Van Zandt for many years, 
is agency manager. 


Boston Brokers Hold 


Annual Dinner-Meeting 

The annual dinner of the Insurance 
Brokers Association of Boston was held 
January 31 at the Boston City Club. This 
is the annual event following election 
of officers held earlier in the month. 
Members of the various committees were 
guests of the officers and executive com- 
mittee, who with the following were at 
the head table: President Harry Moore, 
Vice-Presidents Hubert D. Broderic, Al- 
bert Cross, Holden P. Williams, Charles 
J. A. Wilson, Hamilton L. Wood and 
Secretary Henry S. Bowen. 

A general report and comments on 
current proposed legislation in Massa- 
chusetts were made by President Moore 
who explained the association’s interest 
in the bill of Commissioner Harrington 
to further restrict part-timers in the 
business, which would mean that only 
10% of their aggregate business should 
accrue from controlled business. In this 
manner, he said, such agents or brokers 
would be on a competitive level with 
full time licensees. 


Hahn with Paul J. Kennedy 


George C. Hahn has joined the Paul 
J. Kennedy Agency, Inc., 10 Gold Street, 
New York City, as vice-president. For 
the last eight years he has been in 
charge of production here for the In- 
surance Co. of North America. 

Starting in insurance in 1906 with the 
Hall & Henshaw agency Mr: Hahn 
served later with the J. S. Frelinghuysen 
general agency, the Pacific Fire and 
Hoey & Ellison. In 1933 he joined the 
New York office of the North America, 
specializing in the development of mul- 
tiple location business as written under 
1.U.B. forms. , 


To Hear E. W. Sawyer 


E. W. Sawyer, attorney, National Bu- 
reau of C. & S. Underwriters, will be the 
guest speaker at the sixth anniversary 
luncheon meeting of Casualty Underwrit- 
ers Forum of New York Thursday, Feb- 
ruary 13, at Miller’s Restaurant, 114 Ful- 
ton Street, New York. He will discuss 
the new comprehensive liability pro- 
gram. Presiding officer will be Harry 
F. Legg, Fireman’s Fund Indemnity. The 
Forum recently elected new officers and 
they are H. C. Neavitt, Bankers Indem- 











nity, president;,C, P. Saine, New York 


Casualty, vice-president, and B. J. Benda’ 
Ocean Accident, secretary-treasurer. 
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OHN JAMES AUDUBON was born near New Orleans on 

May 4th, 1780. His father, a French naval officer, soon 
thereafter went to Santo Domingo accompanied by his wife 
who died there, a victim ofa negro insurrection. He returned 
to France with his son, and it was there that James spent his 
boyhood days. He was instructed in music, geography, math- 
ematics, dancing, fencing, and spent two years studying 
art under Jacques Louis David, who painted the celebrated 
portrait of Mme. Recamier. 

At the age of seventeen, he returned to America and took 
up his residence at Mill Grove on the Schuylkill, in Penn- 
sylvania. 

This, the first American home of the great naturalist and 
woodsman is a fine example of the 18th century country 
homes found in Eastern Pennsylvania with a pleasing com- 
bination of timber and field stone construction. 

With knapsack and rifle, in canoe and flatboat, he travelled 
down the waters of the Missouri, Ohio and Mississippi, 
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pausing at frequent intervals to sketch and study bird life. 
Lucy, his wife, established a school and taught to enable him 
to continue his studies. Upon one occasion two hundred 
of his sketches were destroyed by mice. Three long years 
were spent in the woods replacing them. 

In 1826, Audubon went to England to find a publisher 
for his life work—‘The Birds of America.” Within a week 
he was invited to exhibit his paintings in the Royal Institute 
and was proclaimed “The great American genius.” Fame 
had at last singled him out and he was elected to member- 
ship in the most important societies of Science and Art in 
England and France. 

The first volume of his great work comprising 435 plates 
in which 1000 birds were shown full size in minutest detail, 
was completed in 1830 and the entire work in 1839. It 
had cost $100,000 to publish it. His residence on the 
Hudson was later known as Audubon Park. He died on 
January 27th, 1851. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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RESUME MISSOURI RATE PROBE 





Ouster Move Against Fire Companies 
Goes On March 3; To Hold Hearings 
in New York and Hartford 


Taking of testimony in the suit of At- 
torney General Roy McKittrick seeking 
the ouster from Missouri of 123 stock 
fire insurance companies because of their 
alleged participation in the $460,000 pay- 
ments made by the late Charles R. 
Street, Chicago insurance executive, to 
T. J. Pendergast, Democratic leader of 
Kansas City, in connection with the 
80-20 compromise of the fire insurance 
rate cases in May, 1935, will not be re- 
sumed until March 3. 

When the hearing is resumed at Jef- 
ferson City on that date it will deal 
largely with the recently added charge 
of a combination to fix fire insurance 
rates through the Missouri Inspection 
3ureau and of the alleged improper at- 
tempt by the bureau to employ Boyle G. 
Clark, Columbia, Mo., attorney who at 
that time also represented the then 
State Superintendent of Insurance, the 
late George A. S. Robertson. 

Following the new testimony in Mis- 
souri it is planned to hear witnesses in 
Chicago, New York and Hartford. 





Hearing February 11 on 
Tax Bill in New Hampshire 


There will be a hearing on next Tues- 
dav. February 11, at Concord, N. H., on 
a bill before the New Hampshire legis- 
lature to eliminate the present state tax 
of 1% on all canital stock or guarantee 
funds of insurance companies and sub- 
stitute therefor a 2% tax on all annual 
premiums collected by domestic insur- 
ance comnanies within the state. The 
bill was introduced by Representative 
George T. Noyes, Bethlehem insurance 
agent. 

Mutual comnanies would be exempt- 
ed from the 1% levy on capital stock 
but would be forced to pay a 2% tax 
on their premiums. ; 

Insurance executives of stock com- 
panies declare that the bill was drafted 
to obtain tax parity for insurance com- 
panies incorporated in New Hampshire. 
A rouch estimate places the revenue 
from the 2% tax on premiums at $21,000 
which would mean a loss of revenue for 
the state of $47,000. As part of this 
tax is reimbursed to the cities where 
the companies are located, cities will 
also suffer a loss. 





New Hampshire Outlaws 
HOLC-SCA Agreement 


New Hampshire is added to the list 
of states which have outlawed the 
HOLC-Stock Company Association 
agreement for insuring houses on which 
the HOLC has made loans. Under date 
of January 31 Insurance Commissioner 
Arthur J. Rouillard issued the following 
statement to all stock fire and marine 
companies licensed to do business in the 
state: 

“This Department has carefully exam- 
ined the contract entered into between 
Home Owners’ Loan Corporation and 
the Stock Company Association and it 
appears that the payment of twenty-five 
per cent of the premium by the Stock 
Company Association to the Home Own- 
ers’ Loan Corporation, the insured, 
would constitute rebating and would be 
in direct violation of section 33, chap- 
ter 273 of the New Hampshire Public 
Laws. You are therefore advised that 
after this date no company will be per- 
mitted to issue such policies of insur- 
ance in New Hampshire under the con- 
tract now in force.” 





GEORGE W. STEITZ DIES AT ‘88 

George W. Steitz, veteran Rochester, 
N. Y., insurance man, died in Rochester 
this week at the age of 88. He was the 
oldest living alumnus of Hobart College. 
He started in insurance in Rochester in 
1878, retiring four years ago. Mr. Steitz 
was a past grand master of Odd Fellows 


























































The volume of Inland Marine business written by 
agents country-wide is GROWING constantly from year 
to year. Nineteen-Forty was no exception. By writing 
the various Inland Marine lines an alert agent... . 


1. Helps overcome his shrinkage in premium volume 
due to rate reductions. 


2. Produces new business from present policyholders 
and as well creates new accounts. 


3. Provides his clients with the most modern protec- 


tion and thereby safeguards the business now on 
his books. 


Literally “57 Varieties” of Inland Marine prospects 
await your cultivation locally. Begin by surveying your 
present accounts. Opportunities will spring to life on 
every hand if you use, as a guide, our “Source Chart of 
Prospects and Premiums.” Write for your copy — free 
for the asking. 


Our Inland Marine Department, with its broad facili- 
ties, will gladly assist you to develop this business. Your 
inquiries about and use of our facilities are most cordially 
invited. 








NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY, LTD. 
is0 WILLIAM STREET, NEW YORK 
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KUHN HITS SEC PROPOSAL 





Vice-President of Firemen’s of Newark 
Calls Competitive Bidding Unwise at 
Washington Hearing 


C. John Kuhn, second vice-president 
of the Firemen’s of Newark, told the 
Securities and Exchange Commission in 
Washington that a proposal of the SEC 
staff to compel competitive bidding on 
utility issues of more than $1,000,000 Was 
“unwise, impractical and undesirable” 
He was one of the witnesses Opposing 
the proposal at_a public conference 
called by the SEC. 

Chairman Jerome Frank interrogated 
Mr. Kuhn frequently, taking issue with 
the witness’ insistence that the 1933 ge. 
curities act was a major factor in the 
development of private placement of se. 
curities—that is, their purchase by in- 
surance companies. 

Mr. Kuhn asserted that “it is a safe 
bet that intrigue and maneuvers of all 
sorts will come into effect in an effort 
to evade the law” if competitive bidding 
was made compulsory. Some sections 
of the 1933 act, he added, had led busi- 
ness men to evade the spirit of the law 
and the proposed step would lead them 
to go further. 

While Mr. Kuhn was discussing the 
importance of a “professional relation- 
ship” between issuers and their bank. 
ers, Mr. Frank declared that investiga 
tion by Coneress and the SEC showed 
that “the old negotiations resulted in 
trust indentures which were miserably 
inadequate in their protection of in- 
vestors.” 








Hamilton M. Loeb Becomes 
Head of Chicago Agency 


Retirement of Jacob M. Loeb as presi- 
dent of the Chicago general agency of 
Eliel & Loeb to become chairman of 
the board, and the election of his son, 
Hamilton M, Loeb, to the presidency was 
announced recently at Chicago. The 
elder Mr. Loeb was one of the organizers 
of the agency in 1901. The agency 
maintains offices in New York City, 
Boston, Philadelphia, Detroft and Mil- 
waukee. 

Along with the announcement of the 
retirement of the elder Mr. Loeb, a 
number of other changes in the organi- 
zation are made known. Samuel A. 
Graham, who has been assistant secre- 
tary, is elected secretary, and Miss 
Florence G. Merritt, who ‘has been sec- 
retary and treasurer, will be treasurer. 
Rudolph F. Wanke, manager of the 
brokerage department, takes on the addi- 
tional duties of assistant secretary. 

Three new vice-presidents have been 
elected. They are Harry G. Johnson, 
manager of the casualty department; 
Leslie H. Cook, manager of the London 
Lloyd’s division, and C. Robert O’Boyle, 
manager of the marine department. 
Vice-presidents who have been re-elected 
during the re-organization are Howard 
G. Kornblith, Lester Kornblith, Edwin 
S. Rand and John J. Chavanne, Jr. 





NORFOLK, VA., AGENTS ELECT 


John T. Minter was advanced from 
vice-president to president of the Asso- 
ciation of Fire Underwriters of Norfolk, 
Va., at the annual meeting last month. 
He succeeds Benjamin B. Burroughs, 
who was elevated to the presidency 0 
the Virginia Association of Insurance 
Agents at its last annual meeting. 
Stewart Brown was elected vice-presi- 
dent; John Cahill was reelected secre- 
tary-treasurer. Mr. Burroughs remains 
a member of the directorate of the Nor- 
folk board. New members of the board 
elected as Louis T. Dobie, Calvert R. 
Dey, George Gordon and Lowery D. 
Finley. 





AGENT NAMED BANK DIRECTOR 


Announcement of the election of 
Chester C. Jennings as one of two new 
directors of the Baltimore Commercial 
Bank has been announced by the instt- 
tution. Mr. Jennings is well known in 
insurance circles, being president of the 
Mutual Insurance Agency, Court Square 





3uilding. 














Febr 





7, 194 i 


=— 
ISAL 


| Newark 
wise at 


President 
told the 
ISSion jn 
the SEC 
lding on 
),000 was 
Sirable.” 
OPPOsing 
nference 


rrogated 
sue with 
1933 se. 
"In the 
it of se. 

by in- 


a Safe 
S of all 
N effort 
bidding 
sections 
‘d busi- 
he law, 
d them 


ing the 
elation- 
bank- 
restiga- 
showed 
ted in 
serably 
of in- 


nes 
ency 
presi- 
icy of 
an of 
S son, 
‘y was 
The 
nizers 
gency 
City, 
- Mil- 


»f the 
eb, a 
rgani- 
el A. 
secre- 
Miss 
1 sec- 
surer. 
the 
addi- 


been 
nson, 
nent; 
ndon 
soyle, 


ment. j 


ected 
ward 
dwin 








February 7, 1941 






a— UNDERWRITER 7 





Page 25 











Knights of Round Table Raise 
$4,000 for British War Relief 


Two mobile feeding units, or traveling 
kitchens, purchased with funds raised by 
the Knights of the Round Table of New 
York, will soon be on their way to Eng- 
land, it is announced by the downtown 
branch of the British War Relief So- 
ciety, 150 William Street, New York. A 
total of $4,000 was raised by the Knights 
of the Round Table, composed of fire 
and casualty insurance executives lo- 
cated in the East. The traveling kitch- 
ens will cost $3,500 and the remaining 
$500. will be used to provide hospital 
equipment for the British. 

The funds were raised by subscription 
and at the annual dinner of the organi- 
zation held at Keen’s English Chop 
House, New York, last Friday evening. 
Fifty-six knights, esquires, neophytes, 
“strangers” and guests attended the din- 
ner and participated in the singing and 
fun which accompanied it. 

Officers were re-elected as follows: W. 
E. Mallalieu, king; J. M. Haines, presi- 
dent; B. N. Carvalho, vice-president; B. 
M. Culver, treasurer, and H. N. Kelsey, 
scribe. Neophytes who were advanced 
to the rank of esquire were Robert G. 
Clarke, Great American; F. S. Dauwal- 
ter, National Board; E. W. Elwell, Royal 
Exchange; Claude W. Fairchild and Ray 
Murphy, Association of Casualty & Sure- 
ty Executives; H. P. Jackson, Bankers 
Indemnity; H. Belden Sly, Eastern Un- 
derwriters Association, and W. F. Wat- 
son, American Home. “Strangers” who 
were admitted to the rank of neophyte 
were E. J. Bond, Maryland Casualty; 
John B. Carvalho, Northeastern of Hart- 
ford; John R. Cooney, Firemen’s of New- 
ark; William M. Frink, Norwich Union; 
Clifford B. Morcom, Aetna Casualty & 
Surety; Jesse W. Randall, Travelers, 
and Kenneth Spencer, Globe Indemnity. 

Guest speakers were H. Sholto Watt 
of the British Library research staff in 





N. Y. Bowling League Results 
In the Insurance Bowling League of 
New York last Friday night, January 31, 
Corroon & Reynolds, by winning three 
games, went into a tie for second spot 
with the Insurance Co. of North Amer- 
ica, which dropped one game. The 
Northern Assurance team asked that 
they be credited with two good tries. 
They lost one game to the Aetna Life 
by two pins and another by twenty-one 
pins. The Aetna Life took most of the 
honors with a high game of 925 and a 
three game total of 2,623 with the help 
of a 600 series by Cocciardo. The high 
game credit for the evening went to 
Bouchier of the London & Lancashire 
for his 231. 

Team standing on January 31: 


Aetna Life Affiliated Cos... 47 10 
Ins. Co. of North America.. 41 16 
Corroon & Reynolds........ 41 16 
Royal-Liverpool-Marine .... 37 20 
Phoenix-Norwich-Marine ... 32 25 


Aetna Fire Group.......... 32 25 
Great American ............ 30 37 
Pearl Assurance ........... 30 37 


Travelers Insurance Co..... 29 28 
General Reinsurance ....... 28 29 


Appleton & Cox..........05 24-33 
Bee Oe Some. oo ccs cccovces 22 35 
Hanover Fire .............- y:| rs 3 
London & Lancashire....... 19 6 §638 
orthern Assurance ........ 17 40 
General Accident ........... 7 50 





FIRE REPORTS IN VA. 

Fire companies operating in Virginia 
have been directed by the State Corpora- 
tion Commission to report gross pre- 
miums collected from policies in each 
City and town in the state in 1940 by 
March 1. The reports will not include 
reinsurance. There will be no call at 
this time for such information as to 
counties, the commission stated. 


New York, and Claude Bawden, Under- 
writers’ Laboratories. Mr. Watt de- 
scribed his experiences during a recent 
visit to London. Mr. Bawden enter- 
tained his audience with “Magic and 
Fire.” 


Agents May Deduct Loss 
Of Premiums From Tax 


The Iowa State Tax Commission has 
held that agents’ losses on uncollectible 
premium accounts for fire, casualty or 
surety companies may be deducted from 
the agents’ gross income as “bad debt” 
losses which might be classified as ordi- 
nary and necessary business expenses. 
In the event a loan is made or a note 
taken covering the whole or part of the 


premium, such losses may be deducted 
only to the extent of the commissions 
previously reported as income. 

In regard to life agents, the ¢ommis- 
sion in 1935 established a ruling which 
is contrary to that for the fire, casualty 


and surety agents, and it has never 
been changed. The commission held 
that life agents, when they advance 


premiums due, and the policyholder per- 
mits the policy to lapse without reim- 
bursing the agent for the cash advanced, 
no deductible loss is recognized. 








AND A FURNACE 
IS FIREPROOF 





The steel and concrete of a “fireproof” building can- 
not burn. But what's inside that steel and concrete 
can burn...and when fire gains headway in such 
structures, they become in effect large-scale furnaces! 

Countless cases of disastrous losses to contents, 
with consequent interruption of business, in all 
types of fire resistant structures, are eloquent proof 
of the fact that—until a way is found to fireproof 
the contents of buildings—the two fundamental 
principles of effective fire protection will remain 
the same: prompt discovery of fire, and prompt 


and accurate alarms. 


To assure prompt discovery of fire, and prompt 
and accurate alarms, A.D.T. provides two Auto- 
matic Fire Detecting and Reporting Systems: 





fire department. 





Sprinkler Supervisory and Waterflow Alarm: (for sprin- 
klered buildings). Makes the sprinkler an automatic fire 
alarm, automatically summoning the fire department the 
instant a sprinkler head opens, or when a serious leak 
occurs, thereby minimizing fire and water damage. Also 
maintains an automatic check on shut-off valves and othe- 
points controlling the supply and distribution of water. 

Aero Automatic Fire Alarm: (for unsprinklered buiic 
ings, or in conjunction with sprinklers). Automatical: 
detects fire when it starts, and automatically summons t..c 


In many cases adoption of these A. D.T. Serviccs 
results in immediate, substantial savings by makir. = 
it possible to revise or eliminate other protection 
measures that are more costly but less effective. 

Write for further information. 


A. D. T. AUTOMATIC FIRE DETECTING AND REPORTING SYSTEMS 
Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N. Y. 
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HONOR JOHN GLENDENING 
President Smith of Home Host at 
Philadelphia Dinner to Vice-Presi- 
dent Transferred to N. Y. 
Harold V. Smith, president of the 
Home of New York, was host at a color- 
ful dinner in the Bellevue-Stratford 
Hotel last Friday evening in honor of 
John Glendening, recently elected vice- 
president of the Home, and C. Harry 
Smith, elected vice-president. of _ the 
Franklin. This affair served as a fare- 
well party to Mr. Glendening by the 
Philadelphia office and a hearty wel- 
come was indicated for him by the 
many officers and employes attending 
from the New York office, where Mr. 
Glendening will shortly take up his 

duties with the company. 

Mr. Glendening’s entire thirty years 
in insurance has been spent with the 
Franklin Fire, and the promotion to 
New York is well merited. He will be 
missed by his many friends in Phila- 
delphia. 

C. Harry Smith will now have com- 
plete charge of the Philadelphia office 
for the entire group of companies. He 
brings to his new position twenty-five 
years’ experience in the Philadelphia 
and suburban districts, his insurance 
career beginning with the Philadelphia 
Fire Underwriters Association. 

A reception preceded the dinner Fri- 
day. George E. Allen, former Com- 
missioner of the District of Columbia 
and now vice-president of the Home, 
was introduced as toastmaster for the 
evening by Assistant Secretary Percy 
G. Buck. 

During the evening Miss Josephine E. 
Zwick presented to Mr. Glendening a 
beautiful antique Sheffield tray on be- 
half of all the company employes at 
421 Walnut Street. 





Fire Co. Reports 
(Continued from Page 1) 


against $12,214,569, the decline being at- 
tributed to the gain in premium writings. 
Other members of the group, including 
the Lumbermen’s, Reliance and Phila- 
delphia National, all show gains in the 
unearned premium reserve. 
Royal-Liverpool 

The Royal-Liverpool Groups report 
an increase in unearned premiums for 
the eleven fire-marine companies of 
$1,222,854, or 3.28%. Total net premiums 
last year were $37,316,317. 

The Atlantic Mutual, which writes a 
large volume of marine business, reports 
1940 net premiums, exclusive of war 
premiums, of $5,879,118, compared with 
$5,355,643 for 1939. 

Statements of the Continental and 
Fidelity - Phenix of the America Fore 
Group, previously published, show pre- 
mium gains of well over 10% and com- 
panies in the St. Paul Group show an 
increase, but of smaller percentage. 

Premium income of the Paul Revere 
of Buffalo, a member of the Home of 
New York Fleet, was up more than 17% 
last year. The Providence Washington 
of Providence, R. I., reports a small gain 
in the unearned premium reserve. 





Royal Exchange Man Paints 
Portrait for War Relief 


A portrait of King George VI has just 
been presented to the British War Re- 
lief Society by Irving Holtzman of the 
Royal Exchange for whatever disposi- 
tion the society deems to be most ad- 
vantageous toward the purpose of Brit- 
ish war relief. The painting portrays 
King George in the uniform of an ad- 
miral of the Royal Navy but, despite the 
dress regalia, the King’s face reflects 
the simplicity and the kindliness of a 
nature well known to the British people. 

Mr. Holtzman, who has been an ac- 
éountant with the Royal Exchange for 
twenty-two years, enjoys his hobby as a 
non-professional portrait painter and 
landscape artist having numerous pieces 
to his credit. He studied art at Cooper 
Union and at the National Academy. 








N. Y. Underwriters 
Promotes Officials 


'. C. Stoddard is retiring as senior 
vice-president of the New York Under- 
writers, and R. L. Tanner succeeds him 
in that position. T. C. Taliaferro and 
R. S. Stoddart, former secretaries, have 
been elected vice-presidents. 

Secretary F. R. Scott becomes senior 
secretary and Assistant Secretaries H. 
C. Davis and H. C. Klein have been 
appointed secretaries. Announcement of 
these advancements is made following 
the meeting of the board of directors 
February 5. 

J. C. Stoddard retires because of ill 
health. Mr. Tanner has been with the 
company since 1914 and Mr. Taliaferro 
since 1920. 


Stockham Talk 


(Continued from Page 19) 
came effective January 1, 1940, * * * 
imposes a restriction on foreign invest- 
ments by United States branches of fire 
and marine companies of not exceeding 
10% of their total admitted assets in 
Canadian Dominion and Provincial gov- 
ernment obligations or guarantees not 
in default, plus $500,000 in securities is- 
sued or guaranteed by the government 
of the country where the company was 
organized, or any province or major 
political subdivision thereof, and not in 
default. Surely at the present time pol- 
icyholders of United States branches of 
foreign companies must derive satisfac- 
tion from the knowledge that all but a 
small fraction of the admitted assets of 
such branches must be kept invested 
in American securities. 
Remittances to Home Offices 

“A certain amount of publicity has 
occasionally been given to the remit- 
tances which United States branches of 
foreign insurance companies make to 
their home offices abroad, and in case 
there should be any misconception as 
to the nature and extent of such re- 
mittances, it might be interesting to you 
if I comment briefly thereon. 

“T have pointed out that deposited 
and trusteed assets cannot be released 
without the consent of the Superintend- 
ent of Insurance; hence, there need be 
no fear in the mind of anyone that such 
assets may be substantially diminished 
through release and transfer abroad of 
part of them. As I have already stated, 
however, the income earned on_ such 
assets may be paid over to the United 
States branches, and such income then 
becomes part of the ‘free’ funds in their 
possession. The New York Superintend- 
tent of Insurance, in his speech of last 
May said in effect that under a Depart- 
ment ruling these ‘free’ funds in the 
hands of the United States branches 
could not be sent abroad without the 
consent of the Superintendent. Thus, 
the Superintendent has it in his power 
to prevent any remittances at all from 
being made if he should see fit. 

“However, generally speaking, United 
States branches have been permitted to 
remit at least a considerable part of 
their investment earnings to their home 
offices, as it is well recognized that the 
home offices are entitled to receive some 
return on the substantial capital invest- 
ments they maintain in the U. S. 
in order that their branches there may 
not only comply with legal requirements 
as to minimum resources, but also have 
such substantial surpluses as will make 
the branches virtually self-contained and 
self-supporting, and thereby merit the 
complete confidence of the American 
insuring public. Such remittances may 
be likened to the dividends paid to 
stockholders by domestic companies. 

“Many companies have for years fol- 
lowed the conservative practice of re- 
taining in the surpluses of their United 
States branches a large part of their 
underwriting profits, which practice—at 
least in the case of most of the British 
companies—has been the principal con- 
tributor to the steady- growth of surplus 








JACK SHARKEY FETED 





Retired New York Fieldman of North- 
western National Guest of Syracuse 
Field Club 
Jack Sharkey, retired special agent in 
New York State for the Northwestern 
National, was guest of honor at a testi- 
monial luncheon given a few days ago 
by the Syracuse Field Club. John A. 
Jordan, Continental, paid fine tributes 
to Mr. Sharkey, stating that he had first 
met him about thirty years ago at Bath, 
N, Y., where they both had gone for a 
loss adjustment, Since that time they 
have been close friends. Mr. Jordan 
expressed regret at Mr. Sharkey’s re- 
tirement and the hope that the release 
from active duties will enable him to re- 
gain his health and be able to enjoy 
many years of leisure. He was present- 
ed with a handsome pen and pencil set, 

suitably engraved. 

Mr. Sharkey was born in Glasgow, 
Scotland, and came to the United States 
when he was fourteen years of age. 
He entered insurance at the age of 
eighteen as a clerk with the J. E. Hyme- 
man agency in Philadelphia. He later 
joined the late John Rice as assistant 
special agent of the Prussian National. 
After a time with the Prussian National 
Mr. Sharkey managed the general agen- 
cy of Theis Bros. at Wilkes-Barre, Pa. 
From there he came to New York as 
snecial agent of the Eagle Fire and in 
1909 became state agent of the North- 
western National for the State of New 
York, which position he held until his 
retirement. 





to policyholders over a long period of 
years. To illustrate, at the end of 1929 
fifteen old established United States 
branches of British fire and marine in- 
surance companies had an average ratio 
of policyholders’ surplus to total admit- 
ted assets of 36.5%. At the end of 
1939, ten years later, that ratio for the 
same companies stood at 47.5%. 

“The increase in surplus resources of 
these United States branches is further 
illustrated by the average ratio of pol- 
icyholders’ surplus at the end of 1928 
to net premiums written in the follow- 
ing year of 1929 compared with the 
same ratio ten years later. The earlier 
average ratio for the same fifteen com- 
panies was 67.4%, while ten years later 
(in 1939) it was 107.7%. In other words, 
these companies had in 1939 on the aver- 
age, substantially larger surplus re- 
sources than they had in 1929 when they 
were transacting a larger volume of busi- 
ness than in 1939. 

“T have tried, gentlemen, to draw a 
mental picture without which it is hardly 
possible intelligently to interpret the 
Statement of Condition of the United 
States branch of a foreign insurance 
company. If you will approach an analy- 
sis of a Statement of Condition in the 
light of these fundamental legal safe- 
guards that have been so wisely written 
into the insurance laws, and which afford 
such a high degree of protection to pol- 
icyholders of United States branches of 
foreign companies; if you also have some 
knowledge of the general character and 
quality of the investment portfolio of the 
United States branch with which you 
are concerned; and if you have confi- 
dence in the integrity, ability and con- 
tinuity of its management, you will, I 
am sure, have no difficulty in reaching 
an intelligent and safe conclusion as to 
whether or not its policies are symbols 
of dependable insurance protection for 
its policyholders in the United States.” 





STANLEY STULTS LOSES MOTHER 

Addie F. Stults, mother of C, Stanley 
Stults, Hightstown, N. J.,, chairman of 
the finance committee of the National 
Association of Insurarece Agents and 
former executive committeeman, died at 
Hightstown January 30 in her seventy- 
fifth year. Mrs. Stults had been presi- 
dent of the Allen & Stults Agency since 
the death of Mr. Stults in 1917, Sur- 
vivors, in addition to Stanley, are a son 
in Texas and two daughters, one in 
West Virginia and the other in Hights- 
town. ‘ 


Royal-Liverpool Groups 
1940 Underwriting Result, 


Net premiums of the eleven fire-ma- 
rine companies in the Royal-Liverpoo| 
Groups amounted in 1940 to $37,316317 
Losses incurred were $14,701,157, of 
39.40% ; adjustment expenses $1,276,670 
or 3.42%; taxes $2,346,873, or 6.20% 
afid general expenses $15,340,317, oy 
41.11%, leaving a trading gain of $3. 
651,300, or 9.78%, As there was an in. 
crease in the combined unearned pre. 
mium reserves of $1,222,854, or 3.28% 
the underwriting gain was $2,428 446 
or 6.50%. oan 

Following are the underwriting re. 
sults of the four leading companies jp 
the group: 


Royal 
Net premiums ...... $9,042,154 sai 
losses incurred ..... 3,612,881 30,06 
Adjustment expenses 339,386 3.75 
WARES ie wehcpaiae ec 524,357 5.80 
General expenses ... 3,997,119 44. 
Trading @21N ..< <<<. 568,411 6.28 


328,798 3.64 
239,613 264 


Increase in unearned 
Underwriting gain 
Liverpool 
Net premiums 
Losses incurred 
Adjustment expenses 


MARES Ey Sossiswaatlcias 362,525 4.24 
General expenses.... 3,897,405 45.42 
(Oe Gia: |) ee 471,341 552 


318,393 373 
152,948 1.79 


Increase in unearned 
Underwriting gain 


Queen 
Net premiums ...... $7,963,864 
Losses incurred 3,198,908 40.17 
Adjustment expenses 298,043 3.74 
BAGS 7, cere eee 360,597 4.53 
General expenses ... 3,408,371 42.80 
Wtadine gain «ccs 697,945 8.76 


263,626 3.31 
434,319 5.45 


Increase in unearned 
Underwriting gain .. 


ewark 
Net premiums ...... $3,030,093 
Losses incurred ..... 1,192,349 39,35 
Adjustment expenses 110,166 3.64 
LE TCR Sas aren 142,759 471 
General expenses 1,254,302 41.39 
Trading’ fait esos. 330,517 10.91 


Increase in unearned 


Underwriting gain . 232,622 7.68 





Johnson Feature Speaker At 
Philadelphia Society Dinner 


Louis Arthur Johnson, former assist- 
ant Secretary of War, will deliver an 
address before the annual banquet of 
the Insurance Society of Philadelphia 
at the Penn Athletic Club next Mon- 
day evening, 

The role of toastmaster will be filled 
by John A. Stevenson, president of the 
Penn Mutual Life. 


A number of prominent insurance men of 
Philadelphia, New York and other cities will 
be at the head table. Among these will be 
John W. Donahue, president of the Insurance 
Society of Philadelphia; Matthew H. Taggart, 
Insurance Commissioner of Pennsylvania; John 
S. Thompson, president, Insurance Institute of 
America; C, Gough, deputy Insurance Com- 
missioner of New Jersey; John J. King, presi- 
dent, Insurance Society of N .; Edward J] 
Bond, Jr., president, Maryland Casualty; John 
A. Diemand, executive vice-president, Indem- 
nity Co. of North America; Harold V. Smith, 
president, Home of N. Y.; J. Victor Herd, 
vice-president, Fire Association; William 
Read, president, Camden Fire; John H. Grady, 
attorney, General Accident; Sheldon Catlin, 
assistant to ‘the president, Insurance Co. of 
North America; J. Somers Smith, executive 
secretary, Philadelphia Contributionship;_ T. 
Magill Patterson, secretary, Pennsylvania Fire. 

Also H. P. Stellwagen, vice-president, In- 
demnity Co. of North America; M. J. Brod- 
erick, president, Eureka Casualty; William, T. 
Harper, vice-president, Maryland Casualty; Clif- 
ford Lewis, Jr., treasurer, Mutual Assurance; 
M. Albert Linton, president, Provident Mutual 
Life; Henry Penn Burke, Joseph R. Knowlan; 
John Glendening, W. Staniey Kite, J. Sander- 
son Trump, all past presidents of the Insurance 
Society; Elmer Van Dusen, games F, Mitchell, 
Ir., vice-presidents of the Insurance Society; 
Ernest E, Lindner, general chairman of ban- 
cuet committee; George W. Ruhl, Newton B. 
Meade, vice chairman of banquet committee; 
and Paul M. Fell. 


HEADS ST. LOUIS BROKERS. 

William T. Jones, Jr., a broker wit 
W. H. Markham & Co., was installed: as 
president of the St. Louis Association of 
Insurance Brokers on February 4. He 
succeeds Fred E. Maginity of the Lon 
W. Harlow & Co. agency. 
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a Here is a timely picture and 


message to make prospects 
think about the services that you 
offer. This advertisement ap- 
pears in the January 27th 
issue of Time, the weekly 
news magazine—and in 
the February issue 
of Nation’s Busi- 
ness. The Aetna Po adsl 
Fire Group, q 
W. Ross 
McCain, 
President. 





NOT ALL 
DANGER SPOTS 
ARE 
MARRED 











Here, for example, are four common 
types of winter accidents. Just as a 
matter of interest, put a check mark 
opposite those against which you are 


not insured. 


— Personal injuries to yourself, say, 
from falling on the ice— 


2? — Your automobile skidding —caus- 
ing injuries to others or their 


property— 


































DANGER 


Lee. 








Sica damage fo your house 
and furnishings from defective 


heating equipment— 


— Tradesmen slipping on ice or snow 
on your property and suing for 
damages— 


What kind of insurance should 
you have to cover all these con- 
tingencies? Your local agent can 
tell you in a few minutes. His ex- 
pert advice—both when you buy 
insurance and in the event of loss 
—is an important part of complete 


insurance protection. 





Here is another money-wise in- 
surance fact. When your policy is 
with a capital stock company, it is 
backed by both a paid-in capital 
and surplus. You are never liable 


for assessment. 


Don’t Guess 
About Insurance 





CONSULT YOUR 
LOCAL AGENT 
or BROKER 


The ATNA FIRE GROUP 


NEW YORK 


CHICAGO 


HARTFORD, CONNECTICUT 


SAN FRANCISCO CHARLOTTE, N.C 


TORONTO, CAN 
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Bennett Backs Roosevelt’s Plan 
For Assistance to Great Britain 


National defense necessities are the 
very things that have made insurance 
so necessary in business life, General 
Counsel Walter H. Bennett of the Na- 
tional Association of Insurance Agents 
said last week when addressing the joint 
meeting of the Memphis, Tenn., Chamber 
of Commerce and the Memphis Insur- 
ance Exchange. It is obvious, he con- 
tinued, that as this country becomes 
more and more busied with the tools 
of preparedness and defense measures 
are more and more advanced, the value 
of property insurance stands out in sharp 
relief. Continuing, he said: 

“It is well known that the American 
people are continually facing possibility 
of attack from fire, floods, explosions, 
public liability and many other hazards 
that cause destruction of property, in- 
terruption of business and loss of great 
amounts. That is the time that security 
is needed most. When men, machines, 
buildings, properties and business activi- 
ties are protected by insurance, the work 
progresses with greater confidence and 
production proceeds with minimum de- 
lay. Precautions thus taken constitute 
a sound investment in national defense.” 

Saying that all men are not willing to 
subscribe to the efforts of the Prime 
Minister of Great Britain and the Presi- 
dent of the United States in defense of 
the processes of democratic government. 
Mr. Bennett cited the case of President 
James S. Kemper of the Chamber of 
Commerce of the United States in the 
latter’s reported advocacy of defense of 
the Americas only, saying: 

“T have known him for a quarter of 
a century as an estimable gentleman. 
He is a successful businessman and in 
the same business with which I am con- 
nected, the insurance business. He owns 
or controls or manages insurance com- 
panies operating under the mutual sys- 


tem. He is reported in the public press 
as having recently made a speech before 
the Chicago Association of Commerce, 
holding forth that the greatest possible 
contribution the members of that and 
similar organizations could make would 
be, first, to influence Congress and the 
President to reverse the present trend 
toward getting America into war, and 
second, to exert every effort to secure 
adoption of the obvious steps necessary 
to reestablish American economy on a 
sound basis. 

“That seems to mean a call to reverse 
the efforts now being made by the 
Federal Administration in Washington to 
furnish all aid to Britain short of war. 
It is more than likely that instead of 
such a reversal reestablishing American 
economy, it would wreck American econ- 
omy, destroy American business, and 
place in immediate jeopardy America it- 
self. American business men ought to 
see that what is being attempted is not to 
put America into war but to keep war 
out of America. 

“When a man in public life, particu- 
larly one occupying such an important 
and far-reaching position as the presi- 
dent of the Chamber of Commerce of 
the United States, advocates (as the 
press reports) only actual defense of 
North America and a portion of South 
America adjacent to the Panama Canal, 
he thus proposes to surrender part of 
the Monroe Doctrine and open the door 
for the establishment of military bases 
by foreign aggressors on this hemis- 
phere, which would afford the oppor- 
tunity for easy attack upon the United 
States. Surely the businessmen of 
America are not going to adopt any such 
program by inviting the President of 
the United States to sponsor a move- 
ment that would lead to their ultimate 
destruction.” 


Florida Dept. Head 


JOHN EDWIN LARSON 


John Edwin Larson is the new State 
Treasurer and Insurance Commissioner 
of Florida. He has just abolished the 
title of assistant commissioner and will 
have two deputies, one of them being 
T. T. Elmore of Jacksonville, who has 
been an investigator for the Insurance 
Department. The other deputy is yet 
to be named. 





WOMEN TO GIVE BENEFIT SHOW 

Insurance Girls Service Club of Los 
Angeles, which has a membership of 341, 
making it one of the largest units of the 
National Association of Insurance Women, 
is putting on a show February 7. The 
Studio Village Theater has been engaged 
for the evening, and proceeds will go to 
the fund for supporting the employment 
bureau maintained by the club, 





F. & G. FIRE REPORTS GAINS 


Net Premiums Show Increase of 15% 
in 1940; Ogden Sees Continuance 
of Gains; Assets Higher 
That expenditures for national de- 
fense would affect favorably for sometime 
the premium income of fire insurance 
companies was predicted by Harry F. 
Ogden, president of the Fidelity & 
Guaranty Fire, Baltimore, at the annual 
stockholders’ meeting held at the offices 
offices of the company on January 24. 
Any long-range prediction of the ulti- 
mate effect of these expenditures, how- 
ever, was avoided by Mr. Ogden, who 
told the stockholders that the policy of 
the management would be to proceed 
with caution and conservatively in its 
underwriting and investment program. 
Net premium writings of the company 
during 1940 were $5,579,641, the presi- 
dent pointed out in his report. This 
total was a gain of $738,877, or 15.3% 
over 1939. Investment income was 

$198,535. 

It was stated in Mr, Ogden’s report 
that in spite of the addition of nearly 
half a million dollars to unearned pre- 
mium reserve, there was added to sur- 
plus from operations $169,230 and sur- 
plus at the end of 1940 was $1,913,395. 

Total assets of the company at the 
end of 1940 were $8,097,107. This was 
an increase of $522,591 over the end of 
the previous year. He also jointed out 
that the company holdings in United 
States Government, Federal Lank Bank 
and municipal bonds made up 51.25% of 
the securities owned and cash on hand 
and in banks was $1,556,807. 

H. R. FRENCH PLEADS GUILTY 

Hallet R. French, former Seattle gen- 
eral agent for the Merchants Fire of 
New York, has pleaded guilty to a 
charge that he embezzled premiums on 


marine insurance which he wrote on 
the Tacoma Narrows Bridge. He was 
arrested on December 3 last charged 


with embezzling $1,217. 
5 ’ 





Texas Court Decisions on Fixing 


Value of Cotton Cargo Lost by Fire 


Action was brought against licensed 
fire insurance agents for damages for 
failure to procure for the plaintiff a fire 
insurance policy for $1,000 covering cot- 
ton owned and transported by him on 
his own trucks from Eldorado, Tex., to 
gulf ports during the season of 1936. 
In November, 1936, plaintiff alleged, he 
lost by fire in transit thirteen bales of 
cotton of the value of $800 which would 
have been protected by insurance but 
for the failure of the defendants to pro- 
cure the policy they agreed to procure 
for him. 

In evidence it appeared that the cargo 
policy was procured but was almost im- 
mediately canceled without insured be- 
ing notified of the cancellation. The 
Texas Court of Civil Appeals held, Dar- 
gan v. Robinson, 140 S.W. 2d 561, that 
on the evidence it appeared that plain- 
tiff was hauling his cotton upon informa- 
tion that he had cargo coverage under 
his agreement with defendants to secure 
it, when in fact he was yv.ithout such 
protection. 

The facts presented by the evidence 
were held to bring the case within the 
general rule “that a broker or agent 
who, with a view to compensation for 
his services, undertakes to procure in- 
surance on the property of another, and 
who fails to do so, will be held liable 
for any damage resulting therefrom.” 
(18 A.L.R. 1214.) 

Value Not Supported by Competent 

Evidence 
“The market value of the cotton de- 


stroyed was held to be at the time and 
place of the loss. This the jury found 
to be $767.14. The court sustained the 
defendant’s contention that this finding 


was not supported by competent evi- 
dence. Plaintiff testified that he had 
already sold the cotton to a firm at 


Houston under contract for $767.14, to 
be delivered at Houston. He did not 
state how long the cotton had been 
under contract. This, the court said, 
manifestly did not establish the market 
price of the cotton at the time and 
place of the loss. 


The cotton was destroyed near Sonora, 
far removed from Houston, and where 
there was a readily determinable market 
value, fluctuating from day to day. Man- 
ifestly the market value of cotton con- 
centrated at a port of embarkation for 
shipment would not be the same on a 
given date, as the inland markets where 
long hauls are required as in the case 
at hand. 

The cost of transportation and other 
contingencies would necessarily affect 
the inland market. And if the cotton 
had been contracted long before ship- 
ment, the contract price would not have 
determined the November 6, 1936, mar- 
ket value. 

It was, therefore, held that no mar- 
ket value at or near Sonora had been 
shown; and the burden was on plaintiff 
to prove it by competent evidence. Even 
if the contract price at Houston had 
been the market value there on Novem- 
ber 6, this, it was held, would not have 
been competent evidence of the market 
value at Sonora. 

Judgment for plaintiff was therefore 
reversed and the case remanded. 








_ surance laws. 
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CHICAGO PREVENTION EXHIBIT 





Fire Department and Commerce G 
Making Comprehensive Effort to 
Cut Down Fire Losses 


The Chicago Fire Department and the 
fire prevention committee of the Chi. 
cago Association of Commerce, with the 
full cooperation and assistance of the 
Fire Insurance Patrols and other inter. 
ested agencies, are staging a comprehen. 
sive fire prevention exhibit on the 


rt 


ground floor of the Commonwealth Eq. 
son Building, 72 West Adams Stree 
Opening on Saturday, February 1, a 


11:30 am. the exhibition will 
through Saturday, February 15. 
public is invited free. 

The theme of the exhibit: “Fire Pre. 
vention a patriotic duty of all citizens— 
destruction by fire is waste,” has received 
strong endorsement not only from Chi. 
cago’s industrial, civic, and educational 
leaders, but from the men primarily re. 
sponsible for defense preparations—Sec- 
retary of War Henry L. Stimson, Sec- 
retary of the Navy Frank Knox, and 
members of the Advisory Commission to 
the Council of National Defense. 

Highlights of the show are displays by 
the fire insurance patrols; modern fire 
fighting equipment; prize-winning pos- 
ters by public and Catholic school stu- 
dents entered in the contest conducted 
by the association’s fire prevention com- 
mittee; and historic relics from the 
Great Chicago Fire and from Colonial 
times. The last-named display features 
the famous collection of the Insurance 
Co. of North America, including fire 
axes dating from 1845; old hook and 
ladder wagon, original model Latta 
steam engine made in 1853; a brass noz- 
zle of 1800 and brass horn of the same 
date; sewed leather black jack of about 
1700; riveted leather hose 1817, wooden 
grease pot 1800, leather belts 1853; work 
torch and leather fire bucket 1736; primi- 
tive fire megaphone 1761, and volunteer 
firemen of Philadelphia model 1876. 


Tun 


The 





Va. Not to Ask Ruling 
Upon HOLC-SCA Contract 


Commenting upon the fire insurance 
contract between the Home Owners 
Loan Corp. and the Stock Company 
Association, Virginia Insurance Commis- 
sioner George A. Bowles on Tuesday 
said that certain interests are contend- 
ing that some of the provisions of this 
contract are in violation of Virginia in- 
This contract, he said, is 
unique and presents problems for all the 
states, which, through the National As- 
sociation of Insurance Commissioners, 
have undertaken a study of the prob- 
lems. He does not believe it advisable 
for him to ask the State Corporation 
Commission for a formal ruling on the 
contract at this time. 





New Georgia Commissioner 


Suspends HOLC Ruling 


Homer C. Parker, the new Insurance 
Commissioner of Georgia, has rescinded 
temporarily the ruling of former Com- 
missioner Downing Musgrave that the 
Home Owners’ Loan Corp.-Stock Com- 
pany Association fire insurance contract 
is iliegal because it violates Georgia 1"- 
surance laws. Commissioner Parker 
holds the problem is of national scope 
and as efforts are now being made to 
revise the contract so that it will meet 
state requirements he has suspended 
until April 30 his predecessor’s ruling. 





CARLSON HEADS FIELD CLUB 


The New Jersey Field Club has elect- 
ed Wesley R. Carlson of the Glens Falls 
as president. He succeeds S. G. Lewis. 
Other officers elected are as_ follows: 
Robert C. Hamilton, Queen, vice-presi- 
dent; G. H. Martin, New York Under- 
writers, secretary; J. D. Sullivan, Crum 
& Forster, treasurer. The executive 
committee includes Mr. Lewis, J. L. 
Lacher, J. J. Broughton and Fred Ad- 
ams. W. F. Petry, National Liberty, 
was elected a member at the last meet- 
ing. ; 
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“The underwriting policy of- 
the “Queen” is such that its 
stability should not be vitally 


affected by any conflagra- 
tions, or any succession of 
small disasters. Policyhold- 
ers’ surplus is more than 


150% of reported liabilities, a 


highly satisfactory ratio and 


“more than half of the com- 
_pany's assets comprise cash © 
and U. S. Government Bonds. 


“lt possesses an excep- 


tionally strong financial po- 
sition and is one of the 


leading companies of the 


country.“— Best's Insurance — 
_ Reports—1940. 


MAY MEAN NOTHING TO YOU 


but... 


to us it is an occasion to review, with pride and appreciation, the 
accomplishments made possible by the loyalty and competence of a far- 


flung agency organization. 


The “Queen’s” strong financial structure has withstood the test of con- 
flagrations and economic upheavals. Since its incorporation in New 
York State in 1891, the Queen Insurance Company of America has been 
closely identified with the country’s industrial development and has 
made important contributions to the rebuilding of population centers 
devastated by conflagrations, windstorms and other disasters. Its under- 
wriling, loss-paying, and service facilities have kept pace with the 


country’s growth and with the requirements of its agents, brokers and 


policyholders. 


To its present representatives and to those who may become agents of 
the “Queen” in the future we pledge a continuation of our cooperation 
in providing unquestioned security hacked by many practical aids toward 


increased premium production. 
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SPUR IN DEFENSE PROGRAM 





Ellis Sees More Industries Responding 
to Need for Use and Occupancy 
for Their Plants 

Will S. Ellis of the Royal-Liverpool 
Groups at Chicago spoke on use and 
occupancy insurance at the meeting of 
the Minneapolis Insurance Women’s 
Association January 20. A number of 
men were present as guests. 

Mr. Ellis said that U. & O. is going 
on the books in other states very rapid- 
ly at and that it should be 
Saying that the 
as complicated as many 
agents think, he divided his explanation 
into six parts as follows: “What we are 
trying to accomplish; forms; treatment 
given various items; how to arrive at 
amounts of insurance; rates; how to 
adjust losses. 

“All use and 


this time, 
pushed in Minnesota. 
line is not 


occupancy insurance 
seeks to do,” the speaker said, “is to 
maintain the position of a business dur- 
ing the period of interruption caused by 
a fire. It is a matter solely of time and 
earnings. We must forget about physi- 
cal values.” 

He said the national defense program 
has had an important effect on U, & O. 
Many firms not engaged directly in de- 
fense work are going to find it extreme- 
ly difficult to replace any damaged equip- 
ment in the next few years, he said, 
because so many equipment makers are 
using their plants solely for defense 
contracts; thus the non-defense firms 
are seeing the wisdom of carrying U. & 
O. as never before. 





IOWANS HONOR FORSHAY 





Vice-President, National Assn. of In- 
surance Agents, Feted At Meeting; 
New Qualification Bill 

Adoption of an agents qualification 
and licensing bill climaxed the one-day 
mid-year meeting at Des Moines of 
the Iowa Association of Insurance 
Agents which was followed by a testi- 
monial banquet for R. W. (Mickey) 
Forshay of Anita, Ia. The qualification 
bill, which provides for written examina- 
tions for new agents, will be presented 
to the Iowa legislature now in session. 
The measure excludes county mutual 
agents from its provisions, but includes 
state mutual association agents. Life 
and hail agents exclusively are exempted 
from the written examination features. 

But the association paid its tribute to 
Mr, Forshay, who has jumped from a 
local agent in a small Iowa community 
to vice-president of the National Asso- 
ciation of Insurance Agents, the first 
Iowan to be so honored and the first 
time a rural agent has been awarded 
the post. 

Highlighting the testimonial banquet 
was the presentation of a leather-bound 
book containing the signatures of all 
those present and including many letters 
and telegrams sent by those unable to 
attend. Presentation was made by his 
long-time personal friend and dean of 


the Iowa fieldmen, Will H. Harrison, 
state agent for National Fire. 


Others who paid tribute to the Iowan 
included Alex H. Case of Marion, Kans., 
national chairman of the rural agents 
committee; J. Dillard Hall, assistant 
agency director of U, S. F. & G.; George 
W. Scott, educational director of the 
National Association; A. L. Kirkpatrick, 
insurance editor of the Chicago Journal 
of Commerce, and Allan I. Wolff, Chi- 
cago, past president of the National 
\ssociation. 


EARLS TALKS ON SERVICE ACT 


William A. Earls, chairman of the in- 
surance advisory council of the Cincin- 
nati Association of Credit Men, dis- 
cussed the Selective Service Act before 
the group at its meeting, February 4. 
Mr. Earls is chairman of Selective Serv- 
ice Board 17 in Cincinnati. At a meet- 
ing in February or March, the Cincin- 
nati Fire Underwriters Association will 
sponsor a true or false quiz before the 
credit men’s organization. 


KARRER HEADS DETROIT ASS’N 





Succeeds Marantette; Esper Re-Elected 
Vice-President; Waldo Is 


New Treasurer 

Edwin S. Karrer, former treasurer, 
was elected president of the Detroit Asso- 
ciation of Insurance Agents, succeeding 
David T. Marantette, of the Detroit In- 
surance Agency, January 21, Fred C. 
Esper of Arthur J. Rohde, Inc., was re- 
elected vice-president and C. Gilbert 
Waldo of Bosquett & Co. was elected 
treasurer. Elmer Salzman was continued 
as secretary-manager. 

Mr. Marantette, under whose admin- 
istration the association went on a man- 


agerial basis, declined to accept re- 
election, on the theory that, since no 
emergency exists, one year is as long 


as a man should serve as president. 


The board of directors now include 
the following: Mr, Karrer as chair- 
man; Messrs. Marantette, Esper and 


Waldo; Byron A. Carse, president, 
Alexander H. Sibley Co.; Walter B. 
Cary, president, Michigan Insurance 
Agency; Phil G. Clifton, resident mana- 
ger, Marsh and McLennan; George E. 
Cruickshank, Cruickshank, DeCou. & 


AUTOMOBILE ° FIRE 





EA@e oo COVERS REINSURANCE 





EXCESS UNDERWRITERS, Inc. 


JOSEPH P. GIBSON, Jr. 
PRESIDENT 


MORTIMER D. PIER 
SECRETARY 


Telephone: BEekman 3-1170 


90 John Street 


New York, N.Y 





Suliburk; William A. Doyle, William A. 
Doyle & Co., Inc.; Henry W. Peacock, 
Kelly-Halls-Peacock, Inc.; H. Thompson 
Stock, Arthur J. Stock Insurance 
Agency. 


NEW ILLINOIS SHORT COURSE 

The second annual insurance short 
course, sponsored jointly by the Univer. 
sity of Illinois’ College of Commerce 
and Business Administration, and the 
educational committee of the Illinois 
Association of Insurance Agents, will 
be held this year at Urbana, March 13 


14 and 15. Wade Fetzer, Jr., of W.A. 
Alexander & Co., is chairman of the 
association’s educational committee, 





NORTHERN OF N. Y. DIVIDENDS 
Directors of the Northern of New 
York have declared a dividend of $1.50 
a share and an extra dividend of $1 
a share, both payable February 15 to 
stockholders of record February 6. 


INLAND MARINE 





Sound technical skill p/us prompt and expert 


judgment iS always a 


successful operation of every company. 


determining force in the 


In our 


thoroughly trained nation-wide organization, we 


can rely on every 


man in every job for the right 


decision at the right time... aconstant advantage 


to Pearl agents and Pearl policy - holders. 
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Keeping Out Saboteurs Essential 
To Success of National Defense 


National defense demands that no 
precaution be overlooked in warding off 
attacks from enemies within and in 
connection with this the American Dis- 
trict Telegraph Co. discusses the prob- 
lem in its publication, the ADT trans- 
mitter. Insurance companies provide 
coverage against physical damage done 
by foreign agents and an_ increasing 
amount of this insurance is now being 
sold. Presenting the problem of the 
saboteur and how to meet this danger 


ADT says: 

It is not only the producers of first- 
line defense materials, such as airplane 
and arms manufacturers or shipbuilders, 
who need to observe intense vigilance. 
Everyone who produces any goods or 
renders any service directly or indirect- 
ly of importance to our national defense 
production must be continually on guard 
against the lurking danger of sabotage. 

Equally susceptible to attack are all 
enterprises in any way concerned with 
the maintenance of national health and 
safety—and that includes transportation 
of all kinds, waterworks, light and power 
plants, hospitals, communication  sys- 
tems, and a vast range of other essential 
activities. 

How Saboteurs Can Gain Objectives 

Let us assume, for example, that a 
saboteur wishes to delay delivery on a 
quantity of bombing planes nearing com- 
pletion in a certain plant. They cannot 
be completed unless vital parts are de- 
livered on time from a factory which 
may be hundreds of miles away. And 
the parts of production in the second 
factory, in turn, may require on-time 
delivery of certain machine tools from 
still another factory. The third factory 
may not realize the vital part it plays 
in the completion of the bombers—yet 
the saboteur’s objective can be attained 
just as effectively by preventing that 
factory, in turn, may require on-time 
attacking the factory where the planes 
are finally assembled. 

And if our hypothetical saboteur is 
clever—and saboteurs are clever—that is 
exactly what he would do, because the 
removed factory, less likely to be con- 
scious of its vital function in the pro- 
duction chain, probably would be less 
effectively protected than the plant 
which manufactures the airplanes. 

But how should a concern go about 
setting up adequate defense against the 
insidious danger of sabotage? Obvious- 
ly, the first precaution is a most careful 
check, and a continuing check, upon per- 
sonnel employed to make as certain as 
possible that no fifth columnist or po- 
tential saboteur is on the payroll. Be- 
yond that, the necessary precautions 
will vary, depending upon the nature of 
the business, its location, and various 
other factors, 

n many cases the success or failure 
of an attempt at sabotage of certain 
types will be determined entirely by the 
Private protection measures present—by 
the promptness with which the attack is 
discovered and appropriate emergency 
forces summoned. 


Automatic Detection Essential 

Since one of the favorite weapons of 
the saboteur is fire, an automatic 
sprinkler system or an automatic fire de- 
tecting and reporting system is an ob- 
vious necessity. If the fire protection is 
ased on an automatic sprinkler, it is 
of vital importance that the system be 
Supervised by an outside central ‘sta- 
tion. For it is manifest that a saboteur 
Intending to employ arson as his wea- 
Pon would first desire to cripple the 
sprinkler by shutting the valves or some 
other simple act. With a properly su- 
Pervised sprinkler any such act is auto- 
matically communicated to the central 
Station, 


Watchmen should be protected by a 


central station reporting system, which 
maintains a continous check on the 
watchman’s patrols and automatically 
brings assistance in case of failure to 
signal on schedule because of an attack 
by marauders or for any other contin- 
gency. 

Fences and iron-barred doors and win- 
dows are of course an obstacle. in the 
way of intruders but the only effective 
checkmate to a really skilled and deter- 


alarm 
means of entrance to the premises. 


system 


sons to yards and restricted areas out- 
side and in, the most practicable means 
of protection is an invisible ray burglar 
alarm system. This system, based on the 
photoelectric cell, commonly called the 
electric eye, can cover distances up to 
1,500 feet and functions in all kinds of 
weather, A complete network of beams 
can be devised so that any attempt to 
enter an area thus protected instantane- 
ously results in a silent signal which 
summons organized forces equipped to 
cope with emergencies. 





LEAVES SWETT & CRAWFORD 
W. J. Scanlon for the past five years 
manager of the marine department of 


FRANK H. FREERICKS DIES 

After two weeks’ illness, Frank H. 
Freericks, 68, Cincinati civic leader and 
founder of the American Druggists’ Fire, 
died at Good Samaritan Hospital there 
January 23. Born in Germany, Mr. 
Freericks in 1891 entered the retail drug 
business in Cincinnati, continuing until 
1898, when he began to study law. Ad- 
mitted to the bar in 1901 he engaged in 
private practice six years before organ- 
izing the insurance company. At his 
death he was its general counsel. 





GLOBE & REPUBLIC DIVIDEND 


Directors of the Globe & Republic, 
member of the Corroon & Reynolds 





mined saboteur is an automatic burglar fi Group, declared a quarterly divi- 
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BATTLE CREEK 


BIRMINGHAM 


BOSTON 


BRIDGEPORT 


BUFFALO 


CHARLESTON, W.V. 


CHICAGO 
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& 
l hn I 863- seventy-seven years ago — Fireman’s 


Fund Insurance Company began operations in San Francisco. 


2 
tn 18 > years ago—its Western 


Department was launched in Chicago. 


I R E N 0 
tn BES. stey-tve years ago—its Eastern 


Department was organized in Boston. 


@ 
“7 DEOD- tory-ive years ago—its Southern 


Department was established in Atlanta. In this same year its 
Atlantic Marine Department was founded in New York City. 


e 
l n I 9 3 0. ten years ago—launching of Fireman’s 


Fund Indemnity Company completed a Group of five companies 
having a reputation for strength, permanence and stability. 


t oday, Fireman’s Fund Group—with a long record 


of successful operations—offers producers multiple-line facilities, 
plus the services of experienced insurance men whose knowledge 
of local conditions can be of cash register value to you. The com- 
panies of Fireman’s Fund Group maintain service offices in 
sixty-nine cities throughout the United States and Canada. 
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Fireman's Fund Indemnity Company ~ Occidental Indemnity Company 
Head Office: SAN FRANCISCO ... Departmental Offices: NEW YORK + CHICAGO - BOSTON « ATLANTA + LOS ANGELES 





PITTSBURGH 


PORTLAND, ME. 
PORTLAND, ORE. 
POUGHKEEPSIE 


PROVIDENCE 
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SACRAMENTO 
SALT LAKE CITY 
SAN ANTONIO 
SAN FRANCISCO 
SCRANTON 
SEATTLE 
SO. NORWALK 
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STAMFORD 
ST. LOUIS 
SYRACUSE 
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PA 
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Carrier Held Not Entitled to Limit 
Liability; Bill of Lading Faulty 


A shipper of merchandise delivered to 
an interstate common carrier, licensed by 
the Interstate Commerce Commission, a 
cargo for interstate shipment. The car- 
rier issued its bill of lading for receipt 
of the merchandise but failed to deliver 
it. A claim for the loss was duly filed 
in accordance with the terms of the bill 
of lading. 

The carrier held a policy, in force 
when the shipment was delivered to it, 
covering losses in the course of trans- 
portation. The insurance company at- 
tached to this policy the B. M. C. 32 en- 
dorsement prescribed by the Interstate 
Commerce Commission, waiving any and 
all defenses by reason of provisions in 
the policy and also providing for com- 
pensation within specified limits by the 
insurance company to shippers or con- 
signees caused by the carrier in con- 
nection with its transportation service. 

The shipper brought an action against 
the carrier for the recovery of the loss 
under the bill of lading and against the 
insurance company upon the policy and 
the B. M. C. 32 endorsement attached 
thereto. The defendants contended that 
liability was limited to 50 cents per 
pound actual weight under the terms of 
a released rates order number M. C. 
144 granted by the Interstate Commerce 
Commission to the carrier on July 30, 
1938. ; 

The Municipal Court of the City of 
New York, Borough of Manhattan, First 
District, Mickey Finn Clothes, Inc. v. 
Yale Transportation Corporation, 23 N. 
Y. S. 2d 84, held that, the shipment be- 
ing in interstate commerce, the rights 
and liabilities of the parties depended 
on the Motor Carrier Act 1935. 

Section 219 of that act_authorizes the 
Interstate Commerce Commission to 
establish and maintain rates dependent 
upon the value declared in writing by 
the shipper or agreed upon in writing 
as the released value of shipments. Sec- 
tion 217 requires the applicant motor 
carrier to file released rates with the 
commission and print and keep open to 
the public inspection tariffs showing all 
rates, fares and charges. 

Released Rates Order 


Pursuant to these sections the com- 
mission issued its released rates order 
to the carrier permitting it to release 
valuations to values not exceeding $50 
for any shipment of 100 pounds or less, 
or not exceeding 50 cents per pound 
actual weight for any shipment in excess 
of 100 pounds at the base rate of 10 
cents for each $100 or fraction thereof 
in excess of the valuation to which the 
base rate applied. The order authorized 
the carrier to release valuations limiting 
its liability on certain types of merchan- 
dise by “filing and posting in the man- 
ner required by section 217 of Part II 
of the Interstate Commerce Act as 
amended” rates dependent upon the 
value declared in writing by the shipper 
or agreed upon in writing as the re- 
leased value of the property. There 
was no showing of compliance by the 
carrier with the requirements of the re- 
leased rates order No. M. C. 144 as to 
filing and publication of rates and 
charges for the limitation of its liability. 

The burden was held to be on the 
defendant carrier to prove compliance 
with this released rates order and of 
section 217 of the Motor Carrier Act 
if its intention was to charge the con- 
signor with notice of the limited liabil- 
ity mentioned in the released rates order. 
The shipper was not charged with no- 
tice of the limitation contained in the 


order which was not posted and pub- 
lished as required by the Federal sta- 
tute. The carrier having failed to show 
compliance with the conditions and pro- 


visions under which the limitation of lia-. 


bility became effective, it could not, it 
was held, avail itself of the limitation 
therein contained. 

“Even apart from the statutory re- 
quirements,” the court added, “a limita- 
tion of liability claimed by a carrier 
cannot be effective unless it is set forth 
in the bill of lading which constitutes 
the contract between the shipper and 
the carrier. The limitation of liability 
must be brought home to the attention 
of the shipper, and a choice given to 
the shipper to contract with or without 
the limitation of liability in the move- 
ment of goods. 

“In these respects the bill of lading 
issued by the defendant carrier to the 
consignor was not sufficient to secure 
for itself the limitation of the liability 
claimed by it.” 

Under the endorsement attached to 
the policy it was held that a direct right 
of action was given to the shipper 
against the ysurance company. 


LINER MANHATTAN FLOATED 
Expected to Reach New York About 
Sunday; Will Go Into Drydock to 
Have Damage Estimated 
The liner Manhattan, which was drag- 
ged off the sands near West Palm Beach, 
Fla., on Monday night, is going into dry- 
dock in New York for repair of dam- 
age sustained when and since she ran 
aground over three weeks ago. While 
marine underwriters do not believe that 
structural damage to the vessel is ex- 
tensive they do feel there will be con- 
siderable to pay in the way of salvage 
charges. The starboard engine and pro- 
peller have been reported damaged and 
she is steaming to New York at half 
speed. The liner is expected to reach 
here about Sunday when she will be 
placed in drydock, probably at the Rob- 
ins plant in Brooklyn where her sister 
ship, the Washington, is completing an 

overhauling. 

More than $4,000,000 hull insurance is 
carried on the Manhattan in this coun- 
try, the American Marine Insurance 
Syndicates having their full line of $%,- 
000,000, and individual offices some also. 
The market was represented at the scene 
of the accident by Captain George Bull 
of the United States Salvage Association. 








CHURCH PROPERTIES REPORT 


The Church Properties Fire Insurance 
Corp., which insures only the property 
of the Episcopal Church, has in force 
$95,750,000 of insurance representing an 
increase of $4,250,000 during 1940, ac- 
cording to the report of J. P. Morgan, 
chairman of the board of directors. 
Three thousand two hundred and fifty 
churches and other Episcopal institu- 
tions are insured by the corporation. 





Trucker’s Bill of Lading Does Not 
Give Shipper Insurance Not in Policy 


Action was brought on a policy issued 
to a trucker of live stock to protect 
shipments. The trucker had various pol- 
icies but did not have a policy covering 
shipments to Joplin, Mo., until long 
after the occurrence out of which this 
lawsuit originated. 

On July 19, 1938, the trucker hauled 
a load of cattle from Hindsville, Ark., 
to Joplin, Mo., for the plaintiff, repre- 
senting to the latter that he had insur- 
ance coverage. He issued a motor truck 
bill of lading to the plaintiff for sixteen 
steers, on a form furnished him by the 
defendant, the Hartford Fire, on which 
it was plainly stated: “This manifest to 
be used only for shipments to National 
Stock Yards, III.” In this bill of lading 
the trucker noted “Policy No. 14815.” 
This policy was by rider limited to live 
stock transported to the National Stock 
Yards, IIl. 

One of the steers shipped to Joplin 
was injured, with a salvage value of only 
$25. The company declined to pay the 
loss on the ground that it was not cov- 
ered. Thereafter a check was sent to 
plaintiff to cover the $25, which he re- 
fused to accept, and thereafter brought 


this action against the insurance com- 
pany alone to recover the value of the 
steer. From a judgment for the plaintiff 
the insurance company appealed. 

The Arkansas Supreme Court, Hart- 
ford Fire v. Smith, 139 S.W. 2d 411, 
reversed the judgment and dismissed the 
case. The trucker, the court said, had 
no insurance on live stock to Joplin. 
The policy, as originally written, cov- 
ered shipments to St. Louis, East St. 
Louis and National Stock Yards, IIl., 
but by rider its coverage was limited 
to the last mentioned city. 

The bill of lading itself was held suf- 
ficient to notify the shipper that the 
trucker’s policy mentioned therein did 
not cover to Joplin. He did not ask to 
see the policy itself, but the bill of 
lading stated in so many words that it 
was to be used only for shipments to 
National Stock Yards, and he knew this 
shipment was not going there, but to 
Joplin. 

The fact that the trucker issued bills 
of lading to shippers did not make him 
the insurance company’s agent. These 
were the shippers’ recipts for the live 
stock covered by the policy and their 
number and the mileage covered deter- 
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Blomquist Marine Mer, 
Of Boston in New York 


SUCCEEDS JOHN M. WILLIAMS 





Will Direct Every Phase of Marine and 
Inland Business; With Company 
33 Years Ago in N. Y, 





The Boston announces appointment 
of S. A. Blomquist as manager of its 
New York marine branch office at mH 
John Street, succeeding John M. Wi. 
liams, who recently retired because of 
ill health. He will direct every phase 
of the marine and inland marine busi. 
ness of the office: production, under- 
writing and adjustment of losses, 

Mr. Blomquist has spent his entire 
business life with the Boston’s New 
York marine office. He entered the 
company’s service over _ thirty-three 
years ago, in June, 1907, as an office boy 
in the office which he now heads, He 
advanced gradually, becoming an under- 
writer, _then assistant manager under 
Mr. Williams in 1925. For a time he 
also headed the automobile and marine 
loss departments, relinquishing those 
posts when he became assistant mana- 
ger. 

A native of Brooklyn, Mr. Blomquist 

makes his home on Staten Island. His 
daily ferry-boat travel to get to his 
office adds much interest and spice to 
his business. He has frequently had the 
experience of seeing a boat in New 
York harbor some morning and insuring 
its cargo the same day. 
_As his father before him Mr. Wil- 
liams had a long and successful career 
at the Boston’s New York office, with 
which he became associated on March 
15, 1911. He is now living in Floral 
Park, Long Island. 





Inland Marine Sales 


Conferences by Phoenix 


The Phoenix of London Group of 
New York City announces a series of 
inland marine sales conferences to be 
held during February and March. The 
first meeting, during the present week, 
was for field men of the Eastern and 
metropolitan departments. Meetings 
were in the conference room of the 
Fifth Avenue Hotel, with sessions de- 
voted exclusively to the study of inland 
marine underwriting and production. 

D. H. Davis, superintendent of the 
inland marine department, led the dis- 
cussions and was assisted by John R. 
Robinson, assistant United States mana- 
ger, and H. von der Lieth, assistant sec- 
retary in charge of the Eastern depart- 
ment. 

Southern field men will meet at the 
Fifth Avenue Hotel during the week of 
February 24, while the Western meeting 
will take place during the week of 
March 10 at the same location. 





mined the amount of premium to be 
paid by the shipper at destination, to 
be deducted by the commission company 
or stock yards from the sale price. It 
was simply a convenient form of insur- 
ance for the benefit of both the trucker 
and the shipper, but neither was the 
agent of the insurance company. 





THE “TORCH” OF MAINE DEP’T 


The “Torch,” monthly fire prevention 
publication of the Maine Insurance De- 
partment, which was launched by former 
Commissioner C. W. Lovejoy, is now 
being supervised by Commissioner Pearce 
J. Francis. This publication is distrib- 
uted largely to fire chiefs. The January 
issue is devoted to the handling of ether 
in hospitals. 





HOME F. & M. DIVIDEND 
Directors of the Home Fire & Marine 
of the Fireman’s Fund Group have de- 
clared a quarterly dividend of 50 cents 
a share, payable March 15 to stockhold- 
ers of record March 5. 
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Plan Broader Scope For 
A. & H. Week Committee 


DISCUSSED AT INDIANAPOLIS 





Mr. 68, Cartoon Character, New Feature 
of 1941 Observance; 100 Companies 
Nation- Wide to Participate 





Broadening of the scope of the gen- 
eral committee in charge of Accident & 
Health Insurance Week so as to give 
it all year round activity looms up as 
one of the results of last week’s meet- 
ing in Indianapolis which was led by 
Chairman Harold R. Gordon. A survey 
committee has been appointed, headed 
by Fred M. Walters, General Accident, 
which will study the advisability of this 
move. With its consummation the A. & 
H. Week committee will serve the busi- 
ness as an effective public relations body. 
This is assured by the fact that compa- 
nies, large and small, from all sections 
of the country, are represented on the 
committee. Mr. Walter’s capacity as 
public relations chairman for National 
A. & H. Association well fits him to 
conduct the proposed survey. 

A closer contact with the medical pro- 
fession is one of the objectives in the 
all year round activity. 

Ambitious Programs Lined Up 

The forthcoming national observance 
is expected to be the most successful 
since the week was inaugurated seven 
years ago. Close to 100 companies are 
financially participating. Local associa- 
tions are well along in ambitious pro- 
grams; sales literature, posters, window 
displays for drug stores and promo- 
tional ideas are better than ever. Added 
zest will be given by the introduction of 
a new and novel cartoon character, Mr. 
68, who makes his debut in the advertise- 
ments which will appear prior to the 
week in various insurance trade papers. 
Mr. 68, created as a symbol of A. & H. 
insurance, will dramatize the significance 
of the “68” button, which is that sixty- 
eight people are either injured or killed 
every minute every day in the year. 
Hence the need for income protection. 

As a help to local associations in or- 
ganizing their activity a committee 
headed by R. L. Paddock of Time In- 
surance Co., Milwaukee, has prepared 
a manual containing a flock of sales 
and publicity ideas which have been 
successfully used in previous years. The 
award of merit card will also be pre- 
sented to producers making outstanding 
records. A series of statistical charts 
pointing to the economic value of A. & 
H. insurance will again be distributed 
to contributing companies and_ local 
associations. So will advertising matches. 

Encouraging was the consensus at the 
meeting that A. & H. people country- 
wide are anticipating the special week 
with keen interest, giving it a definite 
Place in their programs. This is indica- 
tive of the confidence now felt by both 
companies and agents that A. & H. 
Week has demonstrated its educational 
value to the business. Permanent sec- 
retary of the general committee is J. W. 
Scherr, Jr., Inter-Ocean Casualty. 





Eastern Dep’t of Central 
Surety Formally Opened 


Central Surety’s Eastern department 
at 83 Maiden Lane, New York, was 
lormally opened February 3. Resident 
Vice-President Ben G. D. Blue wel- 
comed many well-wishers including Gen- 
eral Manager C. W. Fairchild of the 
Association of Casualty & Surety Execu- 
tives. Bouquets of flowers sent by friends 
Save an added attractiveness to the new 
offices which occupy the fifth floor of 
the building. 


U. S. Supreme Court to 


Review Reitz Litigation 

The Supreme Court agreed this week 
to review a decision holding constitutional 
New York legislation ordering the perma- 
nent cancellation of automobile .drivers’ 
permits unless insurance is taken out after 


one accident in which a court found a 
driver at fault and gave judgment against 
him. 

The legislation, which is known to insur- 
ance people as the financial responsibility 
law, also provides that the license be 
suspended, in any event, for up to three 
years if the judgment remains unpaid and 
the holder of the judgment does not con- 
sent to restoration of the license. 

Constitutionality was upheld in litigation 
brought by George C. Reitz before three- 
judge Federal court at Utica. Reitz, de- 
scribed as a bankrupt, contended the 
statute took property without due process 
of law and conflicted with the Federal 
bankruptcy act which freed bankrupts from 
payment of debts. 

Findings of Three-Judge Court 

The three-judge court said the effect 
of the statute was “to make the license 
security for any damage done through the 
licensee’s carelessness, and that was well 
calculated to increase his care.” 

“Drivers of motor cars,” the opinion 
added, “are a selected class, and of these, 
those who suffer judgments for faulty 
driving are presumably less likely to be 
safe drivers than the average. 

“Out of this number, to discipline only 
those who cannot pay judgments against 
them might rationally be a further step 
in the same direction. * * * ” 


Owner’s Protective 
Bond Now on Market 


DESIGNED FOR ARCHITECTS 





Surety Association of America and In- 
stitute of Architects Collaborate 
on New Form 





A new form of contract bond known 
as “Owner’s Protective Bond,” has been 
prepared and copyrighted by the Surety 
Association of America, with the assistance 
of the American Institute of Architects, to 
enable architects to protect their clients 
against the unpredictable. 

The new bond is designed to protect the 
owner in contracting for the construction 
of a private or public improvement against 
all cost and damage by reason of the 
builder’s failure to perform the contract 
faithfully and also to protect laborers and 
material men who work on or supply 
materials for use in or about the improve- 
ment. : 

“It is the desire of architects requiring 
this bond and the intent of surety com- 
panies executing it to safeguard the invest- 
ment of individuals, business organizations 
and taxpayers in constructing a private or 
public improvement against the numerous 
hazards and difficulties that may arise 
during the course of such construction,” 
according to officials of the two organi- 
zations. 

Major Improvements 

The new bond is said to have two major 
improvements over other forms in that it 
provides that if the contractor should 
default the surety will complete the con- 
tract or will pay for its completion and 
that it gives laborers and suppliers of 
material a direct right against the surety. 

Another feature not present in other 
types of bonds covering private construc- 
tion is an arbitration provision. 

In the provision that the surety com- 
pany will assume the task of completing 

(Continued on Page 42) 














LIBERALITY in claim handling spells 
satisfaction to policyholders. 
Accident’s broad Residence Burglary Cover- 


age is supported by a claim policy that makes 


friends. 


The General 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Buildings 


Philadelphia 





Compulsory Health Ins. 
Set Up in N. Y. Bill 


BAR ASS’N ENDORSES N. H. PLAN 

Assembly Intro. 503 Has Approval of 
Cos., Agents and Brokers; Hampton 
Compulsory Bill Not Yet Introduced 





The financial responsibility bill, spon- 
sored by the State Bar Association, was 
one of the chief items of legislative 
interest in New York of the past week. 
Another was the Wagner compulsory 
health insurance measure. Casualty in- 
surance people on the alert for reintro- 
duction of the Hampton bill, calling for 
compulsory automobile insurance, were 
favorably impressed with provisions of 
Assembly Intro. 503. Chief reason—it 
embodies the main features of the New 
Hampshire financial responsibility law. 
As introduced by Assemblyman Floyd E. 
Anderson of Binghamton, the act is 
called “Standard Motor Vehicle Safety- 
Responsibility Act,” and would take ef- 
fect September 1, 1941. It repeals pres- 
ent article 6-a of the Motor Vehicle Law 
and adds a new article 6-a embodying the 
new features. 

This bill has the support not only of 
bar associations, but of agents, brokers 
and many of the casualty companies. 
The bill gives broad powers to the com- 
missioner of motor vehicles to suspend 
or revoke the operator or chauffeur’s 
license and then to require of him finan- 
cial responsibility before a license of 
registration will be issued to him to 
operate any car. It also makes manda- 
tory the application of the financial 
responsibility provisions in the case of a 
judgment for property damages for more 
than $100 and in all cases of judgment for 
personal injuries or death, except where 
judgment is obtained by a member of 
the judgment debtor’s family or by a 
guest occupant of the car. 


Other Bills Introduced 
_ Among other Assembly bills introduced 
is No. 501 by Russell Wright which 
amends section 251 of the insurance law 
to prohibit medical expense indemnity 
and hospital service corporations from 
employing solicitors or accepting busi- 
ness from brokers on a commission basis. 
Solicitors under this bill would be paid 
on salary basis only, 
Standard Provisions Amendments 

Senator Hampton introduced two bills 
this week, Intro. Nos. 488 and 490, re- 
spectively to amend the insurance law 
in relation to standard provisions of lia- 
bility policies and the vehicle and traffic 
law. They are clarifying amendments, 
strengthening Section 167. Another 
Hampton bill, Intro. 489, amends the law 
in relation to kinds of insurance author- 
ized, provided Section 46 dealing with 
the company powers. 

In the Senate Mr. Hampton has intro- 
duced No. 452 which amends section 
318 insurance law to require that mutual 
casualty insurance companies increase 
special contingent surplus until it equals 
the amount of minimum capital required 
immediately prior to January 1, 1940, 
for domestic stock casualty carriers. 

Expected was Mr. Wagner’s compul- 
sory health insurance bill, Assembly No. 
374, Intro. 371, providing for the establish- 
ment and administration of a system of 
health insurance. It was referred to the 
committee on ways and means. This 
act would create a health insurance board 
presided over by a health insurance 
commissioner, who would be appointed 
for a term of six years. His salary 
would be $10,000 with traveling and inci- 
dental expenses over and above that 
amount. His chief duty would be to 
supervise, direct and control the adminis- 
tration and enforcement of the act. He 
would also appoint or employ local 
finance and medical managers, members 
of the local health council, and such 
other employes or assistants as are fe- 
quired for administration of provisions 
of this act. 

The health insurance board, provided 
under the act, would consist of thirteen 
members, designated by the Governor 

(Continued on Page 40) 
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Membership Booklet Prepared by 
Insurance Society of N. Y.;40 Years Old 


Over a period of fortv years the In- 
surance Society of New York has been 
a constructive force in insurance circles 
of New York and vicinity, stimulating 
an interest among younger men and 
women to acquire greater knowledge of 
the business. On February 25 the So- 
ciety celebrates the completion of its 
fortieth year and in keeping with this 
milestone the membership committee has 
prepared a booklet containing a com- 
prehensive record of the present mem- 
bers, officers and directors—past and 
present—as well as factual data on the 
growth of the Society. Published for 
the first time, this booklet fills a real 
need and will be an invaluable refer- 
ence document. 

Chairman of the membership commit- 
tee, David C. Beebe, president, United 
States Aviation Underwriters, Inc., has 
personally supervised the preparation of 
this booklet and he and his committee- 
men have taken full responsibility for 
the data it contains. Appropriately a 
message from John J. King, president 
of the Society, who heads the Hooper- 
Holmes Bureau, Inc., starts off the book- 
let. He speaks in praise of the “intense 
and unsparing effort of the Societv’s 
staff” and the educational opportunities 
which it offers to workers in New York 
insurance offices. Mr. King’s chief 
point, well taken, is that the booklet 
should be used by present members of 
the Society to interest their friends and 
associates in joining the organization. 
The appeal is made that it should be 
a matter of pride to belong to an edu- 
cational organization which has done so 
much for young people in the various 
offices “on the Street.” 

Now Has 1,442 Dues-paying Members 

The Insurance Society of New York, 
according to the booklet, has at the 
present time 1,442 dues-paying members, 
a sizeable gain over May, 1939, when 
there were 1,259 members. This is due 
to the campaign put on last year by 
Chairman Beebe who hopes to triple the 
size of his gain this year. In May, 
1916, there were 1,122 members. Its 
student enrollment is now about 1,350. 

Those who have followed closely the 
work of the Society feel that the ex- 
pansion in its membership has not kept 
pace with the increase in its service 


and facilities. It has, for example, one 
of the most complete insurance libraries 
in the country, and an ever-increasing 
curriculum of courses in all branches of 
insurance. The booklet, therefore, has 
been directed particularly to the atten- 
tion of the many who believe in the 
work of the Society and would gladly 
support it if they were properly ap- 
proachec. This the membership commit- 
tee under Chairman Beebe’s leadership 
aims to do in the weeks immediately 
ahead. 

Four thousand copies of the new book- 
let are now being distributed to the 
present officers and directors of the So- 
ciety and among interested non-mem- 
bers. Eventually all the present mem- 
bers will receive a copy of the booklet. 

Honor Roll Section 

A point of special interest is the 
Honor Roll section of the booklet con- 
taining a list of sixty-four offices “on 
the Street” having five or more of their 
employes on the Society’s rolls. Total 
members from such offices is 847. Mem- 
bership dues run from $5 a year ($1 in- 
itiation fee) resident membership to life 
and founder members’ dues of $100 and 
$1,000 respectively. There are now only 
three founder members and the mem- 
bership committee, anxious to increase 
this number, offers this suggestion 

Such memberships might constitute 
suitable memorials to honor and _ per- 
petuate the name of an associate or 
friend whom the applicant might wish 
so to memorize. If this suggestion has 
an appeal, it is proposed that each such 
membership, subject to the approval of 
the Society’s board of directors as to 
language, should be permanently in- 
scribed in the records of the Society 
in the manner applied for and so re- 
produced whenever a membership list is 
published. 

Membership committee of the Society 
includes Richard V. Goodwin, Fireman’s 
Fund Indemnity; John F. Purcell, Aetna 
Insurance Co., Russell Rhodes, The 
Weekiy Underwriter; Samuel L. Dun- 
seith, New Amsterdam Casualty; Wal- 
lace L. Clapp, The Eastern Underwriter; 
Edward W. Elwell, Royal Exchange 
Assurance; W. Warren Ellis, Insurance 
Brokers’ Association of New York, and 
David C. Beebe, U.S.A.LG., chairman. 





BONEY’S RATE FILING ORDER 





North Carolina Commissioner Orders 
Companies to File Rate Schedules 
Before March 1 

Insurance Commissioner Dan C. Boney 
of North Carolina has issued an order 
to all casualty, fidelity and surety com- 
panies to comply with the law by filing 
complete and detailed rating schedules, 
procedure, rules and rates, covering each 
and every type of insurance, bond or 
contract proposed to be written in the 
state. Filing must be made on or before 
March 1. On that date the old rating 
material will be destroyed and any com- 
pany which has not filed its new sched- 
ule will be considered as having no rec- 
ognized and approved rating schedule. 
Furthermore, any business it writes 
after that date will be adjudged in vio- 
lation of the state law. 

Commissioner Boney further orders 
every amendment or change in rating 
plan or procedure to be filed prior to 
its effective date. All complaints alleg- 
ing rate violations against a company 
will be decided and determined upon the 
rating material filed with the depart- 
ment, so the companies are required to 
keep their filings current. 

Workmen’s compensation, automobile 
public liability and property damage and 
other coverages for which rates are filed 
by a rating bureau, are exempt from 
the order. 


E. E. SMITH RETIRES 





Employers Re. Picks J. N. Smith to 
Succeed Him as Treasurer; Both 
on the Directorate 


Edgar E. Smith, treasurer of Employ- 
ers Reinsurance Corp. retired from ac- 
tive service on February 1. He is suc- 
ceeded by J. Neil Smith, assistant treas- 
urer. Mr. Smith has been connected 
with Employers since 1916 and occupied 
the treasurer’s post for thirteen years. 
He will remain a member of the Em- 
ployers’ board and will continue his con- 
nection with the Treasury of the com- 
pany in an advisory capacity. 

J. Neil Smith, who is not related to 
the retiring treasurer, has been with 
Employers for nine years and has been 
securities analyst for the company dur- 
ing that period. He has been a director 
of the corporation for a number of years. 





Mass. Bonding Party 


T. J. Falvey, president, Massachusetts 
3onding, was the chief host a few weeks 
ago at the seventh annual dinner, dance 
and entertainment given by his company 
to their employes. About 800 attended 
the affair which was held in Hotel Stat- 
ler, Boston. These parties have become 
increasingly popular with the Massachu- 
setts Bonding family and usually the 
entire executive staff joins with employes 
in an atmosphere of good fellowship. 
Master of ceremonies was Robert Phipps 
of the forgery bond department. 





Century Indemnity Has 
Six New Secretaries 

DEPARTMENT MEN ADVANCED 

President McCain Also Announces Two 


New Assistant Secretaries; Careers 
of Men Promoted 





Recognition of services performed by 
department heads is recorded in the 
advancement of six department mana- 
gers and supervisors by the Century 
Indemnity to the position of secretary, 
as announced by President W. Ross Mc- 
Cain of the Aetna (Fire) Group of 
Hartford, of which the Century is the 
casualty member. At the same time, 
President McCain announces appoint- 
ment of two departmental assistant man- 
agers. 

The secretaries are Herbert J. Kears- 
ley, manager of the claim department; 
E. Selden Geer, superintendent of the 
compensation and liability department; 
W. H. Arnold, superintendent of the 
automobile department; E. S. Crooks, 
supervisor of the bond department; R. 
E. Broderick, superintendent of the bur- 
elary and plate glass department, and 
L. M. Willson, superintendent of the 
accident and health department. 

The new departmental assistant sec- 
retaries are H. W. Fluty, assistant man- 
ager of the claim department, and G. T. 
Holbrook, attorney for the bond de- 
partment. 

All of the new appointees have been 
with the Century for a number of years. 
he terms of their connection with the 
company are almost identical, ranging 
only from twelve to fifteen years. 

Messrs. Kearsley and Arnold 


Mr. Kearsley is a native of Massachu- 
setts and a graduate of the Boston Uni- 
versity Law School. He was a practic- 
ing attorney in Boston from 1921 to 
1926 when he entered the casualty busi- 
ness. He became associated with the 
Century in 1929, 

A native of St. Paul, Minn., and a 
graduate of Trinity College, Mr. Geer 
joined the Century in 1926. Prior to 
that time he spent seven years in the 
city engineer’s office in Hartford and 
was in the engineering and underwrit- 
ing department of one of the other cas- 
ualty companies. 

Mr. Arnold has had a_ diversified 
career, which includes life, fire and cas- 
ualty insurance. He began as a life 
insurance man, and from 1919 to 1922 
was in the fire insurance business. He 
then entered the casualty business in 
New York where he remained until 1926 
when he joined the Century as super- 
intendent of the automobile department. 

Messrs. Crookes, Broderick, Willson 

Mr. Crookes, a World War veteran, 
became identified with the casualty busi- 
ness in Hartford upon leaving school. 
Upon his discharge from the Army in 
1919, he returned to New York and en- 
gaged in credit work. He came to Hart- 
ford in 1922 as a surety underwriter and 
became associated with the Century in 
1927 as supervisor of the contract divi- 
sion of the bond department. 

Mr. Broderick entered the insurance 
business in New York in 1913. He also 
fought in the World War, and upon his 
discharge, he was in the casualty busi- 
ness in Philadelphia, coming to Hartford 
and the Century in 1927 in the burglary 
and plate glass department. He was 
mig superintendent of the department 
in 1930. 

Mr. Willson, a native of Hartford, 
served in the State Highway Commis- 
sioner’s office from 1906 until 1911, when 
he entered the casualty business. He 
joined the Century in 1926 as superin- 
tendent of the accident and health de- 
partment. 

Messrs. Fluty and Holbrook 

A native Kentuckian, Mr. Fluty is a 
graduate of the University of Kentucky 
Law School. He practiced law in Ken- 
tucky and entered insurance as special 
attorney for a casualty company. He 
has been with the Century since 1928. 

Also a former practicing attorney, Mr. 
Holbrook is a graduate of Washington 





American Automobile 
Elects Harry Lees 


NAMED NEW VICE - PRESIDENT 





Annual Statement Shows Substantial 
Gains in Premium Income, 
Assets and Surplus 





Harry Lees, in charge of the newly 
established department to handle com. 
prehensive liability insurance, was 
elected a vice-president of the American 
Automobile of St. Louis at the annual 
meeting of stockholders January 28, Mr. 
Lees came to the company from the 
metropolitan department of the United 
States Fidelity & Guaranty, to assume 
charge of the new department. 


The financial statement of the com- 
pany shows that it made substantial 
gains in 1940 in premium income, total 
assets and surplus to policyholders, 
Total assets now stand at $25,425,906, a 
gain of $1,285,797. Surplus to policy- 
holders increased $305,587, to a total of 
$10,871,165. Capital remains at $2,000,000, 

The company’s net premium income, 
including the premiums of its subsidiary, 
the American Automobile Fire, totalled 


$17,698,026, an increase over 1939 of 
74%. ; : 
Inderwriting expenses incurred ex- 


cluding adjustment expenses for the 
combined companies were $6,606,816, and 
the ratio of expenses incurred to pre- 
miums written was 37.3%, as compared 
with 38.4% for the previous year. 

Losses incurred including adjustment 
expenses were $9,582,955, and the ratio 
of loss expenses to premiums earned was 
56%. The combined ratio of losses, loss 
expenses and underwriting expenses was 
93.3% as compared with 90.7% for 1939. 

The combined statutory underwriting 
gain was $898,971, as compared with $1,- 
592,072 the preceding year. 

Total admitted assets are listed at 
$25,425,906, and surplus to policyholders 
at $10,871,165, with investment valuations 
made on the basis approved by the Na- 
tional Association of Insurance Com- 
missioners. If actual December 31, 1940 
market quotations had been used, the 
assets would be $25,477,013, and surplus 
to policyholders would be $10,922,272. 





OPENS CHICAGO BRANCH 





Western Surety of Sioux Falls Puts 
Vice-President M. H. Trepkow 
In Charge There 

Western Surety of Sioux Falls, S. D, 
has started the New Year by opening a 
full-fledged branch office in Chicago 
equipped to give complete home office 
service. Vice-President M. H. Trepkow 
is in charge, having formerly been sta- 
tioned at the home office in charge 0 
agencies. He has been with the com- 
pany for the past sixteen years. Also 
stationed in Chicago are Walter W. 
Steiner and E. Dannhauser as special 
representatives, both seasoned producers 
of business. 


MacDonnell New Coast Mgr. 


For Employers’ Re-Insurance 


James D. MacDonnell of Seattle has 
been named resident vice-president for 
the Pacific Coast by the Employers’ Re- 
Insurance Corp. He was associated for 
many years with Swett & Crawford, 
Seattle, and prior to that with the gen- 
eral agency of Hansen & Rowland. 


NEW PUBLIC RELATIONS DEP'T 

New departure in the Standard Acci- 
dent is the creation of a public relations 
division in the home office agency de 
partment. 











and Lee University Law School. He 
practiced law in Clarksburg, W.Va. 
from 1925 to 1928, and came to Hart- 
ford as attorney for the bond claim 
division of another company. He joie 
the Century in 1928. 
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, [blicyholdors 


More Spring automobile business will be available to you if you can offer your 


clients these opportunities for: 


1. Saving on cost through dividends in a strong participating 
stock company. 
2. Convenience of low cost budget payments. 
3. Satisfying and friendly claim service, national in scope. 
4. Safety of non-assessable policy. 
With the probable increase in payrolls more automobile insurance will be sold 
in 1941 than ever before. Representation of this company will place your agency 


in a position to secure more of this business. 


This conservative company is ably managed and financially sound. It has assets 
of more than $2,000,000 and liabilities of less than $1,500,000. Capital and surplus 
amount to $700,000 as of December 31, 1939. 


At the present time an opportunity for representation is offered in the following 


states especially: 


New York Rhode Island 
New Jersey Maine 
Connecticut New Hampshire 


licyholders 


A \ 





AMERICAN POLICYHOLDERS’ 
INSURANCE COMPANY, Boston, Mas. 


Home Office: 142 BERKELEY STREET, BOSTON, MASS. 
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There's still time 


The 3-months’ grace period 
extended to Indemnity Agents 


in our 


“We're 20 in *40 and going 
like 60” Sales Campaign 


doesn’t end until March 31, so 
there’s still time to earn plenty 
of Merits with which to secure 


more Gift Awards. 


What was your volume in Feb- 
ruary of last year? You can 
do even more this month. Last 
year you may have felt at first 
you couldn’t show an increase 
over February of 1939... but 
you did. You can repeat the 
success this month . . . and not 
only earn additional Merits but 
also increase your premium 
income and lay a firmer foun- 


dation for future business. 


Casualty 
kidelity 
Surety 








CAPITAL $2,500,000 


Indemnity 
Insurance Company 


of North America 
PHILADELPHIA 
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The launching of an ambitious mem- 
bership campaign is one of the chief 
accomplishments of the mid-winter meet- 
ing in Indianapolis last week of the 
National Accident & Health Association. 
When the meeting began there were 
thirty-one active local associations from 
twenty-two states in the fold and 80% 
of those reported a net increase in new 
membership of 15%. That bespeaks the 
increased interest on the part of A. & 
H. men around the country. But the 
National Association, ambitious to build 
a stronger organization, has set its goal 
for twenty-five new local units by June 
30, 1941. Secretary C. A. Sholl an- 
nounced at Indianapolis that 40% of 
these new units have already been 
pledged. This is a significant statement, 
indicating that during the convention 
there was considerable “behind-the- 
scenes” activity in lining up key men 
among National’s present membership 
to do an organizing job in their home 
states. 

Roland B. Smith Sets Stage 

The stage was set for this activity at 
the breakfast meeting of the member- 
ship committee when Roland B. Smith, 
who represents the Great Northern Life 
in Oklahoma City and is president of 
the newly formed Oklahoma state asso- 
ciation, urged that membership drives 
be concentrated in about six outstanding 
points between now and June; that key 
men in those cities be invited to at- 
tend a get-together luncheon meeting 
for organization details, and that such 
invitations be sent out forty-five days in 
advance by National headquarters as 
well as from the head office of companies 
represented by these key men. Mr. 
Smith’s suggestion, well timed, was 
favorably received and served to set the 
membership committee on a straight 
course in achieving its 1941 goal. Past 
President W. B. Cornett, who did a 
yeoman’s job with membership last year, 
urged that Smith take for his own culti- 
vation Dallas and San Antonio. He said 
he would. Other spots were assigned 
to committeemen present and most like- 
ly points now being cultivated are Des 
Moines, Wichita, Nashville, Chattanooga, 
Jackson, Baltimore and Hartford. With- 
in a few years the association expects 
to have 100 local units. President E. H. 
Ferguson pledged his personal support 
of the membership drive and will send 
out letters to stimulate local interest. 


Educational Work 


Another major interest of the associa- 
tion is in education and Mansur B. 
Oakes, chairman of this committee, out- 
lined at a breakfast meeting in Indian- 
apolis plans for integrated action by 
each of his thirty committeemen so that 
each local association may benefit by 
the educational activities of all the other 
local units. Emphasis between now and 
June will be on “activities” revolving 
around the Ferguson trophy, and the 
committee will major upon education of 
field organization and preparation of 
material such as speeches for civic gath- 
erings. Chairman Oakes said a fact- 
finding questionnaire was being sent to 
local units and that responses would 
help in chartering the course. Honorary 
members of the committee are Dr. S. S. 
Huebner, president, American College of 
Life Underwriters, and E. J. Faulkner, 





president, Woodmen Accident, who 


25% Membership Gain 1941 Goal 
Of National A. & H. Association 


Success of Indianapolis Meeting Indicates Increased Strength 
of Organization; Education and Public Relations 
Uppermost; Ferguson’s “Progress Report” 


heads the Health & Accident Conference 
committee on education. 


President Ferguson “On the Go” 

The Indianapolis gathering set off 
to good advantage the leadership behind 
the National Association. Chief respon- 
sibility rests in Ferguson, this 
year’s president, but a wheelhorse since 
the organization was formed. He allotted 
his time so as to speak before every 
committee meeting, at the sales con- 
gress luncheon, the civic banquet and 
finally gave a forty-minute address in 
the association’s own session on Thurs- 
day. He covered a lot of ground in this 
“progress report” giving a pat on the 
back to his committee chairmen— 
Messrs. Oakes, Walters, Garneau, Sholl. 
As to the Ferguson trophy he said there 
would be no favoritism in making the 
award at the June annual meeting. The 
local association judged to have been 
most outstanding for the year would re- 
ceive it. For permanent possession it 
must be won three times. 

President Ferguson put in a good word 
for the insurance press which, he said, 
had done much to improve the associa- 
tion’s prestige by faithful recording of 
its activities. He likewise credited the 
Indianapolis A. & H. Club for its fine 
job in staging the convention and enter- 
tainment features. 

Speaking at the banquet Mr. Ferguson 
made effective use of the newspaper 
headline “All Out for Defense” by say- 
ing that “sickness and accident insur- 
ance can well be considered a defense 
business . defense against loss of 
income, defense against the expense of 
hospitalization, defense against the sur- 
geon’s fee and many other unexpected 
costs of disability.’ He emphasized: 
“We who sell sickness and accident in- 
surance are waging a war against these 
money-worries.” 


Norman Green Luncheon Toastmaster 


The typical Hoosier welcome of 
“Howdy folks, hitch and come in” was 
C. Norman Green’s greeting at the sales 
congress luncheon last Wednesday. As 
president of the Indianapolis club Mr. 
Green was one of the program-makers 
and served as toastmaster on this occa- 
sion. Introduction of head table guests 
was one of his pleasant tasks and among 
them were Paul Clement, Minnesota 
Commercial Men’s, president, Health & 
Accident Conference; Harold R. Gordon, 
executive secretary of the Conference, 
and O. F. Davis, Illinois Bankers, Con- 
ference secretary. The unveiling of the 
Ferguson trophy was, of course, the 
human interest spot at the luncheon and 
it was capably performed by First Vice- 
President Clyde E. Dalrymple of Mil- 
waukee. Then, F. B. Alldredge, Occi- 
dental Life, president, Los Angeles asso- 
ciation, extended an invitation to one 
and all to attend the annual convention 
next June 23-25 in that city. Everyone 
received a California poppy as a re- 
minder of this date. Mr. Alldredge 
hopes for a satisfactory attendance. 

Russell S. Moore, Midland Mutual 
Life, as guest luncheon speaker, his 
subject being “Proper Mental Attitude,” 
made new friends by his straight think- 
ing on negative vs. positive thoughts. 

Sales Congress Highspots 

That afternoon the sales congress at- 
tracted at least 300; John McGurk, Mu- 
tual Benefit H. & A. presided; C. A. 


Sholl was discussion leader, and open- 
ing number was the visual demonstra. 
tion of “A. & H. is Primary Insurance" 
put on by Mansur B. Oakes. There. 
after the theme song was sung and its 
author is Barbara Oakes Taylor, Whose 
pen name _ is “Gene Bradford.” The 
“True or False” contest resulted in 
triple tie. The three getting a perfec 
score. in answering twenty “tricky” 
questions were T. E. Root, Pacific My. 
tual, Indianapolis; W. Abrams, Ogg. 
dental Life, Cincinnati, and E. C, Bud. 
long, executive secretary, National A. & 
H. Association, Drawing slips from q 
hat Mr. Root got the prize which was 
a panel light in the form of a burglary 
alarm. George L. Dyer, Jr., Columbian 
National, St. Louis, conducted the quiz 

Most stimulating sales features of the 
congress were the blackboard panel dis. 
cussion with four participants and the 
talk by W. R. Dignan, sales manager 
of W. E. Lord Co., Cincinnati, on 
“Presentation and Close.” Another 
speaker was Dr. J. L. Rosenstein, psy. 
chologist, who discussed “Why be a 
Failure ?” 

The civic banquet that evening will 
long be remembered—being a joint affair 
of the local A. & H. club and the 
chamber of commerce. The presence of 
Gov. Henry F. Schricker of Indiana gaye 
added prestige and he was introduced 
by Don G. Trone, secretary, Indiana 
Travelers, and second vice-president, 

& A. Conference. It was a proud 
moment for Mr. Trone and the Governor 
lived up to his reputation by giving 
a stirring address in which he expressed 
his keen appreciation of the value of 
insurance. Chief entertainment feature 
was the play “A. & H. in Action,” writ- 
ten by Mansur B. Oakes and directed 
by C. Norman Green, who is active in 
the Indianapolis Civic Theatre. Both 
received justified appreciation for their 
good work. The Stephen Foster Singers 
also performed. It will not be sur- 
prising if other local A. & H. groups 
show an interest in reproducing the 
play, cast of which was mostly profes- 
sional talent from the Indianapolis Civic 
Theatre. It is a powerful argument for 
A. & H. protection and two of the actors 
—Hollis Hull, as a hospital attendant, 
and Ronald Skyrme, as a doctor, are 
insurance men in town. Many members 
of the Indiana legislature attended and 
the state insurance department was rep- 
resented by Deputy Commissioner John 


Cramer. R. M. Drake, Empire L. & A. 
president, introduced the head table 
guests. 


Closing Session 


“The National Association in Action” 
was the keynote of the closing session 
which provided a closeup view of its 
widespread activities. In The Eastern 
Underwriter last week much of the pro- 
gram was reviewed. The talk by Don 
E. Compton, Chicago president, who is 
Provident Life & Accident manager 
there, was constructive. He featured 
the annual executives’ dinner in his re- 
marks urging that National Association 
members send in their nomination for 
the man they wish to honor next 
November. Officers of the Chicago as- 
sociation, originators of the idea, and 
National officers and executive commit- 
teemen will be the final judges. | 

Clayton F. Lundquist, vice-president, 
Chicago association, also spoke, telling 
how “Our Association Pays Dividends 
by Doing the Unexpected.” He urged 
that members get away from the idea 
that “the association is a place to foster 
your business.” Rather, it is a place 
“to foster our business—be willing to 
give and you will receive.” 

George L. Dyer, Jr., National’s second 
vice-president, contributed some helpful 
program ideas from St. Louis, one in 
particular being to invite buyers of accl- 
dent insurance—prominent men in town 
—to speak at luncheon or dinner meet- 
ings and tell why they bought. A page 
ad on the eve of A. & H. Week 38 
another St. Louis feature which brings 
the accident insurance fraternity favor- 
ably to the attention of the buying 
public. Having Congressman Hennings 
on the mid-winter program a year ag? 


(Continued on Page 37) 
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U. S. Guarantee Shows 
$18,750,463 in Assets 

ALSO A SUBSTANTIAL PROFIT 

1940 Gross Premiums Were 11.96% 


d of 1939 Figure; Invest- 
aged Well Diversified 








Gain in total assets, a substantial un- 
derwriting profit and a 11.96% increase 
ross premium writings featured the 


in ; ~ 
aeons in 1940 of the United States 
Guarantee. In its year-end financial 


statement total assets of $18,750.463 are 
reported, an increase of $1,324,552 over 
1939 year-end figure. Policyholders 
surplus is $8,704,506 to which is added 
yoluntary reserve for contingencies of 
$1,250,000. These produce net worth of 
$9,954,506, of which 87% was earned. 
Gross premiums written less return 
premiums during the year showed an in- 
crease of 11.96% over the 1939 figure 
which was $7,888,891. A substantial un- 
derwriting profit was also reported for 
the year, and of the company’s total 
earnings in the fifty-one years of its 
existence, 63% resulted from insurance 
operations and 37% from investments. 
Investment portfolio of the U. S. 
Guarantee is weil diversified and consists 
entirely of bonds and_ stocks, which 
represent 73.08% of its total assets. 
Bonds were reported at amortized value 
of $7,183,123, which included United 
States Government issues totaling $5,- 
496,829. On the basis of December 31 
market quotations for all bonds and 
stocks owned, the company’s surplus 
would have been increased by $340,580. 
Certain safety factors revealed by figures 
in the statement are as follows: $2.26 
of assets per $1 of liabilities; liquid 
assets to total assets 96.61%; cash to 
total assets 23.53%; net worth to total 
assets 53.10%. 


MID-YEAR GATHERING 
H. & A. Conference in One Day Chicago 


Session; Two New Members; Polli- 
cy Phraseology on Agenda 

Mid-year meeting of the Health & 
Accident Underwriters Conference was 
held Tuesday in Hotel Stevens, Chicago, 
with a sizeable attendance from mem- 
ber companies. Informal discussion on 
current problems took place, the agenda 
including changes in policy forms and 
phraseology and _ legislative matters. 
C. O. Pauley, Great Northern Life, led 
the phraseology discussion. Two com- 
panies were elected members—Massa- 
chusetts Protective and West Coast Life 
—bringing the membership to over 100. 











Indianapolis Meeting 


(Continued from Page 36) 
also helped, Mr. Dyer said. Newspapers 
gave him headlines. He was heartily in 
favor of playing up national affiliation, 
feeling that it increased prestige locally. 
One of the best talks of the afternoon 










was by H. P. Skoglund, president, North 
American Life & Casualty, who recited 
his company’s experience in making ad- 
vertising profitable for the agent’s use 
in selling. Going on the basis that 
A. & H. coverage must be sold rather 
than bought, he maintains that ad helps 
should pave the way for face-to-face 
Solicitation. But he does not count on 
a direct return from advertising as “we 
are dealing in an intangible.” Com- 
Pany advertising, in his opinion, should 
be done to keep the agent prominently 
out in front” and whatever is done for 
agents locally should have that point in 
mind. His company has supplied its 
men with advertising mats with good 
results; also making available news 
stories for local consumption in which 
the agent’s name is mentioned. 

Mr. Skoglund is impressed with the 
Motivation of the word “how” in starting 
of a sales message and said that normal 
curiosity is aroused “when we are told 
how something can be done.” His com- 
Pany in 1941 will use testimonial letters, 
his feeling being that prompt claim 
Payments which draw such letters make 
the finest possible sales stories. 


Central Surety Will 
Pay Extra Dividend 


McGINNIS GIVES ANNUAL REPORT 





Kansas City Company and Running 
Mate Both Enjoyed Good Year in 
1940; Assets, Surplus Up 





The board of directors of the Cen- 
tral Surety of Kansas City declared a 
regular quarterly dividend of forty cents 
and an extra dividend of forty cents per 


share, payable February 15, at its an- 
nual meeting held on January 30. 

The annual report of President R. E. 
McGinnis shows admitted assets of 
$8,477,552, an increase of $735,982 over 
1939. Cash and bonds were valued at 
$6,723,437, an increase of $554,688. Claim 
reserves are listed at $2,448,984, an in- 
crease of $156,731. Premium reserves 
were $2,163,953, increasing by $279,173. 
Other reserves were $642,687, an_in- 
crease of $43,931. Total reserves gained 
$479,835, to reach a total of $5,255,625. 
In addition surplus gained $256,147, 
reaching $2,221,927. Net premiums writ- 


ten during the year were $5,255,446, an 
increase of $691,832. 

Total admitted assets of $8,477,552 are 
determined with bonds on an amortized 
basis. Market value of the bonds car- 
ried by the company exceeded their book 
value on December 31, 1940, by $283,448. 
No bonds were in default either as to 
principal or interest. 

The Central Surety Fire, running mate 
of the Central Surety, shows total ad- 
mitted assets of $741,745, and surplus to 
policyholders of $529,101. Its bonds also 
are carried on an amortized basis. The 
market value of the bonds exceeding 


their book value by $44,438. 











ENTERING A NEW ERA 


With the resources of the United States turning to solidify our 
National Defense—pouring more orders into business—increas- 
ing payrolls—stepping up production capacities—the turning of 
the year represents new opportunities for wide awake insurance 
agents! Opportunities will exist for increased coverages. New 
and important opportunities will appear. The saturation point of 
fidelity, surety, burglary and casualty insurance will be pushed 
farther ahead. For alert agents who analyze their customers’ needs 
—who cooperate in the mass movements of our business—1941 


should prove to be a new era in the insurance business. 


U.S.E&G., 


UNITED STATES FIDELITY AND GUARANTY COMPANY 


with which is affiliated 


F. @G. FIRE 


FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: BALTIMORE 
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Washington National 
Attains New Peak 

PRESIDENT KENDALL REPORTS 

Illinois Company Will Celebrate Thir- 


tieth Anniversary Next November; 
Production Increases 








Next November the Washington Na- 
tional of Evanston, IIl., will celebrate its 
thirtieth or pearl the 
life, accident and health insurance field. 
The company writes Ordinary and In- 
dustrial life and accident and health in- 
surance as well as group life, group dis- 
ability, group hospitalization and news- 
paper accident insurance. Last year 
was one of its best for all-round de- 
velopment and in submitting his annual 
report, President George R. Kendall of 
the company says that the financial 
standing of the Washington National 
reflects the fine increases shown in pro- 
duction, premium income and total in- 
surance in force by every department. 

At the close of 1940 assets reached an 
all-time high of $46.922,173 and excess 
security to policvholders rose from $3,- 
263,833 to $4,017,240. Total life insurance 
in force also reached a new record figure 
of $225,392,617. 

The report shows that its portfolio is 
represented by cash amounting to $1.- 
502,099, representing 10.13% of its hold- 
ings; United States Government securi- 
ties of $4.085.872, or 27.55% of its hold- 
ings; Federal Housing Authoritv mort- 
gage loans, $3,308,007, or 22.31% of its 
holdings. 

The National life fund reached $32,- 
094,263. The legal reserve to protect 
policy contracts is $9,309,120. There are 
no death claims due and unpaid. 


anniversary in 





WANT STATE TO PAY PREMIUMS 
Michigan Bills Would Transfer to State 


Burden of Payments for 
Surety Bonds 

Two bills have been introduced in the 
Michigan legislature, designed to trans- 
fer to the state the burden of paying 
premiums on surety bonds, which under 
existing law may be required hy the 
secretary of state from wholesale gaso- 
line dealers to guarantee compliance with 
provisions of the gasoline tax law and 
full payment of the three cents a gallon 
levy imposed. The measures differ 
slightly in phraseology, but seek the 
same result. 


New York State Assembly 


Gets Bills on Insurance 


Assemblyman Ralph Schwartz, Demo- 
crat of Brooklyn, has introduced in the 
New York Assembly bills relating to 
insurance, as follows: 

Int. 215: Provides for compulsory 
semi-annual inspection of brakes and 
equipment of motor vehicles at official 
inspection stations owned and operated 
by the state, and makes appropriations. 
It is offered as an amendment to the 
vehicle and traffic act, and has been 
referred to the ways and means com- 
mittee. 

Int. 220: To amend the workmen’s 
compensation act, section 12, to provide 
that where injury results in disability 
of more than 21 instead of 35 days, 
award in workmen’s compensation cases 
shall be allowed from the date of dis- 
ability. Referred to the Labor Com- 
mittee. 











Minnesota Governor on 


Compensation Provisions 


In his message to the legislature Gov- 
ernor Stassen of Minnesota recom- 
mended protection of laborers’ rights 
under workmen’s compensation, improve- 
ment of safety provisions for workmen 
and guarding against sabotage of prop- 
erty. M. R. Cashman, Owatonna, has 
been named chairman of the senate in- 
surance committee. 


Federal’s A. & H. Sales 
Bring Third of Income 


L. D. Cavanaugh, president of the Fed- 
eral Life, Chicago, reports substantial 
progress in new premium income in its 
accident and health department, and new 
business written by its life department. 

Life insurance in force at the end of 
1940 increased to $77,166,866. Accident 
and health premiums were $1,634,307, 
representing approximately one-third of 
the company’s income for the year of 
$4,793,419. 

Assets at the end of 1940 totaled $17,- 
984,554, of which 88% is held in reserves 
on policies or for payments to policy- 
holders. The company’s capital, unas- 
signed surplus, contingency and invest- 
ment fluctuation reserves totaled $1,- 
457,462, or 8.1% of all assets. 

Presenting his report to the board of 
directors, President Cavanaugh said that 
the company had made substantial ad- 
ditions to its agency forces last year, 
and have equally important additions al- 
ready under way for 1941. 

The Federal Life was founded in 1900 
by Isaac Miller Hamilton, who was its 
president until September, 1939, when 
he became chairman of the board and 
Mr. Cavanaugh succeeded him as presi- 
dent. It is the oldest legal reserve life 
company in Chicago. 





MINNESOTA RULE CHANGED 





Department Will Permit Issuance of 
Medical Payment Endorsements 
with Certain Exclusions 
The Minnesota Insurance Department 
has amended its ruling of last August 
on the medical payments endorsement 
for automobile policies to permit the 
exclusion of pedestrians and named 
assureds. In the meantime member com- 
panies of the National Bureau of Cas- 
ualty & Surety Underwriters have not 
been filing medical expense riders in 

Minnesota. 

The amended ruling permits, in addi- 
tion to coverage now authorized, “the 
issuance of medical payments endorse- 
ments covering persons while in or upon, 
entering or alighting from the automo- 
bile classified as ‘pleasure and business’ 
and permitting the exclusion of pedes- 
trians and named insureds and that such 
endorsement shall conform to the form 
of ‘medical payments endorsement’ at- 
tached hereto.” 





TEACHING YOUTH TO DRIVE 


A statewide program of safe driving 
instruction has been proposed by S. 
Denmead Kolb, Democratic delegate 
from Wicomico County, in a bill intro- 
duced in the Maryland legislature. The 
bill provides for class room instructions 
by school teachers, with state police con- 
ducting the actual driving instruction 
on streets or highways set apart for 
that purpose. Such a program already 
is in effect in Wicomico and a few other 
counties. 


PROVIDENT L. & A. PROGRESS 


President Maclellan Credits Substantial 
1940 Gains to Field and Home 
Office Cooperation 

President Robert J. Maclellan of the 
Provident Life & Accident, Chattanooga, 
gives credit for the gains made in 1940 
to the work of the field forces and the 
intelligent cooperation shown by mem- 
bers of the home office staff. The an- 
nual report of the company shows sub- 
stantial gains in all departments. 

Assets showed a 15% gain of $1,866,348, 
going to an all-time high of $14,575,711. 
Surplus to protect policyholders, above 
all legal reserve requirements, also 
reached an all-time high of $3,601,576. 
Total premium income showed a 17.1% 
gain, total writings being $9,916,286. 

Life insurance in force showed a 10% 
gain of $13,313,788 to bring the total to 
a new high of $147,731,804. A. & H. pre- 
mium income likewise reached an all- 
time high of $7.489.013, this being a 
19.5% gain of $1,222,198. 

Benefit payments showed a major in- 
crease, going to $5,495,695, this repre- 
senting 154,618 individual benefit checks 
paid at the rate of one every forty- 
eight seconds of each working day. 
Total benefit payments since organiza- 
tion reached $54,412,307 by the close of 
the year. 








Continental Casualty Has 


Smashed Several Records 


The Continental Casualty, Chicago, 
broke records in 1940 in the matter of 
operating profits, assets, surplus and 
other items, according to an announce- 
ment of Roy Tuchbreiter, first vice- 
president of the company. 

At the close of the year its assets had 
reached $40,097,449, an increase of over 
$2,800.000. Surplus to policvholders was 
$9,919,670. Surnlus “as $7,919,670, an in- 
crease of $1,097,619 over the statement 
of a year ago. 

Operating profits, after setting up a 
reserve of $375,000 for Federal income 
tax, were $1,697,799. Payment of divi- 
dends to stockholders during the year 
was $600,000. The company had cash 
and United States Government obliga- 
tions of $18,976,614. The company wrote 
net premiums of $25,372,294, an increase 
of $2,373,773 over 1939, an all-time high 
record. 

Mr. Tuchbreiter states that the com- 
pany enjoyed a most successful year 
from the standpoint of new agencies 
appointed and other constructive and 
progressive moves. 





T. N. BARTLETT LOSES WIFE 


Mrs. Eva Kirwan Bartlett, wife of 
Thomas N. Bartlett, manager, Casualty 
claim division, Maryland Casualty, Bal- 
timore, died suddenly last month in 
San Diego, Calif. Mrs. Bartlett was 
accompanying her husband on a busi- 
ness trip to the West coast. 





_ 
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Loyal Protective Has 
Fine Year’s Record 

GAINS IN ALL DEPARTMENTS 

President J. M. Powell Reports Healthy 


Improvement in Persistency 
Rate of Business 





The Loyal Protective Life of Boston 
attributes its excellent showing in 1949 
to the new line of “five feature” acgj. 
dent and health policies the company 
has been featuring. Gains were shown 
in all departments of activities. 

The total premium income gain of the 
company was $83,888. The following jg 
a list of gains: accident and health pre. 
mium income, $50,573; life premium jn- 
come, $33,316; new paid-for life insur. 
ance, $308,541; life insurance in force 
$875,350; investment income, $6,649: 
assets, $178,572; surplus to policyholders 
$82,205. 
President John M. Powell also reports 
that there has been a healthy improve- 
ment in the persistency rate of the 
business. In connection with the plans 
of the company for 1941, he has ad- 
dressed the company representatives as 
follows: 

“One of the finest things about acci- 
dent and health and life insurance js 
the opportunity the business gives of 
building up a renewal commission ac- 
count, and right now is one of the 
finest periods in the history of the busi- 
ness. Anyone who has lived through 
the past decade knows the meaning of 
having income upon which he can de- 
pend. A salaried position may be lost 
overnight, and lost at a time when other 
positions are not available. If one has 
built up a reasonable renewal account, 
he can be his own master in times of 
depression. While his income may or 
may not be reduced in such a period of 
depression, he at least knows that he 
and his family can live and enjoy the 
necessities of life. 

“Along with the fine feelings of finan- 
cial independence, there is another fac- 
tor of great importance. A man who 
has done a proper job in_ protecting 
other people’s incomes can have the 
satisfaction of knowing that he has done 
his part to eliminate the miseries of mis- 
fortune.” 


pad 4 





INTRODUCES COMPENSATION BILL 





Michigan Measure Would Increase 
Benefits and Broaden Scope 
of Workmen’s Act 


A bill which would eliminate the pres- 
ent schedule of compensable diseases 
and ailments and substitute phraseology 
under which the compensation commis- 
sion or the department of labor and 
industry could base an award on any 
disease or ailment contracted as a result 
of employment, has been introduced in 
the Michigan Senate by Senator Harry 
F. Hittle, Lansing, chairman of the Sen- 
ate labor committee. 

In addition to opening the act to all 
occupational ills, the measure would 
raise the weekly compensation paid for 
death or injury arising out of or in the 
course of employment from $7 to $12 
and materially increase the compensa- 
tion periods in injury cases. : 

It is anticipated that the measure will 
have the support of the state adminis- 
tration, as Governor Murray D. Van 
Wagoner, in his inaugural address spoke 
of the compensation act and_ advocate 
“further changes to meet modern indus- 
trial conditions and economic require: 
ments specifically to extend the scope 0! 
the act to take in all classes of injuries 
and increasing both the weekly and the 
specific. loss benefits.” 





DURLING’S 20th ANNIVERSARY 


John M. Durling, manager Newark, | 


N. J. branch office, Standard Accident, 
attained twenty years of service with the 
company on January 1 
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“Unforeseen events... need not change and shape the course of man’s affairs” 





The Maryland writes more than 60 forms of Casualty Insurance and Surety Bonds. Over 10,000 Maryland Casualty agents and 


Another of The Maryland adver- 
tisements which are recognized to 
be outstanding in the field. It ap- 
pears for the benefit of Maryland 
Casualty agents and brokers in: 
TIME FORTUNE 
NEWSWEEK 
BUSINESS WEEK 











BOLT FROM THE BLUE 


No man can predict where lightning will strike . . . 
or when. It is a secret Nature never gives away. 

But Nature holds no monopoly on the unpredict- 
able. In the “perfectly safe places’—where danger 
seems remote—are unknown hazards which, as a 
result of injury to others, may spell serious financial 
loss to the business enterprise, the property owner, 
or both. 

A recklessly operated elevator. ..a cracked side- 
walk ...an object under foot...a careless em- 


ployee...can start in motion a chain of events 
which might prove costly to those who are liable. 

Against the liability of these unforeseen events, 
the prudent business man—the owner of an office 
building, the storekeeper, the manufacturer—takes 
protection through liability insurance. “4 

To him The Maryland now offers a new general 
liability policy that is remarkably comprehensive in 
its coverage of hazards and in its financial protection. 


Maryland Casualty Company, Baltimore. 


THE MARYLAND 


brokers can help you obtain protection against unforeseen events in business, industry and the home. 
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Responsibility Law vs. 
Compulsory Insurance 


DEBATE BEFORE NEW YORK BAR 





Rouillard Defends New Hampshire's 
Twin Laws; Piper Advocates Com- 
pulsory Liability Measure 





The moot question of the New Hamp- 
shire Financial Responsibility Law 
versus compulsory automobile liability 
insurance was debated befcre the New 
York State Bar Association in New York 
last week by Insurance Commissioner 
Arthur J, Rouillard of New Hampshire, 
and Justice R. Foster Piper of Buffalo, 
New York. 

Commissioner Rouillard has made an 
outstanding success in carrying out the 
provisions of the New Hampshire act. 
He maintains that such an act, fortified 
by the New Hampshire Voluntary As- 
signed Risk Plan, jointly solves a diffi- 
cult problem. 

Justice Piper, who was chairman of 
the Legislative Committee to investigate 
automobile insurance and safety, ended 
his legislative career of eleven years to 
become Justice of the Supreme Court 
in 1940. He stoutly advocates compul- 
sory insurance. 

Quoting from his state’s Financial 
Responsibility Law, Mr. Rouillard ex- 
plained that once a person files after 
an accident in which the property dam- 
age or personal liability resulting ex- 
ceeds twenty-five dollars in damage, he 
must file financial responsibility for the 
future. In other words, he must file 
each and every year, proof of financial 
responsibility, 

Border Line Cases 

He said one of the most important 
features of the law is that the policy 
filed must be approved by the Depart- 
ment, and the New Hampshire Statutory 
Endorsement must be attached to it. This 
endorsement, he explained, supersedes 
any provisions of the contract which 


may conflict, and is very wide in its 
scope for the protection of innocent 
third parties injured or damaged as a 
result of any accident. 

He said that the Department has 
sought cooperation of companies and 
agents in establishing some plan to take 
care of the border-line cases, resulting 
in adoption of the assigned risk plan, 
first in New Hampshire, and later in 
several other states. 

He expressed the opinion that the 
plan, subscribed to by all companies ad- 
mitted in New Hampshire, “completes 
the answer to the troublesome com- 
pulsory insurance problem.” 

Judge Piper said that legislation in 
the interests of safety should not be 
confused with measures for compulsory 
insurance or drastic financial responsi- 
bility laws. The demand for compulsory 
insurance, he says, comes from un- 
organized group of accident victims and 
their relatives and friends. 

“In my opinion,” he said, “this is a 
social problem that must be solved, and 
I believe the lawyers of the state of 
New York should help to solve it.” 


Not Final Solution 


He expressed the opinion that while 
enactment of legislation similar to that 
in New Hampshire might induce more 
drivers to carry automobile insurance, 
it is not the final solution of the prob- 
lem. Even assuming that the plan could 
be administered properly in New York 
State, and the results substantially the 
same as in the smaller state of New 
Hampshire, there would still be 25 to 
30% of the cars uninsured, and the vic- 
tims of accidents caused by them would 
be in the same position as at the pres- 
ent time. 

“IT am convinced,” he concluded, “that 
the State of New York owes a duty to 
its inhabitants to compel the drivers of 
every car licensed by the state to furnish 
financial responsibility before securing 
a license, and that means compulsory 
automobile liability insurance. 

“IT am also of the opinion that if 


Compulsory Insurance 


(Continued from Page 33) 


within thirty days after enactment of 
the measure, who would each receive 
$25 for each day spent in attendance at 
meetings of the board or any of its 
committees. The board’s principal office 
would be maintained in Albany. Its 
function would be to serve as a regula- 
tory, policy-making, advisory and super- 
advisory body, but not as an adminis- 
trative or executive body. 


Benefits and Waiting Period 


As to cash benefits received under the 
proposed system and those qualified to 
receive them, the bill provides the fol- 
lowing terms: 

§ 3. Cash benefits. 1. Cash benefits 
shall be paid by the board in the amounts 
and subject to the conditions stipulated 
in this act. Payment of cash benefits 
shall begin six months after the date on 
which premiums accrue and become pay- 
able in accordance with the provisions 
of subsection one of section two of 
this act. 

2. Qualifications. A person shall be en- 
titled to cash benefits only when he 

(a) is sustaining a loss due to disability; and 

(b) has given notice of his disability and of 

its continuance; and 

(c) has to his credit not less than twenty 

premiums within his base period; or (in 
the alternative) unless he has to _ his 
credit not less than thirty-two premiums 
within his alternate base period. 


3. Disqualification. Cash benefits shall 
not be payable to a person suffering 
disability for which he is entitled to re- 
ceive or recover compensation or money 





something is not done within the next 
few years to keep financially irrespon- 
sible drivers off the highways, the public 
will take the matter into its own hands, 
and may end up with automobile com- 
pensation under a state fund.” 


= 


benefits under any workmen’s compensa 
tion act; nor shall cash benefits be pay. 
able to a person receiving old age assist. 
ance, pension or annuity under an 
rg state or municipal act, 
4. Waiting period. A person suffer; 
disability shall not receive cash brant 
for the loss due to such disability uni, 
he has suffered such loss due to such 
disability for seven consecutive {yl} 
calendar days. For such loss during the 
said seven days no cash benefits shall 
be or become payable. 


Maternity Benefits 


As to maternity benefits the ill 
provides: 
§ 4. Maternity benefits. 1. Maternity bene. 


fits shall be paid by the board in the amounts 
and subject to the conditions stipulated in this 
act. Payments of benefits shall begin six months 
after the date on which premiums accrue and 
become payable in accordance with the provisions 
of subsection one of section two of this act, 

2. Regular maternity benefit. <A woman, 
qualified as hereinafter provided, shall, during 
the period commencing six weeks before the 
birth of her child and continuing until six 
weeks after birth, receive a benefit equal in 
amount to the cash benefit to which she would 
be entitled for loss due to disability in accord. 
ance with the provisions of subsection five of 
section three of this act. 

3. Qualifications. A woman shall be entitled 
to the regular maternity benefit only when she 

(a) has to her credit not less than fifty pre. 
miums within the one hundred and four weeks 
preceding the day on which such benefit is to 
commence; and 

(b) has registered. 





MORE REMOTE CONTROL GOLF 

Benjamin Rush, Jr., vice-president of 
the Indemnity of North America, has 
informed agents of the company that 
because of so many requests, it has been 
decided to make the Remote Control 
Golf Tournament an annual affair. He 
asks the agents to secure and send to 
him score cards of the golf clubs in their 
communities, so that he can obtain the 
par and yardage of the various courses. 
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| Rouillard Announces 
en ce o eye 
s beaer Auto Liability Plan 
Se assist. —_— 
der any — cHANGES IN NEW HAMPSHIRE 
suffering Approves Revision in Rates and Revises 
| benefits Statutory and Cancellation En- 
lity until dorsements 
to such 
ive full A new plan for providing automobile 
its chen bodily injury and property damage lia- 
bility insurance in accordance with the 

New Hampshire financial responsibility 

the bill law has been announced by Insurance 

Commssioner Arthur J. Rouillard. He 

nity bene J 42s also announced a revision in rates 
Pree. and rules for the line and conforming 
ix month, | revision of the statutory motor vehicle 
cerue and endorsement and the cancellation en- 
Provisions dorsement covering names assured and 
: pide: drive other car provisions. i= 
ll, during Under the new plan for providing lia- 
efore the bility insurance in accordance with the 
wil ata law, complete insurance is provided for 
equal in the operation of owned automobiles, as 
he would | well as for operation in the state of 
n accord. other automobiles under policies issued 
n five of to automobile owners without any addi- 
tional charge for coverage for operation 
e entitled of automobiles now owned by the named 
en she insured. 
fifty pre. Is Statutory Form 
ur weeks The drive other cars coverage is a 
efit is to statutory form, as it protects the auto- 
mobile owner for his operation of any 
type of car for accidents which occur 
in the state. Since under the financial 
GOLF responsibility law every policy issued to 
dent of the owner of an automobile also pro- 
ca, has vides insurance for others who may op- 
1y that erate the car with the consent of the 
as been insured, no insurance is provided under 
Control the statutory drive other cars form while 
ir. He the individual is operating another in- 
end to sured automobile. The individual is, 
in their however, fully covered with respect to 
ain the the requirements of the law should an 
ourses, accident occur while he is operating an- 
sa other automobile under the policy speci- 
fically describing that automobile. 

The standard broad form—drive other 
car coverage may be purchased by au- 
tomobile owners so that they will have 
insurance while driving any other car 
anywhere in the United States, Canada 
or Newfoundland, and also have excess 
insurance if the machine at the time 
¢ the accident is insured for their ben- 
ent. 

Under the new rates approved by the 
department, farmers’ trucks will receive 
a reduction, and few changes have been 
made in rates for private passenger and 
commercial automobiles. The revised 
rates are applicable on all new and re- 
newal policies after February 1. 

The revisions in the two endorsements 
also became effective February 1 and 
companies have been advised that they 
are to be used exclusively and no devia- 
tions will be permitted. 

Revisions in the statutory and can- 
cellation endorsements were made by the 
National Bureau of Casualty & Surety 
Underwriters, in collaboration with the 

) Mutual Casualty Insurance Rating 
} Bureau. They have been approved by 
the Department which disapproves the 
| Present forms as of February 1. The 
| Commissioner cautions the companies 
| that there probably will be further 
| changes in the statutory endorsement 
within three months, and suggests that 
they bear this in mind in ordering sup- 
plies, 
| New Paragraphs on Drive Other Cars 

Changes in the cancellation endorse- 
ment have to do with drive other cars, 
the following new paragraphs having 
been added: 

“If Drive Other Cars-Statutory Form cover- 
age is continued in force, the company shall also 
retain 25% of the annual premium for the high- 
‘st rated automobile insured under the policy, 

} computed pro rata for the period of suspension, 
» subject to the minimum premium stated in the 















company’s manual. 
_“If Drive Other Cars-Broad Form coverage 
'§ continued in force during the period of sus- 
pension, the company shall retain the entire 
Premium charged for such coverage, and shall 


also retain 25% of the annual premium for the 
highest rated private passenger automobile in- 
sured under the policy, computed pro rata for 
the period of suspension, subject to the minimum 
premium stated in the company’s manual.” 

The statutory endorsement is broad- 
ened by an addition to the paragraph 
stating that the policy is to be inter- 
preted with reference to act defining 
a motor vehicle liability policy which 
says: “and liability thereunder shall be- 
come absolute whenever loss or damage 
covered by said policy occurs.” 

There is a new paragraph on named 


insured, as follows: 
“The insurance also applies to the named in- 


sured, if an individual and the owner of the 


automobile described in the policy or if hus- 
band and wife, either or both of whom owns 
such automobile, and to the spouse of such 
named insured, as insured, if a resident of the 
same household, with respect to the operation 
of any other automobile by any such insured, 
or by a private chauffeur or domestic servant 
in the employ of any such insured, and with 
respect to the presence of any such insured in 
any other automobile; provided such other auto- 
mobile is not owned in full or in part by such 
insured. The insurance afforded under this 
paragraph applies only if no other valid and 
collectible insurance is available to the insured 
either as an insured under a policy applicable 
with respect to such non-owned automobile or 
otherwise, against a loss covered hereunder.” 


SABINA CURRAN PRESIDENT 

Sabina Curran, who is with United 
States F. & G., in St. Paul, Minn., has 
been elected president of the St. Paul 
Association of Insurance Women. Other 
officers are vice-president, Lucille 
Arthur, Kenney Co.; secretary, Ruth 
Mattson, T. C. Field & Co.; treasurer, 
nating Browne, Aetna Casualty & 
surety. 





QUARTERLY DIVIDEND 
Fireman’s Fund Indemnity has de- 
clared a quarterly dividend of $.50 per 
share on its capital stock, payable March 
15 to stockholders of record March 5. 

















ASSETS 


United States Government Bonds... . 


State and Municipal Bonds. ........ 





DECEMBER 31, 1940 


LIABILITIES 


$ 5,496,828.88 
711,900.39 


Reserve for Unearned Premiums. ... . 
Reserve for Losses and Claims 


$ 3,616,600.27 
3.039,600.64 


90,319.58 
1,076,720.29 
380,254.59 
109,481.78 
157,595.18 
9,768.34 
15,616.30 
1,250,000.00 


536.116.91 Reserve for Loss Adjustment Expenses 
1,114,670.60 


5,843,969. 11 


Railroad Bonds and Stocks......... 
Public Utility Bonds and Stocks... .. 


Industrial, ete., Bonds and Stocks... . 


Reinsurance Reserves.............. 
Funds held under Reinsurance Treaties 
Commissions and Brokerage... .. . . . 
Federal, State and Other Taxes...... 


Aeccunts Payable... 2.22 ccccess 


Tota Bonps AND Stocks...... $13,703,484.99 
Cashin Banks........ $4,403,763.89 


Cash in Office........ 8,425.00 Voluntary Special Reserve. ......... 


1,412,188.89 é ; 
Voluntary Contingency Reserve. .... 

376,189.10 
143,175.77 
39,000.89 
76,423.35 


Premiums, not over three months due. . $10.045.956.97 
$2,000,000.00 


6,704,506.02 


Reinsurance Receivable............ 
Meee RROIOED Fo os aes Soca eae es os 


Ca AME os Co cwccavaaee eases 





Surplus to Policyholders............ 8,704,506.02 


ToraL ApMITTED ASSETS....... 


$18,750,462.99 Toray LiaBILitigs............ $18,750,462.99 


Bonds and Stocks are valued in accordance with requirements of State of New York Insurance Department. 
On the basis of December 31, 1940 market quotations for all bonds and stocks owned, this company’s Total 
Admitted Assets and its Surplus would be increased by $340,579.73. 


Securities carried at $1,078,583.50 in the above statement are deposited as required by law. 


Vivectors 


WILLIAM A. HAMILTON 








A. M. ANDERSON a 


J. P. Morgan & Co., Incorporated, New York Hamilton, Ont. 


WM. HENRY BARNUM GARRISON NORTON 


President, Continental Realty Investing Co., Inc., New York irthur Young & Co., New York 


HENDON CHUBB JUNIUS L. POWELL 


Chubb & Son, New York Chubb & Son, New York 


PERCY CHUBB, 2np GEORGE H. REANEY 


Chubb & Son, New York President, New York 
CLINTON H. CRANE REEVE SCHLEY 
President, St. Joseph Lead Co., New York Vice-President, Chase National Bank, New York 
D. ROGER ENGLAR LANGBOURNE M. WILLIAMS, Jr. 
Bigham, Englar, Jones & Houston, New York President, Freeport Sulphur Company, New York 








AVTED STATES GLARE COMPUM 


Washington, D. C. Pittsburgh, Pa. Chicago, Iil. Atlanta, Ga. 
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“Nick” Lewsen Making Come-back 
As Fidelity & Forgery Specialist 


One of the best known personalities 
in forgery and fidelity bond production 
circles of New York is Nicolaus “Nick” 
Lewsen, who is now attached to the 
fidelity division of the United States F. 
& G. in New York as a supervisor, It is 
Mr. Lewsen’s job—and he’s thoroughly 
at home with it—to work with brokers 
and agents in the development of fidel- 
ity bond business, particularly blanket 
fidelity coverage. Consequently his work 
takes him “all around town” and to up- 
state towns in the territory covered by 
the New York branch office. 

“Nick” Lewsen has been with the 
United States F. & G. since April, 1940, 
and before that he: did the same type 
of development work for United States 
Casualty. In both connections he has 
been helpful in stimulating agents and 
brokers to greater production in fidelity 
lines, his range of operations with the 
United States Casualty having been in 
the South, Mid-West and the East. 

It was thirty years ago that “Nick” 
started his insurance career with the 
National Surety Co. in its forgery bond 
department and he was one of the best 
producers in that department. He rose 
to managerial rank and demonstrated 
ability to instruct agents in the art of 
fidelity and forgery bond selling as well 
as being a fine salesman himself. At 
the height of the 1929-30 prosperity era 
“Nick” Lewsen resigned his National 
Surety post to join some friends in a 
Wall Street enterprise. For the next 
eight years William Street saw little 


NICOLAUS “NICK” LEWSEN 


of him. But back he came in 1938, a 
wiser man for his Wall Street experi- 
ence, ready and eager to start all over 
again in insurance selling, That he 
made good in this come-back is indi- 
cated by the field reaction to the fide- 
ity bond development work he has done 
in the past few years. 





McINERNY DIES ON COAST 

James E. MclInerny, vice-president 
and secretary of the Pacific Indemnity, 
Los Angeles, died at the Santa Fe Hos- 
pital, January 18. Fifty-one years of 
age, Mr. MclInerny had been ill for a 
year. He had been associated with the 
Pacific Indemnity since it was founded 
in 1925. He was a graduate of Stan- 
ford University. He is survived by his 
wife, two sons, James R. and Robert E., 
and a daughter, Janet. 


H. C. BISCH PRIVATE PILOT 
Homer C. Bisch, son of Homer J. 
Bisch, National Casualty manager in 
Toledo, has embarked upon his aviation 
career and is now with the Allison 
Motors division of Cadillac Motor Car 
Co. During the past several months 
young Mr. Bisch has secured his pri- 
vate pilot’s license and nothing would 
please him better than to be an enlisted 

member of Uncle Sam’s Army pilots. 


COAL CASUALTY TO PITTSBURGH 

The Coal Operators Casualty has 
moved from Greensburg, Pa., to Pitts- 
burgh. It is a participating stock com- 
pany organized six years ago to write 
workmen’s compensation on coal mines. 
W. J. Stiteler, Jr., is president. 


FITZ WITH NATIONAL AUTO 

Elmer E. Fitz, for the past five years 
with the bonding department of the Los 
Angeles office of the Hartford Accident 
& Indemnity, has been appointed asso- 
ciate manager of the bonding depart- 
ment of the National Automobile, at its 
home office in Los Angeles. Before go- 
ing with the Hartford, Mr. Fitz had been 
with the Los Angeles office of the Fi- 
delity & Casualty since 1927. 


ROLLO FAY CALLS COST MEETING 
Chairman Rollo Fay has called a 
meeting of the Pacific Coast branch of 
the National Bureau of Casualty & Sure- 
ty Underwriters and the Southern Cali- 
fornia Acquisition Cost Conference to 
be held in Los Angeles February 17. 














STANDARD HONORS PRESIDENT 


Launches Charles Bowen Honorary Cam- 
paign and Sets Quotas for Its 
Production Offices 


The Standard Accident of Detroit is 
inaugurating a full year’s production 
campaign in honor of its president, 
Charles C. Bowen. Vice-President Ralph 
H. Platts makes this announcement to 
agents this week through means of an 
attractive brochure, which says that in 
launching the Charles Bowen honorary 
campaign a quota has been set for each 
and every production office of the com- 


pany. These quotas are based on the - 


desirability and distribution of volume 
by line. 

Branch offices of the company are 
also informed that during the year, as 
required for individual lines, special 
prize campaigns will be prepared, So, 
with quotas set for branch and service 
offices, individual producers may be as- 
signed quotas but that has been left to 
the production offices. 

The announcement has a picture of 
President Bowen on the cover and on 
the inside another picture of him seated 
at his desk. “The campaign is in honor 
of our president, who has so competent- 
ly led the company through many trou- 
blesome years, and has been largely re- 
sponsible for the results of our refinanc- 
ing,” the copy reads. 

With its 1940 statement showing a net 
premium volume of $14,751,725 and the 
refinancing plan previously announced, 
the Standard’s production campaign is 
timely. The company will hold regional 
meetings in various sections of the coun- 
try, coordinated with the production ac- 
tivities. Branch offices.will be awarded 
merit trophies for production and oper- 
ation efficiency in 1941, 








Specializing in 
FIDELITY, SURETY and 
FORGERY BONDS 








C. I. FISHER REPORTS PROGRESS 





Rhode Island Educational Course At- 
tracts Excellent Attendance; Massa- 
chusetts Sends Eleven 
One hundred and fifteen students are 
enrolled for the insurance and surety- 
ship courses conducted by the Rhode 
Island College of Education, Providence, 
according to a report of progress made 
by Carleton I. Fisher, chairman of the 
committee on education of the state 

association. 

Of the students, eighty are men and 
thirty-five are women. The attendance 
at the first four lectures has been splen- 
did, running from eighty-six to ninety- 
two. Of the total number of students, 
twenty-one are agents, officers or part- 
ners in agencies; thirty-six are employes 
of agencies; thirty are solicitors or 
brokers, fifteen are company employes, 
six are with the State Insurance De- 
partment, six are insurance buyers and 
one is a student. 

Sixty-four of the students live in 
Providence, eleven come from Paw- 
tucket, eight from Cranston and there 
are eleven from Massachusetts. The rest 
come from other towns in Rhode Island. 





SEATTLE MEN INSTALL LISTON 


Glen Liston, American Surety, presi- 
dent, and the other newly elected officers 
of the Surety Underwriters Association 
of Seattle, were installed at the annual 
meeting January 30. John Warne, Aetna 
Casualty & Surety, is the new vice-presi- 
dent, and Gerald L. Perry, secretary- 
treasurer. 

The Seattle association claims the dis- 
tinction of being the oldest organization 
of its kind in the United States. 





GARNER WITH NEW AMSTERDAM 

The New Amsterdam Casualty has ap- 
pointed Langdon S. Garner as produc- 
tion manager in its New York City 
bonding department. Mr. Garner started 
in the surety business with the Empire 
State Surety in 1906. In 1912 he organ- 
ized the metropolitan bonding depart- 
ment of the Royal Indemnity and re- 
cently was superintendent of the metro- 
politan bond department in the Great 
American Indemnity. 


Los Angeles Club Making 
Its A. & H. Week Plans 


Los Angeles, Jan. 23.—Chairman John 
Ford of the Accident & Health Week 
Committee of the Los Angeles Accident 
& Health Managers Club has completed 
preliminary arrangements for the ob- 
servance of the special week. A break- 
fast will be the opening feature. Mr. 
Ford is contacting the local offices in 
an effort to ascertain what assistance 
they expect to receive from their com- 
pany home offices in order to enlarge 
the scope of the gbservance of the 
week. aig 








Initiative Petition For 
Monopolistic State Fund 


Massachusetts legislature has before it 
an initiative petition, submitted by Wil- 
liam A. Motley, Jr., and others, which 
calls for the setting up of a state fund 
for workmen’s compensation insurance, I{ 
it were to go through self insurance and 
private insurance would be abolished from 
the state and a monopolistic fund be es- 
tablished. The fund would become effec- 
tive January 1, 1944, 


KEEFER NAMED TO FACULTY 


W. Dean Keefer, assistant chief en- 
gineer of the Lumbermens Mutual Cas- 
ualty, Chicago, has been named to the 
faculty of the evening sessions of the 
Illinois Institute of Technology. 








Protective Bond 
(Continued from Page 33) 


the contract or pay in cash to the owner 
for the reasonable cost of completion 
within fifteen days after the cost has beer 
determined, this factor is determined by 
taking bids for completion from three re- 
sponsible contractors, one each chosen by 
owner, architect and surety. Surety of- 
ficials point out that this provision makes 
it unnecessary for the owner to advance 
more money than he had anticipated to 
complete the improvement. Formerly, the 
owner usually had to arrange for com- 
pletion of the structure himself in order 
to determine the amount of his loss, and it 
was necessary for him to contest any lien 
that was questionable. It is believed that 
lending institutions will be interested i 
the better protection afforded by the term: 
of the new bond. 
Boon For Materialmen ; 
It is also believed that materialmen wil 
welcome the clause giving laborers and 
suppliers of material a direct right against 
the surety, as they are thus enabled to 
extend credit without demanding immediate 
payment or security guaranteeing payment. 
Terms of the new bond presuppose tha! 
the owner will have the benefit of a 
architect during the course of constructio! 
and for this reason, a copy of the arbitra 
tion clause in the contract for the con 
struction of buildings appearing in the 
Standard Documents of the American In- 
stitute of Architects is printed on the bac 
of the bond. While the underlying cot 
tract on which the bond was executed may 
not contain this clause, the Owner's Pro- 
tective Bond provides that it is execute 
on the understanding that all questions “ 
be subject to arbitration in accordance wit 
the provisions of that clause. t 
Speaking of the new bond form, 5. 
Vernon Roth, secretary of the Surety 
Association, said: “For some time archi 
tects have felt the need of a bond suc 
as this for the protection of their clients 
against events that are impossible to oe 
see and against which precautions cow 
have been taken if they could have ~~ 
anticipated. This bond was designed 0 
enable architects to take such | precautions 
for the benefit of their clients. 
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